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LOSS RATIO IS HIGH 
ON FRAME CLASS 


Unprotected Dwellings Have Given 
Companies an Unprofitable 
Record for Ten Years 


RATES SHOULD ADVANCE 


No Prospects Are in Sight for Any 
Improvement -Under Present 
Conditions 


Since THE WESTERN UNDERWRITER 
pointed out the fact that the almost 
universal experience of companies 
writing unprotected frame dwellings 
presents a decidedly high loss ratio and 
that rates should be increased materi- 
ally on this class, there has been a 
favorable response all along the line. 
Those who are studying the fire insur- 
ance situation scientifically, and who 
believe in each class paying for_ itself, 
feel that the companies cannot in jus- 
tice continue writing unprotected frame 
dwellings at their present price with- 
out knowing that they are dipping 
their fingers into another profitable 
class to make up the deficit. The rec- 
ord has been bad for ten years or so. 


Wo Prospects for Improvement 


There are no prospects of the un- 
rotected dwelling class becoming any 
etter. The companies that have been 
segregating in their offices unprotected 
dwellings located at the agency and 
those remote from agencies, show that 
the last named had a much heavier loss 
ratio than the first. 

When a fire gets a good start in an 
unprotected dwelling, it means a total 
loss on building and contents. Then, 
again, this class is vulnerable in an- 
other respect, in that the risks are lo- 
cated away from other dwellings and 
a strong moral hazard is thus created. 
As one manager puts it, “the subject 
is a question of rates, as we are writ- 
ing these unprotected dwellings and 
barns generally at the same rate that 
we get for the protected, and in some 
cases even less.” 


Twenty Years’ Experience 


One manager, in casting up his ex- 
perience on unprotected dwellings for 
five years, finds a loss ratio of 100 per- 
cent. He has kept his records for 
twenty years and finds that the aver- 
age ratio for that period is 75 percent. 
He declares that one of the troubles 

(CONTINUED ON PAGE 14) 





Aetna Fire Underwriters Department 
HARTFORD, CONN., U. S. A. 


The Aetna Insurance Company, in response to a general demand for 
unquestioned indemnity of the Aetna quality, offers the protection of 
its policies to the public through the further medium of the AETNA 
FIRE UNDERWRITERS DEPARTMENT. For agencies apply to 


Western Branch, 175 W. Jackson Blvd. 
Chicago, III. 


INSURANCE SIDE OF 
THE GREAT ELECTION 


Success of Frank O. Lowden in 
Illinois Will Mean Elimina- 
tion of Judge Potts 
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opoly Strengthened by Triumph 
of Former Governor 


Tuesday’s election brought both joy 
and gloom to insurance men. In sev- 
eral of the states the insurance busi- 
ness was considerably involved and 
while the underwriters get what they 
want some places, they get decidedly 
what they do not want in some others. 

While the insurance interests of 
North Dakota are not large compared 
with those of other states, the success 
of the Farmers Nonpartisan Political 
League ticket is a matter of very great 
importance to insurance. This organi- 
zation, whose purpose it is to have the 
state engage in insurance and sev- 
eral other kinds of business, has as one 
of the first features on its program the 
starting of a nonpartisan state insur- 
ance hail fund. State hail insurance 
would only be one step, as the league, 
if it continues in power, intends to go 
the limit and bring other forms of in- 
surance into a state monopoly. 


Cox Wins in Ohio 


At this time (Wednesday evening) 
there appears little doubt that James M. 
Cox, Democrat, has been elected gov- 
ernor of Ohio. His opposition to the 
liability companies’ having any hand in 
the insurance of workmen’s compensa- 
tion is so well known that no doubt 
exists that if he has a legislature which 
he can control, a law will be enacted 
this winter which will entirely eliminate 
the -liability insurance companies from 
the workmen’s compensation field in 
‘Ohio. 

When Mr. Cox was governor of 
Ohio before, the fire insurance com- 
panies had no reason to complain of 
the treatment they reecived in that state 
and there are some prominent fire in- 
surance field men and a number of 
local agents that were strong advo- 
cates of his election at this time. 


Potts to Be Eliminated 
The election of Col. Frank O. Low- 








(CONTINUED ON PAGE 4) 





Total Assets - - 


United States - 





United States Branch Statement January 1, 1916 


Net Surplus above all a in the 


Fiftieth Anniversary Year in the United States 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





$9,067,990.55 


HESE FUNDS are held solely for the protection of 
policyholders and creditors in 
the United States 





3,982,857.72 








S&L 








2 —— 


fy THE WESTERN UNDERWRITER. 


November 9, 1916 








USE AND OCCUPANCY 
RECEIVES ATTENTION 


This Kind of Indemnity Has Been 
Greatly Accentuated Dur- 
ing Two Years 








MORE CAUTION IS NEEDED 





Singular Conditions Confront Compa- 
nies, Especially Where Stocks 
Are Hard to Replace 





In these days when so much use and 
occupancy insurance is being sold, fire 
underwriters are giving the subject 
more than usual attention. A few 
years ago only buildings and perhaps 
machinery were covered, but now stock 
is being insured under this form. Un- 
derwriters call attention to the fact 
that there is grave danger of the use 
and occupancy loss being greater than 
the original fire loss. 

In these days, with increasing value 
on machinery and stock, it is a grave 
question whether or not insurance com- 
panies are not gambling too heavily in 
writing large lines of use and occu- 
pancy. Take, for example, a paper 
stock. Values on papef have doubled 
and even trebled. It is difficult to buy 
paper, and in case of loss it might be 
very hard to replace the stock. 


Replacing Machinery 


It is exceedingly difficult and some- 
times impossible these days to get cer- 
tain classes of machinery or parts of 
machinery, especially those that are 
manufactured in Germany. An official. 
of the American Steel & Wire Com- 
pany stated to a representative of THE 
WESTERN UNDERWRITER the other day 
that his company had been scouring 
the country to get some parts of a 
certain machine for manufacturing 
screws. It has been unable to get 
these, although its bid for them is very 
high. Insurance companies, therefore, 
are liable to run up against some sin- 
gular conditions in case use and occu- 
pancy insurance is involved in a loss 
where stock or machinery are so hard 
to procure. bd 


Lines Being Readjusted 


Many companies are cutting down 
their lines on use and occupancy and 
others are prohibiting its being writ- 
ten on certain classes, especially where 
there is any danger of great difficulty 
being encountered in replacing stock. 
Price conditions in this country now 
are abnormal. The European war has 
brought on entirely new conditions and 
has disturbed the principles on which 
business has been written. Until the 
war is over and a readjustment has 
been made, leading underwriters are 
beginning to think that greater precau- 
tion should be used in writing use and 
occupancy. 


Agents Active in Solicitation 


The enormous profits that have been 
made in the manufacture of munitions 
and war articles have greatly accen- 
tuated use and occupancy insurance, 
which theretofore was not regarded as 
a common line to solicit. However, 
local agents, and especially city agents, 
have seen the advantage of getting into 
the game, and hence assured are be- 
coming educated as to the beauties of 
insurance of this kind. It brings into 
underwriting an entirely new element 
and during these abnormal times there 
is certainly grave danger in plunging 
on this form of indemnity. 

ee» 

‘William T. Benallack, of the Michigan 
Fire & Marine, left Tuesday night for 
eastern points on business matters for the 
company. While east he will visit Neal 
Cc. Rowland, state agent at Rochester, N. 
Y., who recently underwent a surgical op- 
eration, but who is now on the road to 
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ANSWERS OBJECTIONS MADE 





Morison Map Company Reviews Min- 
ority Report of Special Committee 
of National Board 





The Morison Map Company, Hoge 
building, Seattle, Wash., inventor of 
the Morison unit or card system of 
maps for recording risks and thus dis- 
pensing with the present insurance 
maps, has sent out a pamphlet discus- 
sing the minority report of the special 
committee of the National Board that 
was appointed to investigate the Mor- 
ison map system. The minority report 
objecting to the Morison system was 
made by C. F. Shallcross of the Royal. 
The Morison company takes up Mr. 
Shallcross’ objections seriatim and re- 
plies to them. Henry A. Morison, for- 
merly with the London & Lancashire, 
and later with the Sanborn Map Com- 
pany, has invented the card system for 
recording risks. 

The Morison Map Company claims 
that if nothing results from the agita- 
tion it already has benefitted the insur- 
ance companies, as new maps of Port- 
land, Seattle, and Richmond, Cal., are 
now being offered at lower price by 
the Sanborn people. There seems to 
be considerable favorable opinion 
among underwriters as to the card sys- 
tem. Aside from Mr. Shallcross the 
members of the special committee are 
F. C. Buswell of the Home, A. 
Wray of the Commercial Union, John 
O. Platt of the North America, John 
Marshall, Jr., of the Fireman’s Fund, 
and Frank Lock of the Atlas. The 
Morison company claims that the cost 
of mapping risks will be greatly re- 
duced through its system and it will be 
more compact and advantageous for 
office records. 
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TEXAS CONDITIONS 
QUITE PROSPEROUS 


Insurance Agents Are Sharing in 
the Business Profits 
of the State 


BETTER FIRE PROTECTION 


People of the Great Lone Star Domain 
Want to Reduce Loss 
Ratio 


BY W. A. SCANLON 


Dallas, Tex., Nov. 6—Conditions in 
Texas are more prosperous than have 
been found in many years. Insurance 
men are greatly encouraged and are 


* sharing in the good things that are 


coming to the state. The farmers have 
been paid a better price for their cot- 
ton this year than: at any time since 
the Civil War. The prices for farm 
products and especially cotton are af- 
fecting all business people. The banks 
are full of money and the merchants 
are all buoyant. Texas is certainly in 
excellent shape. From the material 
standpoint, everything is at high tide. 


Losses Excessive in the North 


Fire losses have been rather exces- 
sive in the northern part of the state, 
but the southern section seems to have 
been more fortunate. People in Texas 
are realizing more and more that prop- 
erty loss by fire is a distinct sacrifice 
that the people are called to make. 
There seems to be a prevailing senti- 
ment in favor of fire prevention. 
Throughout the state there is evidence 
of a desire for better construction of 
buildings and the installation of fire 
preventive devices. This movement in 
time is bound to have its effect on the 
loss ratio. So far as I can see the high 
loss ratio in Texas has largely been due 
to carelessness and to the fact that peo- 
ple have not been educated along the 
lines of better building construction. 
With credit being given for better con- 
struction and the use of fire preventive 
devices, there is bound to be a reflec- 
tion in the loss ratio. 


Moral Hazard Has Improved 


A few years ago insurance men felt 
that Texas had a bad moral hazard in 
many quarters, but the impression pre- 
vails now that there is no more moral 
hazard in this state than in any other. 
Texas people have found that the fire 
bug is an undesirable citizen and he 
is receiving less and less sympathy. 

Of course, rates and forms are made 
and prescribed in this state by the 
state insurance board. There is no 
rate cutting done by the agents. The 
forms and clauses being made manda- 
tory by the state, naturally they are 
all uniform. The local agent is thus 
relieved of many of the worries of 
those of his guild in other states. 


Commission Is 15 Percent Flat 


The main protest from the agency 
ranks comes in the flat commission of 
15 percent that is paid in Texas. The 
agents down here feel that they should 
have graded commissions, the same as 
is paid in other states, and also they 
are up in arms against the outside 
brokers encroaching on their preserves. 
The high loss ratio in Texas no doubt 
has kept the companies from listening 
favorably to petitions from agents re- 
garding payment of higher commis- 
sions. 

Here in Texas, as in other states, 
the agents in the smaller places have 
other interests than insurance and it 
is something of a side-line, but in the 
larger towns the men engaged in the 
business, as a rule, are making a par- 
ticular study of it and are in a posi- 
tion to give real service to the insured. 


Improvement in Fire Protection 
One thing that impresses a man who 
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is traveling through the state and ob- 
serving it from the insurance stand- 
point is the improvement in fire pro- 
tection facilities all along the line. 
Motor-driven apparatus is gradually 
replacing the horse-drawn vehicles in 
the fire departments. The waterworks 
systems are being strengthened in kind 
and capacity. 

At the present time there are about 
100 fire companies operating in Texas. 
Perhaps forty of these are represented 
by general agents located in the state. 
Practically all the others report to New 
York or home offices elsewhere. 

I believe from my observation here 
that the success of a company operat- 
ing in this state depends largely on 
the field man or the general agent, if 
he is located in the state. To handle 
business here in Texas successfully re- 
quires men on the ground who pos- 
sess ability and a comprehensive 
knowledge of local conditions through- 
out various sections in the state. 


Texas Is Some State 


Texas is a tremendously big field. 
There are conditions diverse as could 
be imaginable throughout its broad 
acres. A man on the ground neces- 
sarily must act on his own initiative 
frequently. He is far from his home 
office and cannot get in touch with his 
company on short notice. Therefore, 
much depends on the individual judg- 
ment of the field man or the resident 
general agent. The men working in 
Texas should be real _ underwriters, 
gifted with the genius of selection and 
rejection. There are classes that have 
been proved universally unprofitable 
here and others that have always 
shown a profit. The keen and alert un- 
derwriter is up on his toes, knows just 
what to write and what to eliminate. 
The real underwriting sense comes into 
play in Texas perhaps more than in 
any other state. 


Big Things for Texas 


The insurance men of the southwest 
rank high in intelligence, conscience 
and service-giving desire. They are up 
and coming. Texas is a wonderful state 
and her people are full of enthusiasm 
and hope. They are hospitable and 
cordial. I look for big things from 
Texas insurance-wise, even bigger than 
at present. 


The Ohio Parmers has begun writing 
sprinkler leakage insurance. 





CHANGES IN THE FIELD 


MAJOR RAGSDALE TO RETIRE 








Ary A. Meyer Has Been Appointed 
State Agent of American Central 
in Wisconsin 





An old-timer who retires from the 
active field of life is Major John C. 
Ragsdale of Milwaukee, state agent of 
the American Central for Wisconsin 
and the northern peninsula of Michi- 
gan. Major Ragsdale, who is one of 
the deans of the field, will go to Cali- 
fornia for the winter after leaving the 
active service of his company Dec. 1, 
and will probably make his home there. 

He will be succeeded in the Wiscon- 
sin field by Special Agent Ary A. 
Meyer, who has been assisting Major 
Ragsdale for the last five years, and 
his work entitles him to the promotion. 
The northern peninsula will be added 
to the field of C. G. Sheppard of De- 
troit, Michigan state agent. The Mil- 
waukee branch office of the American 
Central, which has been in charge of 
Major Ragsdale, will be discontinued 
and all the agents will report direct 
to the head office. The general super- 
vision of the business, however, will be 
with Mr. Meyer. 

Major Ragsdale started in the insur- 
ance business December, 1876, as spe- 
cial agent of the Western Fire & Ma- 
rine of San Francisco, and was after- 
wards made assistant secretary. He 
went to the American Central in April, 
1885, covering Missouri and Arkansas 
from the home office. In May, 1892, 
he took charge of the northwestern 
field, which then embraced Minnesota, 
North Dakota, Iowa, Wisconsin and 
the northern peninsula of Michigan, 
having headquarters at Minneapolis. 
In 1895 he appointed his various as- 
sistants as special agents for Minne- 
sota, Iowa and North Dakota, and 
moved to Milwaukee, since then de- 
voting himself to his present field. 
Last April he completed his thirty- 
second consecutive year with the 
American Central. 

Major Ragsdale was frequently re- 
ferred to as one of the wheel horses 
in the business. He has a great per- 
sonal influence with the agents and 
kept up his work in fine shape. He is 
a veteran of the Civil War and is a 


member of the Minn-dako-wis tribe. 
Major Ragsdale has not been in good 
health for the last two or three years 
and desired to give up hard work. 

Mr. Ragsdale gave five and one-half 
months’ time to adjusting losses for 
his company in the San Francisco fire. 
Soon after the first of December he 
will go to San Diego, Cal., and later 
take up his residence in his old home 
city of San Francisco. 





M. F. Hegler 


M. F. Hegler of Decatur, special 
agent of the Germania Fire, has been 
appointed special agent of the Ameri- 
can Central in northern Illinois, suc- 
ceeding E. S. Merrill, who recently 
went with the Hamburg-Bremen. Mr. 
Hegler was formerly special agent for 
the A. D. Baker & Co. general agency 
in Illinois and has made a good record. 





J. Oscar Beck, 


J. Oscar Beck, Indiana state agent 
of the Pennsylvania Fire, has resigned 
as of Dec. 1 to become special agent 
of the Royal. 





W. H. King 


W. H. King, who is now connected 
with the office of the Pensylvania in 
the west, has been appointed special 
agent of the Caledonian in Illinois, 
Wisconsin and Minnesota. He will 
maintain his headquarters in Chicago. 
Mr. King has had experience in all 
three of these states traveling for the 
Georgia Home and Royal Exchange. 
For a time he was connected with the 
Columbian of Indianapolis. Mr. King 
is an all around fire insurance man, who 
is well liked by the agents. 

Mr. King leaves for New York this 
week for a conference with the man- 
agers prior to taking up his duties in 
the field. 


——s>-o- a>. 


Cleveland National—The regular quar- 
terly meeting of the directors of the 
Cleveland National Fire was held last 
week. While only routine business was 
transacted, the report of Managing Under- 
writer J. H. Macfarlane was of particular 
interest, as it not only showed material 
reductions in the expense items for Sep- 
tember and the nine months over the 
same period last year, but at the same 
time indicated a very satisfactory increase 
in both gross and net premium receipts. 
The loss ratio is very satisfactory, also, 
and there is every indication of an excel- 
lent year for the company. 
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FEDERATION ACTIVITIES 


——= 


ORGANIZES MORE COUNTIES 





Work Being Pushed With Vigor in 
Ohio—Many Good Men Be- 
come Interested 





The Ohio Insurance Federation is 
hard at work organizing the remaining 
counties of the state. Since last week 
the following county organizations have 
been effected, with their chairmen and 
executive committees: 


Wood—H. F. Sears, Bowling Green, 
chairman; Milo D. Wilson, BE. B. Eberly 
and Roy E. Loomis, Bowling Green. 

A ®@—Vernon B. Arnold, Wapako- 
neta, chairman; others to be chosen later. 

Champ James F, oom Urbana, 
chairman; R. J. Baker, W. J. Might, Rob- 
ert C. Pearce, Urbana. 

Muskingum — William <A. Lorimer, 
Zanesville, chairman; Willis E. Helmick, 
Charles. M. Ludman, W. 8S. Domer and 
John H. McDonald, Zanesville. 


Licking—TF'. Windle, Newark, 


chairman; W. V. Jordan, W. D. Gilbert, 
M. J. Reese and George Hayden, Newark. 

Payette—W. H. Dial, Washington C. H., 
chairman; Robert A. Edge, Glenn M. Pine, 
F. J. Adams and Edgar Snyder, Wash- 
ington C. H. 


INSURANCE SIDE OF 
THE GREAT ELECTION 


(CONTINUED FROM PAGE 1) 


den as governor of Illinois undoubtedly 
will mean the elimination of Rufus M. 
Potts as insurance superintendent. This 
will bring a sigh of relief from the fire 
insurance companies. The attitude of 
Judge Potts towards life insurance has, 
as a rule, been very fair, but by fire in- 
surance men he is regarded as the most 
dangerous member of the National 
Convention of Insurance Commission- 
ers. Following a legal fight between 
himself and a large number of the com- 
panies early in his administration, he 
endeavored at the last session of the 
legislature to get through one of the 
most radical state-rating measures ever 
proposed in the country, with a pro- 
vision in it for a state fund for insur- 
ing the property of the people of the 
state against fire loss. Judge Potts at- 
tacked the companies through his press 
bureau and through literature sent 
broadcast over the state, and since that 
time he has cost them considerable 
money and a vast amount of labor by 
his demands for information which it 
was very expensive to compile. 


Lowden Is Excellent Man 


Colonel Lowden being a level-headed, 
conservative business man, is expected 
to appoint to the office of insurance 
superintendent somebody who will not 
endeavor to carry out peculiar views 
which he may hold. While the insur- 
ance people know nothing of whom 
Colonel Lowden has in mind for the 
position, they hope that he will ap- 
point somebody who will enforce the 
law without attempting to make un- 
necessary trouble. They would, of 
course, much prefer an insurance man 
and one whose training has been with 
regular companies and not with Lloyds 
and interinsurers such as Superintend- 
ent Potts had his earlier experience 
with, 





Harding Wins in Iowa 


The election of W.°L. Harding as 
Republican governor of Iowa by the 
largest majority ever given a guberna- 
torial candidate will be generally grati- 
fying to fire insurance men, not only 
because of Mr. Harding’s attitude 
toward fire insurance, but also because 
his enemies in the recent campaign 
have undertaken to use the friendly 
feeling that the fire insurance men have 
toward him to create opposition to him 
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among the people. Mr. Harding as 
senator or lieutenant governor was in- 
strumental in getting the state fire 
marshal law passed and he also gave 
strong aid in the passage of the pres- 
ent antidiscrimination law. He has 
taken a broad-gauged view of the busi- 
ness. 


Winship Will Be Forced Out 


One election result which will be 
regretted in many quarters is the fact 
that Michigan goes Republican and this 
will undoubtedly result in John T. 
Winship’s going out of office as insur- 
ance commissioner at the end of his 
term. Mr. Winship has been an ad- 
mirable commissioner. His ability was 
early recognized by the National Con- 
vention of Insurance Commissioners, 
and he was elected vice-president of 
that body. Mr. Winship cooperated 
with the local insurance agents of the 
state in securing the enactment of the 
antidiscrimination law, and has been 
one of the staunchest defenders of that 
measure. 

Reports from Colorado indicate a 
Democratic administration of that 
state, and this will probably mean the 
retirement of E. R. Harper as insur- 
ance commissioner. Mr. Harper has 
not been very long in office, but has 
taken a high position among insurance 
commissioners and his retirement will 
be regretted. 


RESULTS IN OHIO 


Columbus, O., Nov. 8—(Special)— 
At noon Wednesday the Ohio gover- 
norship was still in doubt, with ex-Gov- 
ernor J. W. Cox, Democrat, leading by 
9,000 in 4,014 precincts out of 5,570, 
but Cox was running at the rate of 
60,000 behind President Wilson. Ohio 
is expected to go for President Wil- 
son by a plurality of at least 70,000. 
Cox has probably been elected Gov- 
ernor over Governor Willis. The leg- 
islature will be pretty evenly divided 
between the two parties. 

It is not believed that the state health 
insurance bill or any other state insur- 
ance legislation can be put through this 
session of the legislature. It is be- 
lieved that Governor Willis is not in favor 
of the state health insurance bill and 
ex-Governor Cox has now virtually 
placed himself in the same attitude. In 
the letter which he wrote to the New 
York ‘‘Commercial” some months ago, 
and which has been used extensively in 
this campaign, especially in the letters 
sent out on the letterhead of the Fire 
Insurance Club of Ohio, which was 
promoted by the insurance friends of 
Governor Cox, he was considered safe. 
The fight on the state insurance bill 
will be made in the legislature and it 
is too early as yet to show the lineup. 
Quite a number of insurance men 
throughout the state are engaged 
actively in politics and a number ran 
for the legislature. E. A. Winter of 
the Winter-Hunter Company of Cin- 
cinnati was elected to the lower house 
notwithstanding the efforts of the 
American Society for Labor Legisla- 
tion. It is believed that the movement 
to inaugurate state health insurance in 
Ohio will not succeed this year. 

The election of Governor Cox means 





a complete change in the fire mar- 
shal’s office. Superintendent of In- 
surance Taggart will retire and it is 
said will be replaced by William L. 
Finley, Deocratic state chairman. 


—————- es ae 
Steele Gets Kentucky Job 


W. P. Steele, formerly in the field 
for the Gross R. Scruggs general 
agency in Dallas, Tex., is appointed 
special agent for the Pennsylvania and 
Fire Association in Kentucky, effect- 
ive Dec. 1. 


——-——-2 2 ee _____ 
Get Pennsylvania at Columbus 


Columbus, O., Nov. 8—(Special)— 
It was announced this afternoon that 
Wikoff Brothers had been appointed 
Columbus agents of the Pennsylvania 
Fire. The company has been in the 
hands of another agency for years. 


—————-2:0<2—___ 
Gets Guardian of Utah 


San Francisco, Cal., Nov. 8—(Spe- 
cial)—R. Gallegos, who resigned a year 
ago as assistant Pacific department 
manager of the Phoenix of London to 
become a public adjuster, is now ap- 
pointed resident agent at San Fran- 
cisco for Guardian Fire of Utah. 


—————-seoao—_—____ 
Ohio Agency Appointments 


Franklin—Margaret McNary, Ironton. 
Ham.-Brem.—F. L. Kerr, Painesville. 

Henry Clay—W. W. Cahill, Hamilton. 

Home—C. V. Winsch, Eldorado. 

State of Pa—J. F. Pojam, Akron. 

Law Union—F,. L. Kerr Co., Painesville. 

L. & L. & G.—E. J. Shobe, Cleveland. 

_Lon. & Lane.—H. M. Gardner, J. W. Fran- 
cis and C. H. Bancroft, Columbus. 

Mech. & Trad.—L. Bullock and F. K. and 
P. J. Ransom, Cincinnati. 

Mercantile—Smith & Youngman, Hamilton; J. 
J. Stafford, Marion; T. A. Heslop, Marietta. 

Milw. Mech.—L. Zimmern, Dayton. 

Minneapolis—R. S. Ledyard, Lorain. 

Natl. Union—Rose & Linn, Delaware. 

Netherlands—C. K. Allen and G. H. Culver, 

N. W. F. & M.—G. H. Culver, T. M. Rob- 


bins, D. C. Reed, B. O. Provins, H. H. Hoard, 
G, E. Farnham, L. Cody, E. J. Buell, H. E. 
Weinberg, S. Ulmer, J. P. Stotter and S. 
Scheuer, Cleveland. 

Nationale, France—T. A. Trapas, Akron. 
New Hamp.—R. H. Cotton, Cleveland; Dwyer 
& Royer, Bradford. 

Nord-Deutsche—C. E. Haas, Cincinnati. 

N. B. & M.—A. Cifaldi, Dillonvale. 

N. W. Natl—W. H. Dyer, J. Specter and 
R. Lusztig, Cincinnati. 

Orient—R. H. Cotton, Cleveland. 

Pa. Fire—H. R. Markel, Cincinnati. . 
Pos aaad Natl—W. S. and F. L. Kerr, Paines- 
ville. 

Pruss. Natl—W. G. Mouch, Columbus. 

Pittsburgh—A. T. Dennis, Canton. 

Prov. Wash.—Tillie Simon, Cleveland. 

Royal Exch.—B. H. Clark, Cleveland. 

Royal—M. Klein, C. G. Smith, Toledo; Sper- 
ling & Hoffman, Cleveland. 

Scott. Union—C. E. Samuelson, Struthers. 

Security, Ct—Rose & Linn, Delaware. 

Stuyvesant—W. W. Faigley, Lancaster; Gan- 
ley & Marquand, Coshocton; L. S. rwowski, 
Akron. 

Sun—O. P. Holt, Youngstown. 

Teutonia, Pa.—J. P. Leonard, Defiance; Bruce 
Agency Co. and A. L. Read, Youngstown. 

Union, Eng.—Tillie Simon, Cleveland. 

Union, France—Bruce Agency Co., Youngs- 
town. 

Westchester—Sanford & Standen, Lorain; A. 
H. Harmon, Columbus: E. C. Miller, New Car- 
lisle; Ellsberry & Theis, Georgetown; J. W. 


Aetna—A. C ilson, Lima; H. F. Finke, 

Cincinnati; Cc wson, Longsville; Nellie 
aum, Canton; R. F. Teal, Toledo; F. A. Shiek, 
gan. 


————————-@s246.—__ 


MISCELLANEOUS NOTES 


The Wm. H. Kenzel Company has been 
appointed agent for the Caledonian- 
American for New York City, succeeding 
W. J. De Rivera & Co., who are resigning 
their agencies. 

The annual meetings of the department 
of incorporated mutuals of the National 
Association of Mutual Insurance Com- 
panies and the Employers’ Mutual Cas- 
ualty Federation will be held at the 
Hotel La Salle, Chicago, Wednesday and 
Thursday, Nov. 22 and 23. Amalgama- 
tion of the departments under the Na- 
tional Association as outlined at the 
latter’s annual meeting at Reading this 
fall will be considered. 
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WINSHIP GIVES RULINGS 


MICHIGAN LAW INTERPRETED 





Commissioner Calls Attention to Prac- 
tices That Must Be Observed 
in Conduct of Business 





Commissioner John T. Winship of 
Michigan has sent out some rulings 
in regard to the mortgage clause, anti- 
discrimination law and _ nonresident 
agents statute to the companies author- 
ized to do business in that state. Com- 
missioner Winship clears up some of 
the ambiguities of the law and also 
makes plain insurance practice. He 
says in this ruling: 


Correspondence of this department in- 
dicates that there are several matters 
which it seems necessary that the depart- 
ment should call to the attention of the 
companies licensed to do business in this 
state, wherein our laws are being vio- 
lated, or wherein misrepresentation as to 
the scope of our laws is being promul- 
gated. 

We have had numerous mort- 
gage endorsements sent to us by various 
agents, the use of which would be a vio- 
lation of our law, unless the company 
using such rider places the same sort of 
endorsement upon all of its policies where 
mortgage is concerned. I am referring 
particularly to a mortgage clause with 
full contribution, which is insisted upon 
by banks, and I believe the same or a 
special mortgage clause is insisted upon 
by life insurance companies. This clause 
contains a permit for the property to re- 
main vacant, that is, to remain vacant in- 
definitely. This endorsement is different 
from the endorsement in common use by 
companies, and it is a preferential treat- 
ment to give one class of insured this 
sort of an endorsement and another class 
another sort of endorsement. I do not 
mean that all companies must have the 
same sort of endorsement or a uniform 
endorsement. One company may have 
one. kind and another company another 
kind, but éach company must have the 
same endorsement for the same class of 
risk, for otherwise a preferential treat- 
ment would be accorded, which is a vio- 
lation of the antidiscrimination law. 
This department, therefore, wishes to hear 
from you as to your practice in this mat- 


ter, 
Antidiscrimination Law 


Secondly: We have received a great 
many complaints from insured, stating 
that agents say that the antidiscrimina- 
tion law of this state requires that com- 
panies must adhere to the rates, rules 
and regulations filed by the Michigan In- 
spection Bureau. This, as you know, is 
absolutely a misstatement and a misrep- 
resentation. Any company can deviate 
from any rate, rule or regulation adopted 
by the Michigan Inspection Bureau. The 
law is in no wise designed to prevent the 
treest and. most open competition. It 
merely declares that whatever the rate, 
rule or regulation filed, each individual 
company must apply that rate, rule or 
regulation to all its insured in the same 
class or file a deviating rate, rule or regu- 
lation. The law does not in any way re- 
strict a company from operating just as it 
sees fit, except that it must give the same 
treatment to all its clients. 

Thirdly: The department wishes to im- 
press upon companies the fact that under 
our resident agent law this department 
and the attorney-general have ruled as 
long ago as March, 1914, that no com- 
missions can be paid to a nonresident for 
any part that he may have had in the so- 
licitation of business, for the law dis- 
tinctly provides that no policy may be pro- 
cured or placed except by a _ resident 
agent, and the mere payment of any por- 
tion of the commission to a nonresident 
is prima facia evidence that the non- 
resident was concerned in the procuring 
or placing of the business. This does not 
apply to state, special, district or general 
agents where compensation is not based 
on the premium. 


——3 tan 
Raters in Annual Confab 


The annual conference of the branch 
managers of the Michigan Inspection 
Bureau held last Friday and Saturday 
at Detroit was most successful. The 
sessions were strictly of a technical 
nature and lasted both days from 9 a. 
m. to midnight. At the evening ses- 
sions E. C. Smith of Western Actuarial 
Bureau talked on schedule rating. 


—_—_——_~s» +a 
Hears Musical Program 


It is not often that a more striking 
evidence of the blending of the old and 
new is brought out than in a recent ex- 
perience of G. Edgar Turner, general 
counsel of the Insurance Federation of 
Indiana at one of the smaller towns in 
the state. The town is proud of its 
telephone exchange and boasts of the 














up-to-dateness and efficiency of its 
equipment. Mr. Turner while waiting for 
a long distance call was impressed with 
the shrill tenor voice of one of the’ re- 
pairmen who was engaged in the pains- 
taking duty of installing a new switch- 
board,’ to-the strains of “Comrades.” 
This was followed by the stirring words 
of “After the Ball.” This was almost 
too much for Mr. Turner, and as he 
reached the bottom of the stairway, the 
operatic singer was just starting on 
tune of “Annie Rooney.” 


——————_— + oe 
MEETING OF FIRE MARSHALS 





Excellent Program for the Annual 
Gathering to Be Held at Nash- 
ville Next Week 





President Walter H. Bennett of the 
Fire Marshals Association of America 
anticipates a large attendance at the 
annual meeting at Nashville, Tenn., 
Nov. 16-18. Headquarters will be es- 
tablished at the Hermitage hotel. Aside 
from the round-table discussions there 
will be a number of papers and ad- 
dresses. One of the discussions will 
be led by Mrs. Bessie Street Coburn 
of the Mississippi Fire Prevention As- 
sociation. Franklin H. Wentworth, 
secretary of the National Fire Protec- 
tion Association, will lead the discus- 
sion on “Municipal Ordinances.” Friday 
afternoon and evening will be given 
to entertainment. An automobile trip 
will be taken to the Hermitage, the 
home of Andrew Jackson, and an old- 
fashioned southern barbecue will be 
given. 


a 
DESIRES CONFERENCE HELD 





National Association of Insurance 
Agents Seeks Parley Over Com- 
missions on Dwellings 





The National Association of Insur- 
ance Agents is urging that a confer- 
ence be held with agents by the South- 
eastern Underwriters Association be- 
fore final action is taken on reducing 
commissions on unprotected frame 
dwellings. The proposal before the 
meeting is to reduce the commission te 
15 percent, it now being 25 percent. 
Unprotected frame dwellings in the 
south have been very unprofitable, as 
they have elsewhere. 

The agents claim that a few years 
ago the companies placed them on a 
graded commission basis and required 
them to contract not to represent com- 
panies paying a higher rate of com- 
mission. The National Association of 
Insurance Agents claims that if this is 
put through by the Southeastern Un- 
derwriters Association, it is only a 
question of time until commissions on 
the class are reduced in Western Union 
territory, the Pacific Coast and other 
fields. According to all that can be 
learned, the Southeastern Underwrit- 
ers Association is very likely to take 
steps at its forthcoming meeting to 
reduce commissions. 


—_—s3D Aan 


H. D. Davis Seriously Iil 


Cleveland, O., Nov. 8—(Special)— 
President H. D. Davis of the Cleveland 
National Fire submitted to an operation 
Saturday and this afternoon his con- 
dition was said to be serious. Mr. Davis 
had been in rather poor health for some 
time and the operation was performed 
both to determine the character of the 
trouble and at the same time afford re- 
lief. As an operation it was successful 
and it is hoped that he will rally and 
come safely through. 


———_— 6a 
Hail Association Meeting 


The Western Hail Association will 
hold its annual meeting in Chicago, 
Nov. 16. At that time the executive 
committee will present its report, hav- 
ing held a meeting last week to review 
the work of the year. 

_—_———D +a 


What a man is depends largely upon 
what he does when he has nothing to 
do.—Youth’s Companion. 











NEW OFFICIALS OF THE NIAGARA FIRE 











OTHO E. LANE 
Who Will Become President 
Niagara Fire, Jan. 1 


of the 

















B. M. CULVER 


Who Will Become Vice-President Niagara 
Fire, Jan. 1 





THO E. LANE, who has been 
QC) elected president of the Niagara 

Fire to succeed Harold Herrick, 
who will retire Jan. 1, is a young man 
who has had a rapid rise in the fire 
insurance business, especially during 
the last few years. Mr. Lane was as- 
sistant United States manager of the 
Yorkshire when Charles H. Coffin, vice- 
president of the Niagara, was chosen 
president of the company and desired 
to have associated with him a young 
man who could be trained in the com- 
pany and eventually succeed him. Mr. 
Coffin’s career was suddenly cut short 
by death and President Harold Her- 
rick, who had resigned, returned to 
the presidency in order that Mr. Lane 
might get his bearings. 

Kept Close Watch on Lane 


Since Mr. Coffin’s death the directors 
have kept close watch on Mr. Lane, 
and find that he is amply able to be- 
come the chief executive. He is about 
thirty-seven years of age, is a young 
man of magnetic force and ability, pos- 
sessing a delightful personality, and has 
every mark of success on him. Mr. 
Herrick will continue a member of 
the board, but Mr. Lane on Jan. 1 
will assume the reins of leadership. 


Mr. Lane’s Career 


Mr. Lane was born down in Warren 
county, Ohio, at Franklin, and is a 
graduate of Miami College, Oxford, O. 
He located in Chicago with an elec- 
trical concern, and then became con- 
nected with the old Insurance Survey 
Bureau. He was in the field for the 
Traders and Providence Washington, 
traveling in Wisconsin when the Scot- 
tish Union & National saw the possi- 
bilities in him and made him state agent 
in the Rocky Mountain field, with head- 
quarters in Denver. Here he began to 
show the qualities that have made him 
successful, and he was regarded as a 
comer by all who knew him. The 
Yorkshire appointed him assistant 
United States manager, and in this con- 
nection Mr. Lane was brought in touch 
with the prominent men in the busi- 
ness. 


Has the Real. Stuff in Him 


He impressed all as being full of the 
real underwriting stuff, a man of good 
common sense who travels on his own 
merits and has a head that would not 
become swelled. “Bill” Lane has a 
host of friends who have watched his 
career with great interest and see him 
now in a position that will make him 
one of the great underwriters of the 
country. 











ERNARD M. CULVER, assistant 
B secretary at the United States 

branch of the Scottish Union & 
National, has been elected vice-presi- 
dent of the Niagara Fire, and will take 
his place Jan. 1. Mr. Lane and Mr. 
Culver were associated in the work of 
the Scottish Union and thus know each 
other well. It largely devolved upon 
Mr. Lane to select some one that would 
be congenial in the official family of 
the Niagara. Mr. Culver is a western 
man, having been one of the big field 
workers in the northwest in his day. 


Started With the Citizens 


He began as a special agent for the 
Citizens of Missouri in Iowa and then 
located at St. Paul, covering Wis- 
consin and Minnesota for the Scottish 
Union & National. Later on he had 
the western provinces of Canada added 
to his field. In 1907 he was called to 
the home office of the Scottish Union 
& National, thus having been contin- 
uously with the company for fourteen 
years. Mr. Culver has charge of the 
eastern and southern business. He is 
regarded as an exceptionally able stu- 
dent of underwriting conditions, and 
naturally has had a splendid training. 
He is held in high esteem by a large 
circle of friends, who have admired him 
as a man and an underwriter. 


Niagara Is Well Fortified 


The Niagara thus becomes well for- 
tified with its president and vice-presi- 
dent having been former field men, 
having worked together for the same 
company and thus having been tested 
out in the harness. 

One interesting feature about the 
Lane-Culver combination is the fact 
that when Mr. Culver was traveling in 
the northwest for the Scottish Union, 
Mr. Lane was in Wisconson, the two 
being very close friends. When the 
Scottish desired to get a strong man 
for its mountain field, Mr. Culver got 
the post for Mr. Lane. It is under- 
stood that he also backed Mr. Lane 
very strongly for the Yorkshire. Mr. 
Lane has always had very high admi- 
ration for Mr. Culver’s level-headed- 
ness and judicial bearing. 

Mr. Culver is a native of Illinois, 
having been born at Sandwich, June 
21, 1873. He graduated from Grunnell 
College in 1895. He first entered the 
business at Superior, Wis., in a local 
agency. 

a as 

“Wanted, an office boy to learn the in- 
surance business. No salary at first, but 


if service is satisfactory this will be 
doubled later.’”—Advt. 
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Chicago Premiums 


In 1916 and 1915 








The following reports have been 
made to the city collector of Chicago 
fire insurance premiums for the fiscal 
year ending June 30. Reports are in- 
cluded to date and are compared with 
last year: 















1916 1915 
Aachen & Mun.......+- $ 80,244 ‘. st. 361 
ee Pere icr oe 20,504 
Agricultural oor 876 
DIDERY 00s 33,988 
Allemannia .. 28,383 
Alliance, Pa. 17,841 
American ...ccccccccee 204,830 
Amer, Cent. 54,79 
Amer, Drug. 15,670 
American Eagle ....... 49,665 s 
RIGS,” 5 5 005 9 osee ween FEISR: ..c.0s0:0'0\0 
Assur, Co, of Am...... 9,478 9,560 
SAG | 504400 0b000080 45 62,306 79,319 
Automobile .......+++- 17,661. «0.0:00s' 
Ben Frank. Und........ 15,146 13,198 
Birmingham .....++... 12,588 1,72 
BIOWOON. .o4.0102 ceive secs 123,974 120,088 
British Amer. .....-+.-- 49,382 48,855 
Brit. Und. ..ccccccccces 41,772 35,331 
Buk, Gor, occccccececice 77,054 78,99 
Caledonian ......ceeees 83,863 87,151 
Calumet Und. ......-+- 33,771 26,768 
CamaGen nics scccvccccecce 41,069 41,398 
Cent. Mfrs. Mut....... 15,330 12,127 
Se a eer nr 10,320 17,572 
Cincinnati WOE. 6.200500 16,997 17,572 
Citizens, Mo. ...cccecce 31,26 32,195 
CE OE TNs Bs cc cc cseces 37,136 32,458 
Columbian Natl. ...... 35,293 37.283 
Commerce .......eeeeee 14,705 13,912 
Com. Natl. .....+- cue SUES. c0bae> > 
Com, Union, Eng.. 252,170 248,256 
Com, Union, N. Y... 66,950 42,862 
Commonwealth . 44,743 38,587 
Colonial .....-. 4,450 4,152 
— ‘ 29,062 31,639 
CORR: o> 0ck0 -- 110,122 109,193 
Cc atinental . 3 160,600 165,901 
CGE Ginic cess 13,258 11,558 
Delaware Und. 26,196 12,283 
Detroit F. & M........-- 32,369 27,300 
TEED on op 00046.0 40.98 000% 4368 -.scsc ee 
Dubuque ....-cccccccee 25,577 33,881 
Equitable, R. I.......-.. 19,463 20,543 
Farmers, Pa, .....ce0% 21,828 20,74 
Fid.-Phen. ...ccccccoces 197, 691 212,651 
Fidelity Und .........+- 44,04 
Wim AGE, 2.0 ce cicicoese 79,486 84,813 
Fire. Fund. .....cceee- 66,399 65,563 
Firemens, N. J...--++++ 76,984 88,453 
Firemens Und. ........ 21,697 48,501 
Franklin ....ccsecccccecs 39,37 44,777 
General, Fr. ....-se-- 43,193 45,232 
Georgia Home .......-- TOG8  knpences 
Ger. Alliance .........-- 41,252 44,469 
Ger. All. ASSI.... 2.005 eeeeses 44,458 
Ger. Amer., N. Y.....+- 123,569 132,000 
Ger. Amer., a 12; 3E 10,574 
Ger. Amer, Pa.......+++ 4,42 15,990 
German, Pa. ......eeee- 33,663 32,953 
German, W. Va. ...---- 18,752 17,800 
Germania Sees q 147,346 
Girard ..... 0 70,411 
Glens Falls 95,309 
Globe & Rut. .. 179,204 
Granite State . f 17,733 
Ham. Brem. ........++- 50,977 59,017 
Hamilton ...cccecesees 3,229 12,678 
TIBMNOGOT .ccccccsevevce 104,794 102,698 
Hartford ....ccccccrces 316,408 324,563 
Home, N. Y....-cccvees 375,001 378,200 
Humbolt ......0% Réeaes 34,841 34,937 
Imperial .....ccccccece 10,888 10,238 
Ins. Co. of N. A.....eee 106,885 109,956 
State of Pa.....ccccece 34,583 ,90 
Ins. Und. ....cccece eee 45,430 44,784 
Keystone Und .......-- - 25,856 26,94 
Law Union:......cccece 28,533 19,312 
L. & L. & G., N. Y.....- 28,889 35,460 
L. & L. & G., Eng...... 324,333 353,461 
Lon. & Lan. ...eceeceee 60,616 142,447 
London ASSUI ....+++- 82,861 88,517 
Lumbermen’s ......++++ 26,900 21,097 
Massachusetts ....-.-- 19,128 18,543 
Mechanics, Pa. ...--+-+.- 46,892 25,225 
Mercantile ......cercee 23,579 41,427 
Merchants, Denver ..... SSB (008s ns 
Merchants, N. Y 22,872 18,576 
Mech. & Traders. 16,516 15,271 
Mich. Coml. ...... 29,817 30,350 
Michigan F. & M. 23,154 23,620 
Milwaukee Mech. 80,382 74,076 
Minneapolis F. & M.. 21,162 16,825 





FOR RENT— 


Desirable desk room or private 
office, twentieth floor, Insurance 
Exchange. Address or inquire room 


2033, Insurance Exchange, Chicago. 








A strong, modern Company 





CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY 


J. H. MACFARLANE, MANAGING UNDERWRITER 


Hyman D. Davis, Pres. 
O. T. Brown, SEc’y 


CASH CAPITAL $700,000.00 


ASSETS 
$1,110,578.29 


SURPLUS TO 
POLICY HOLDERS 
$966,423.26 


CLEVELAND, OHIO 


that believes in and upholds the American Agency System 











1916 1915 
Minnesota Und. ....... 16,558 ....... 
National, Conn. 
National, gS ae . 
Nationale, Paris 17,53 

National-Ben Franklin.. tet 53,474 





Peoples Natl., 
Phenix, Paris 
Phila; UNG. 6.00 
Phoenix, Conn. ... 
Phoenix, Eng. .. 
PACCUNE, .6:0:0:016 








Pittsburg Und. . — 
Providence Wash...... 93,322 78,457 
Prussian Natl. ..... coe 44,00e 83,392 
CDROOT. &\oic © 0.010 b:6si0 eos 148,876 173,376 
ERBUIBMIOS . ..0\6.0 0 0:0:0:0.00100'0 58,21 66,515 
Rhode Island .......... 37,688 37,984 
RICHMONG ....cceevcee iss 8,214 6,194 
Royal Exchange ...... - 62,154 70,051 
NN oe ic iu daw eine oie o~ 390,055 420,987 
Roch. Ger. Und. .s.cess 125,153 133,018 
Le. a er 74,850 73,064 
Scottish Union ........ 97,764 114,289 
Security, Iowa ........ 23,412 4,1 
Springfield F. & M..... 250,110 229,661 
Standard, Ct. 0 8,34 
RMR EEE 6 ‘05 ete pinvewe 0s 11,144 
Steriims .<.cces 34,063 
Stuyvesant ..ccccccocce 3 67,034 
Sun, Eng. .......- cocesd AB4nte 213,486 
BVER .cccccccsccscccccoes 50,949 61,637 
Teutonias, iO. . <2 3 8,150 
Teutonia, Pa. .. . 25,266 
Union, Eng. oS eie 20,917 
Union, France .. 19,977 
Union, Pa. ..... 3 4,258 
United Firemen’s ...... es.seoes 19,295 
United States .6.600006-0 45,495 24,552 
SS Sa eee 23,818 19,369 
Virginia F. & M........ 42,040 44,601 
Westchester ........ees 135,423 122,611 
Weatern, Ont. ....<ecce 44,330 48,527 
Western, Pa. ...ccccoee 9,425 26,71 
Williamsburg LL eee 72,740 63,372 
VOrk@hnire ..ccsrvecrvecosce 42° 223 41, "611 
*Business of Fidelity Underwriters 


taken over by American Eagle. 
+Office consolidated with branch of 
Northwestern National. 


CHICAGO AND SUBURBAN 


CELEBRATES FIFTIETH YEAR 
Herbert Darlington, secretary of the 
Fred S. James & Co. agency and one 
ot the veteran fire men in Chicago, is 
celebrating his fiftieth year of contin- 
uous service in the business. Mr. Dar- 
lington has taken high rank in local 
agency circles, having started a half 
century ago as an office boy for I. F. 
Dobson & Co., one of the leading offices 
in Chicago at that time. He has always 
been a hard worker, very faithful and 
loyal to all his ee and in his 
various relationships. . Darlington 


























The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 








NORD-DEUTSCHE 


INSURANCE COMPANY 








ee ee ae 
e CTlaNGS .ccccccece ° 
N Si OES "2! 327005 «= 36,082 | Establi amburg, German 
New. Bruniswick rhaeee . $0188 a3478 Miched 1867 a b »G y 
New. Jersey ....eveees bess 21852 UNITED STATES BRANCH: 123 William St., New York 
Hiamaranbebrele Und.. yee 24/991 6,48 J.H. LENEHA! 4 United States Manager 
cin TE a daa 36302 _ 42482 | Assets $2,063,314.66 Surplus $1,140,61 Liabiliti 
North British mig? 18808 188803 sets , urplus $1,140,616.12 Liabilities $922,698.54 

or VEP ceccree eecee . ° } r 
Northern, Eng. .....--. 143663 143557 | Surplus enhanced by amount of Special Deposit ‘= «© $500,000 
WOPUNOPE: TNs hc 0:0.0'0.00.0'6 7,348 72,180 
Northwestern F,& M.:: 12,356 12,012 The above funds are held exclusively for 
rae ~ Sagegelinaes < oe Oo the protection of American policyholders 
NeW. Und. Agenéy:.202 1 30328 prove posite eh Semmpan age 

o Farmers ...50.5.% GEO.A.MOWRY W.A.GORDON WM. WALSH 

 cleainenagey President Secretary Aas't Secretary 

QCHIC ccccccvcceccecevvcce 
ate I'win City Fire Insurance Company 
Pennsylvania 


MINNEAPOL 
Capital $500,000 


° ‘or Companies, Agents, Brokers and the business public. Underwrites “on the ground” 
nspection S or ambitious officers of companies who desire to get generous shares of lines on worthy 
writable and meritorious offerings. ing the interests of small and medium size 
companies which are being deluged with the “skimmed milk’’ arbitrarily poured upon 
them by those who think that ALL companies are ‘volume craz 
Come here for judgment as to imminent or remote Tentinkty. T can — Dixit et Fecit — 


and will give 1t to those who desire to become a potent force in this busi- 
isyoartwcaua. (CW, PIERCE 


ness and fitly survive—my phone is beside you 
Telephone Wabash 3033 
Independent Inspector and Fire 
Chicago evention Counselor 


1568 Insurance Exchange - - 


























FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 














Statement January 1, 1916 


Cash Capital - - - : $1,000,000.00 
Assets - - - . 2,377,857.39 
Liabilities (Except Capital) : - 467,413.45 
Surplus to Policyholders - . 1,910,443.94 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 





Dram-Shop Indemnity 


THE /ETNA ACCIDENT AND LIABILITY CO. 
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has been active in the Chicago Board, 
and in spite of his long service in the 
business is still as fit as a fiddle and 


young as ever. 
* 


WILL ADDRESS ACCOUNTANTS 


Thrasher Hall of Maurer & Hall, ad- 
justers for the assured, Chicago, will 
speak before the Illinois Institute of 
Accountants, Wednesday evening, Nov. 
15. His subject will be expert account- 
irg in its relation to the adjustment of 
insurance losses. 
made up entirely of certified public ac- 
countants. 

* * * 
LEARNED A LESSON 


A Chicago broker said the other day 
that he had learned a valuable lesson 
in dealing with agencies. 
he had an experience with a Cook 
County special agent. The special agent 
solicited his business and the. broker 
placed considerable with him, doing 
business direct with the special agent. 
In making remittances he made out his 
check in favor of the special agent and 
not the company that he represented. 
Now he finds that the special agent 
did not turn some of the premiums over 
to his office and the office supposed 
that the premiums were not paid. They 
sent cancellation notices to the assured, 
thus greatly disturbing the serenity of 
the broker and discrediting his busi- 
ness practices. 

“Hereafter,” said the broker, “I will 
never make out a check in favor of 
an individual unless it is a thoroughly 
reputable local agency, but I will remit 
direct to the company. I will lose 
nothing in this case, because the office 
for which the special agent worked is 
entirely responsible, but at the same 
time it embarrasses me with my cus- 
tomers who receive these cancellation 
notices. In addition, it has caused me 
a lot of trouble, as I have had to go 
through my record, dig up checks, re- 
ceipts and so on. ~ Take it from me, 
and do not make any checks payable 
to people connected with an agency, 
but either make out checks papable to 
the company or to the agency itself. 
I have had this experience and it has 
taught me a valuable lesson.” 


SEELEY BEFORE COUNCIL BODY 


H. B. Seeley, who has been making 
some investigations for Superintendent 
Potts of Illinois, appeared before the 
Chicago city council on fires, schools, 
and so on, the other day in regard to 
the adjustment of the 2 percent tax 
paid to the city collector for the bene- 
fit of the firemen’s pension fund. Mr. 
Seeley explained that the tax ordi- 
nance should be revised in order to 
specify exactly how the premium ac- 
count shall be kept in order to avoid 
error and confusion. He thinks that 
Illinois companies should not be 
exempt from paying taxes to the pen- 
sion fund. He stated that in his opin- 
ion with the final readjustment the city 
should be getting between $100,000 and 
$120,000 more in taxes at the end of 
about three: years. Mr. Seeley does 
not believe that reinsurance premiums 
should be deducted, especially where 
the companies are not doing a direct 
business. He feels that the basis for 
the tax should be gross premiums less 
cancellations and that no deduction 
should be made for reinsurance. Mr. 
Seeley claimed that Superintendent 
Potts is largely responsible for the in- 


Lost Policy Certificate 


“Every company and agent has more or 
less trouble and inconvenience regarding lost 
Policies. A Cimcinnati agency, having many 
years practical e: — inthe matter, has 
devised a “‘Lost licy Certificate’, which, 
when folded is the same size and form as the 
policy, and can be issued promptly to the as- 
sured in case of the reported loss of the original 
policy, thus avoiding all the expense and trou- 

| Bn or gg to issuing a new contract.’’ 
y CAREY & ZIMMERMAN, 
a Ti Fourth t., Cincinnati, at the following 








100 copies Red cbaokseuccsssccsmoccudesaaa $1.50 
ZOD COPIOE: ..iicccciscccsscicccccvecscsics 2.50 
OO Na is isa s cain benign scone canine 08 











The organization is | 





For instance, | 











The Leading Fire 
Company of the World 





P. W. CADMAN, Asst. Mgr. 








ROYAL 


INSURANCE COMPANY, Limited 


Assets in United States $13,760,250.29 


Held for Exclusive Protection of United States Policyholders 


Investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “who have not the right or power to reduce the aggregate of the 
deposit so in trust with them, without the previous consent in each case of the Superin- 
tendent of the Insurance Department.” 


The Royal owns and occupies its own magnificent Office BuildLigs in the Cities of 
New York, Philadelphia, Chicago and San Francisco. 


WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 











Not Here for a Day 
But for All sali caalia 


(Quotation from Deed of Trust) 





GEORGE W. LAW, Manager L. C. STARK, Loss Supt. 











vestigations he is making as to the 
alleged discrepancy on the city tax. 
* #2 

Miss Blance Norland, Siimeaity a ste- 
nographer in the Chicago Insurance 
Agencies and one of the twenty-five win- 
ners in the recent stenographers’ contest 
conducted by the Chicago Herald, will be 
married Nov. 15 to Adam Zuber. Three 
other winners have likewise joined the 
ranks of the married populace. 

* s * 

Uzal H. Struble, Cook county manager 
for the Globe & Rutgers, has retired. A 
successor will soon be announced by Rol- 
lins, Burdick & Hunter, general agents of 
the company. or 

Faulkner & Ettelson, the Chicago agency, 
has dissolved partnership. R. W. Faulk- 
ner is located temporarily with Eliel & 
Loeb, retaining his class one membership 
in the Chicago Board. D. L. Ettleson has 
— intopartnership Seymour Coven, 
who has been with the firm for some time. 
The agency will continue as Coven & Co. 

2 ¢ ee _ 


Canada Association to Meet 


The Western Canada Fire Under- 
writers Association will hold its meet- 
ing Thursday of this week in the rooms 
of the Chicago Board, Chicago.. The 
main subject to come before the or- 
ganization is the recommendation of 
the special committee that has been 
revising the constitution and by-laws. 
These have been modernized and lib- 
eralized. It is thought that if the or- 
ganization adopts these, the National 
of Hartford and Springfield will be- 
come members and that there will be 
less friction in underwriting in the 
western Canadian provinces. 

Steele of the Niagara was chairman of 
the special committee in charge of the 
revision work. 

——_—_-<2 6 e=-_-_____ 


Commissioners’ Meeting 


The Insurance Commissioners Con- 
vention will meet in the Hotel Astor, 
New York City, Dec. 12-13, for its 
semi-annual meeting. 

—_——__ ~~» +e 


President Clark in New York 


President J. R. Clark of the Union 
Central Life is in New York to meet 
with a committee of the insurance 
commissioners having charge of the 
matter of the Union Central stock. 


rt 

The rules of practice adopted by the 
Central Actuarial Bureau and the recent 
conference of sprinkler engineers are be- 
ing put in type and will be issued in about 
two weeks. It will obviate the necessity 
of different rules of practice for each 
state and will secure desirable uniform- 


‘ity in sprinkler work. 





ADDING MACHINES 


Bought—Sold—Rebuilt 


We buy fire salvage for cash or rebuild for assured or 
Company. Wire full particulars our expense or write, 
Our appraisal proposition vill interest you. 


DONALD C. PRICE CO. 


186 N. La Salle St. Chicago 





EEE 


CHARTERED A. D. 1794 


“=lnsuRaues Coupamy 
STATE OF PENNISNALYANIAY 


308-310 WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres, 


JOHN J. P. RODGERS, Sec’y and Treas 
SAM’L P, RODGERS, Asst. Sec’y. 





CASH CAPITAL ad 000 


TOTAL ASSETS, URPLUS TO POLICYHOLDERS 
$4,012,344,68 $1,42€,420.70 


FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


NATIONAL INSPECTION CO. 
INsPECcTS 500 ELEVATORS annuatty 


J. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 


NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY Ist, 1916 


Total Assets $655,995.39 
Net Surplus $220,005.78 











Capital $400,000 


OFFICERS 
OR AE I Ss SoU 5 wns ss ds ewwaain’g nembasigs ten amenenees President 
QP ER eee CORNED Soon oo asics sec eee sc ccecscucsee Vice-President and Manager 
Gt Or I a oooh s @clskas scwcd ge Saiebercacewadsedaun da een ee geaen Vice-President 
ISAAC HAZLETT...... Sag area d od wa cn eae ion carat ee Vice-President 
WILLIAM COLLINS................0...2005- Treasurer and Assistant Secretary 
Et Yas, CHEMIN coe ai: hisivigiein cin niele end dag ccc RR ase oars Assistant Secretary 








COMMERCIAL NATIONAL 
FIRE INSURANCE Co. 


OF CHICAGO, ILL. 
10 SOUTH LASALLE ST. 


Specializing in High Grade Surplus Lines 
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Ohio and 
West Virginia 





























OHIO ASSOCIATION MEETING 





Plan of Better Working Scheme With 
the State Federation Will Be 
Considered 





The Ohio Association of Insurance 





Agents will hold its meeting at Colum- 
bus, Nov. 22, instead of Nov. 15, as 
stated in last week’s issue. One of the 


interesting questions to be discussed | 
will be a closer working arrangement | 


between the association and the In- 
surance Federation of Ohio. For some 
time past the two organizations have 
been helping each other wherever they 
could, although working along some- 
what different lines. Some extension 
work for the agents’ association has 
been done through the traveling repre- 
sentatives of the federation, and there 
is a disposition to see just how closely 
the two associations can affiliate in 
Ohio. If the plan works out well, it 
may be carried into other states. 





Walter James Got Back 


It’s tough to be a dead one. So 
thought Walter J. James, of the James 
& Manchester Company, Cleveland, 
when he returned Tuesday morning 
from three weeks of unalloyed joy on 
the golf links at Asheville, N. C., to 
find black streamers on his office door, 
his desk and chair draped in mourning 
and a flag at halfmast in the window. 
After sticking himself with a pin a few 
times to make sure whether he was 
really in the flesh or had only returned 
momentarily from the unfathomed 
mists, he proceeded to make a few fur- 
ther discoveries. The first and chief 
one was that his associates were not 
in mourning for him at all, but for 
themselves. On a black-bordered plac- 
ard, resting on his desk, was this: “This 
is probably the happiest moment of 
your sweet young life, but think how 
we suffer.” Here’s another: “We'd 
welcome you gladly if we had a sledge 
hammer and a pair of brass knuckles.” 
This is still worse: “You are as wel- 
come to the office as a German in 
London.” But the climax was con- 
tained in the two verses of awful poetry 
that finally came to his attention. It 
was something like this: 


"Twas a rainy fall day 
When the treasurer gay 

Left our office to visit the south; 
And we felt a great joy 
That we'd lost the old boy 

And the jibberings of his loose mouth. 
But now what a blight, 
His return is in sight, 

And our peace will be taken away; 
For with face that is red, 
And a very bald head, 

He'll be back in our office Tuesday. 


Beside this was a quart jug labeled 
“Tears,” 


Walter says this is a splendid illus- 
tration of the kindly feeling of his 
associates for their superior. 


Lima Agents Complain 


The Ohio Association of Insurance 
Agents and the National association 
are backing up the Lima agents’ in 
their fight for the recovery of a two- 
million-dollar line on a big manufac- 
turing plant there. It is said that a 
million of this line was offered to 
agents by a Cleveland firm with a divi- 
sion of commissions, but the agents 
refused to take it. The Lima agents 
do not relish having to place business 


NET SURPLUS OVER ALL LIABILITY 
SURPLUS TO POLICY HOLDERS..... 
WRITE US ABOUT AGENC 


F.C. VAN DUSEN, Prest. 


Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC. 31, 1915 
ARTE COPITAMG, . 6553.03 0-5 425 5.5. es 


We desire agents in all good towns where we are not now represented. 
JOHN D. McMILLAN, Vice-Prest. 


ee 


$200,000.00 
246,135.97 
$446,135.97 


er 


Y FOR YOUR TOWN 





ALFRED STINSON, Sec’y 


CASH 
CAPITAL 


/$200,000 
$200,000 
$200,000 








NET 
SURPLUS 





$200,000 

$200,000). 1910 
$200,000) 1911 
$200,000 



























F. H. HAWLEY, President 


Organized 1848 


Windstorm and Auto- 
mobile Insurance 


Net Surplus - 





Fire, Lightning, Tornado 


$1,376,041.16 


Ohio Farmers Insurance Company 





No Annexes. 


‘Insurance Exchange, Chicago, IIl. 


W. E. HAINES, Secretary" 


LE ROY, OHIO 


No overhead writing. 
An Agents’ Company 


Western Department 


Cc. L. HECOX, Manager 











an outside broker and taking the small 
end of the commission. The matter 
is being threshed out with the organi- 
zations and the field men. 





Cincinnati Report Completed 


Engineers for the National Board 
have completed their inspection of Cin- 
cinnati and the report will be given 
out within a week or so. An extract 
from the report was published in the 
Cincinnati “Enquirer” last week, but 
as yet no copies of the report have 
reached the city. It is being awaited 
with interest by Cincinnati insurance 
men. 





Repudiate the “Club” 


The Ohio Association of Insurance 
Agents and the Ohio Insurance Fed- 
eration beth came out publically last 
week repudiating the “Fire Insurance 
Club” circular that. was sent out over 
the names of T. E. Dye of Urbana and 
John Wood of Georgetown, as officers. 
The Ohio association stated that 
neither men were members of the Ohio 
organization and that the so-called 
club had no existence so far as insur- 
ance men were concerned. It seems 
that the so-called club was a creation 
of the Democratic state campaign in 
an attempt to sow discord in the ranks 
of insurance men. 


SEPTEMBER LOSS IN OHIO 


In September Ohio suffered a fire loss of 
$653,344. The number of blazes was 470. 
Of these, 17 were of incendiary origin, with 
a loss of $9,605. Lightning caused 27 fires, 
with a loss of $33,935. Owing to the dry 
weather sparks were numerous. In Sep- 
tember, 1915, there were 234 fires, with a 
loss of $194,945. 


WAIVER OF SUBROGATION 


The attention of companies has recently 
been called to a condition existing at Gas- 
saway and Sutton, Va., wherein any 
person who uses natural gas signs an 
application which relieves the gas com- 
pany of liability for damages to persons 
or property resulting from explosion or 
fire or any other damages whatever aris- 
ing or occurring from the use of gas, 
which no doubt is a waiver of subroga- 
tion on the part of the assured. As yet 
no action has been taken by interested 
companies, 





IRON SAFE CLAUSE DECISION 


The West Virginia court of appeals, in 
a decision made last week, rules that 
the production of a complete set of books, 
showing inventory of stock on hand be- 





right in their midst when offered by 





GERMAN FIRE 
INSURANCEC OMPANY 


OF WHEELING, VA. 
Organized in 1867 


Cash Capital $200,000. Net Surplus $140,213.45 


WM. F. STIFEL, President 
F. RIESTER, Seeretary 


S. W. RICE, Asst. Secy. and Supt. of Ageacies 


E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna, 





INCORPORATED 1849 


WESTERN 


Insurance er 
of Pittsburg 


FIRE AND TORNADO 


DEC. 31, 1915 


Capital - - - - - - -§$ 300,000.00 
Surplus to Policy Holders - 405,837.25 
Assets - = - - - - = 692,566.13 


Losses Paid to Date - - + 6,337,242.01 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT | 
$250,000.00 


Capital - - - . 
Assets oy Lee eS, 819,501.41 
Surplus to Policy Holders - 539,513.90 


TT 


F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst. Secy. RK. B. HEATON, State Agt. 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1916 





h Capi oo. @ 1,000,000 00 
Som in) cea «a ety 84 
Liabilities, - - . = $3,920,296 
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Surplus for Policy Holders, - $4,109,366 16 

HEAD OFFICE 





Cor. William and Cedar | Streete 








Detroit National Fire Busurance Co. 


M.O.ROWLAND, President DETROIT J.EDWARD READY, Secretary 





progressive, yet operating along soun 


Join the forces of a live, active, growing, strongly backed western company, 


Connecticut, Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota, 
Michigan, Rhode Island, Iowa, Colorado and California. 


ines. Licensed in New York, New Jersey, 








MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
PAUL TURNER, Vice-President and Managing Underwriter 














Ss. BR. GILMAN, Pres’t 


This Company has had 33 
business in Iowa, Illinois, 





fore the date of an insurance policy cov- 
ering a mercantile business, and an item- 


SECURITY 


Fire Insurance Company, of Davenport, Ia. 


M. C. HINSCH, Sec’ 


CASH CAPITAL $200,000 


ars of successful business experience, and is now doing 
isconsin, Ohio and Indiana. ( 
ent, because in addition to writing a general business, it accepts practi 

of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


It is a good company for the 
y all classes 
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ized account of the goods purchased and 
added to the stock between the date of 
the inventory and that of the loss by 
fire, together with a record of daily sales, 
constitutes complete compliance with the 
“iron safe clause.” 

It also held that the items need not 
be distinguished as to cash or credit sales. 

The decision sustained the lower court 
in the case of a merchant against a fire 
insurance company. 





- OHIO NOTES 


The Economy Insurance Agenc of 
Cleveland has gta its capital v couk 
from $10,000 to $11,00 

Akron, O., —. wil ouatinne their 
practice’ of closing th: We 

y afternoons. The pol has hoon found 
successful during the past six months. 

Mrs. J. W. Butterfield, mother-in-law of 
Aaron W. Jones, special agent of the New 
Hampshire and County, Columbus, Ohio, 
died suddenly at her home in the ‘capital 
city Oct. 31 from a stroke of paralysis. 





WEST VIRGINIA NOTES 


_ &W. G Jr., of the New York 
Underwriters, successor to C. H. en- 
ter, is now located in the National Bank 
of West Virginia building at Wheeling. 


The city of Wellsburg, W. Va., is spend- 
ing $5,000 in improving its fire depart- 
ment, which is now better equipped than 
at any time in the history of the town. 

Cc. B. Reeves, the senior member of 
Curtis & Reeves, of Wellsburg, W. Va., 
has returned after a lengthy stay at the 
Battle Creek Sanitarium, Battle Creek, 
Mich., where Mrs. Reeves has been for 
treatment. Mrs. Reeves is much improved 
in health and able to return to her home. 

George W. Briggs, who succeeded J. 
Fred Neill as special agent for the North 
America in West Virginia, has opened his 
headquarters in the Charleston National 
Bank building, Charleston, W. Va., fol- 
lowing Mr. G. C. Dick, of the Colonial 
Underwriters and Mechanics & Traders, 
‘who recently located in Charleston. 











Michigan 





























Prepare for Michigan Meeting 


The annual meeting of the Michigan 
Blue Goose will be held the first Tues- 
day in March. The committee in 
charge consists of William T. Benal- 
lack, Michigan F. & M., chairman; 
ae W. Beck, Northern of New 

York; M. M. Hawxhurst, Niagara; B. 
E. Starr, A. D. Baker & Co.; Stuart 
Morgan, Agricultural. All these men 
are past most loyal grand ganders and 
are well adapted for making banquet 
arrangements. Most Loyal Grand 
Gander E. G. Carlisle will be the main 
speaker. 





Michigan Agency Appointments 


Marq. Natl. re % Bode, Fremont. 

Mercantile—J. ‘oe Traverse City. 

Natl. UnionaG. Larkin, Detroit. 

Northern, Eng Hughes & Lane, Ithaca. 

N. W. Natl.—G. H. Gay, nsing. 

Patriotic—C. H. Garrett, Kalamazoo. 

Phoenix, Ct.—A. H. Sibley Co., Detroit; H. N. 
Purdy, Unionville. 

Royal—E. C. Cummings & Son, Carson City. 

Security, Ct.—Fischer Agency, "Detroit; Sam- 
uel McGeachy, : ig 

Springfield—E. Joslin Co., Detroit. 

Westchester—J. a Wagoner, Pontiac; J. C. 
Clee, Trenton. 

Alliance—E. W. Savage, Three Oaks. 

Boston—W. A. Chatterton, Mt. Pleasant; 
Sedina & Trimble, Lansing; J. F. Cole, Detroit. 

Caledonian—A. G. Miller, Fae Oak. 

Columbian, Ind.—Mrs. L. A. Cleveland, Trav- 
erse City. 

core ig J. Holford, Detroit. 

County—W. E. Lamb, Constantine. 

Equitable—C. T. Hampton, Iron Mountain. 

Continental—F. W. ie Birch Run; M. B. 
Gallagher, Byron; G. D. King, Clarkston; George 
Willoughby, Clyde; Edwin Pratt, Cohoctah; E. 
S. Pierce, Farmington; & ‘Ss. Morris, Gaines; 





OFFICE MAN AND ACCOUNTANT | 3 
Man with thorough knowledge of Fire 
and Casualty Lines is open for a position. 
Best of references. Address 25-H, care 
The Western Underwriter. 








H. M. BARFIELD, Pres. 





H. S. BASSETT, Sec’y 


MELVIN BARCLAY, Managing Underwriter 
Annual Statement, December 31, 1916 





The Buckeye National Fire Insurance Company 
TOLEDO, OHIO 


Capital, $100,000; Assets, $166,166.81; Liabilities (ex. capital) $23,488.57; Net 
Premiums, $33,881. 46; Net Surplus, $42,678.24; Gain in Assets, $18, 953. 72; 
Increase in Reserve, $17, 817.81. 


OHIO AGENTS WANTED 


HOME OFFICE: 337 SPITZER BUILDING 














G. T. Arthur, Hartland; F. F. Glerum, Linden; | 


Frank Farley, Metamora; G. S. Rowe, Milford; 
R. D. Disbrow, rae J. H. Abrams, Wixom. 

Farmers, Pa.—S. M. Atkins and B. K. Pater- 
son, Detroit. 





Fires of incendiary origin occurred the 
night of Nov. 3 at Muskegon, Mich., at- 
tempts being made to burn the Pillsbury 
school, one of the largest public school 
buildings in the city, also the Cheeseman 
grist mill. On the previous night fire of 
unknown origin partially destroyed the 
Hartford street school for Christian in- 
struction, only a block away from the 
Pillsbury school. 


[ Indiana _| 


Claim $4,000 Due 


Leroy M. Stephens, a trustee for the 
Teutonia, Allemannia, Humboldt and 
National Ben Franklin fire insurance 
companies, has filed suit in the su- 
perior court at Indianapolis against 
Adolph J. Meyer of the A. J. Meyer & 
Co. local agency, Indianapolis, and his 
wife Kathryn M. Meyer, asking judg- 
ment for $4,000 alleged to be due them 
in premiums collected and not turned 
over to them. The Atkins Savings & 
Trust Company is made joint defend- 
ant and a receiver is asked for certain 
property said to have been pledged as 
surety for funds of the insurance com- 
panies. 





























Sue for Premiums 


Alleging that George A. Chappel, an 
insurance agent at Remington, Ind., 
has absconded, the American Eagle has 
started suit against Chappel and his 
bondsman, John R. O’Connor, for $800, 
and the Continental has instituted a 
similar suit for $500, the amounts of 
premiums said to have been collected 
by Chappel but not turned over to the 
company. Chappel was a large pro- 
ducer of farm and life business. 





BAD START ON LOSSES 


Indiana has made rather a bad start in 
losses in November, among them: 

Magnolia building, Indianapolis, $30,- 
000; insurance on building, $20,000. It is 
a five-story brick, with 132 rooms used as 
apartments, built by the Hartford Fire in 
1873 and under the ninety-nine-year lease. 

G. W. Millikan’s auto parts factory, 
Muncie, $20,000. 

Schauweker & Peter’s shoe store, An- 
— $8,0 

y & “Wertz's lumber yard, Evans- 

vila 130, 000 
wa hlathodist Episcopal Church, Atlanta, 





FEDERATION MEETING 


Switzerland, Ohio and Jefferson coun- 
ties, Indiana, held federation meetings 
during the past week for the election of 
officers. A. B. Shaw of Vevay was 
named division chairman for Switzerland 
ress with S. Wright and Wallace 

Cotton on the executive committee. At 
the meeting at Rising Sun Ww. Wil- 
liams was made chairman for Ohio 
ar oe with executive committee consist- 
ing of J. N. Perkins, C. B. Matson and 
William D. Ricketts. 

Mrs. A. W. Ford of Madison was se- 
lected for chairman for Jefferson county, 
with executive committee consisting of 





Capital $300,000 


Farm Department. 





F. R. Ormsby, Pres. G.F. Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, 


An Ohio Company writing business through Ohio Agents. 
Why not represent an Ohio company? 


AGENTS WANTED 


OHIO 
Net Surplus $133,000.01 











Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS, - - 
A. C. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


$2,446 ,497.63 
R. SMITH, Secretary 





The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO 


ORGANIZED 1876 





Cash Assets, over $900,000 : 


Net Cash Surplus, over $500,000 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 





Dayton Mutual Fire 
Insurance Co., "o:i0 " 
B. C. COLEMAN, Secy. 

Assets Jan. 1, 1914, $102,806 
Conservative and Careful Management 


AGENTS WANTED 
Address Home Office. 





E. J. Forney, Pres. J. M. Cook, Sec’y. 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance - $5,427,226.00 
Total Assets - 464,681.40 


An Agency Company 





KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following companies: 


German Fire Insurance Co. 


German American Insurance Co. 


Union Insurance Co. 
Western Insurance Co. 


All of Pittsburgh, Pa. 


Combined Capital............ 
Combined Assets 


Combined Surplus to Policyholders 


ROBERT L. MOUK 
Special Agent 


er 


Reliable Agents Wanted 


$ 900,000 
2,937,574 
osiaheadows 1,549,780 


HENRY WACHTER 
Manager 


- Pa., Ohio, Illinois and Wisconsin 


Dayton, Ohio 


218 Fourth Ave., Pittsburgh 





ALMER, President 


C.A.P. 
S. D. ANDRUS, V.-Pres. & Man’g Undwriter F. H. 


C. O. DAVIS, Vice-Pres, 
ALD! 


W. A. ELDRIDGE, S 
Yi. R. VERNOR, p bers Sow. 


. Counsel 


L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN 


Capital fully paid $233,700.00 


(Organized 1913) 


Assets $471,503.00 


Surplus to policy holders $342,433.00 
406-412 DIME BANK BUILDING 





CHRIS. SCHROEDER & SON CO., 86 Michigan St., Milwaukee 


General Agents 


GLOBE & RUTGERS 
FIRE INSURANCE CoO. 


Michigan and Wisconsin 


General Agents 


PACIFIC FIRE 
INSURANCE COMPANY 


Wisconsin 


AGENTS WANTED IN UNREPRESENTED POINTS 








Frederick A.Brown 
Insurance Law 
10 So. La Salle St. Chicago 





Montana Livestock & Casualty 
Insurance Company 


Home Office: 26 West 6th Avenue 
Helena, Montana 


George B. Conway, Secretary & General Manager 
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Ww. O. aoSaien, J. K. rere Nicholas 
Harper and §, . Strader, 





Indiana Agency Appointments 


Caledonian—Helwig & Helwig, Kendallville. 

Coml.-Union, Eng.—E. G, Stone, Minneapolis. 

Coml. Union, N. Y.—C. G. Stone, Indianapolis, 

Citizens, Mo.—E. M. Frank, Jeffersonville. 

Detroit’ F. & M.—A. Liech, Evansville. 

Dubuque—G. P. Rowell, Goshen. 

Equitable—M. Kingsbury, Albion; Bankers 
Trust Co., Indianapolis; “Cushwa & Presnall 
Agency, Marion; Warsaw Investment Co., War- 
Saw. 

Fid.-Phenix—C, E, Craig, Bringhurst; F. A. 
Duffy, surrows; E. L. Bozworth, Cutler; Ss. W. 
Tustison, St. Joe; A. Vandergraff, West Point. 

Fire Assn. —H. C. Stevens, Indianapolis. 

Firemen’s—E, B. De Vault, Kewanna; R. H. 
Colburn, Indianapolis. 

Glens Falls—J. R. Blair, Seymour. 

Globe & Rutg.—Metzger & Metzger, Angola. 

Arizona—J. L. Kennedy, Mishawaka; La Bar 
weet, Elkhart, 

merican—F, M. Hudson, Cates; G. E. Sale, 
Warren; J. C. ag & Co., Somerville. 

Continental—F, Musselman, Benton; G. W. 
McMahon, Evaghakbant R M. Carson, Win- 
chester. 

Commonwealth—Conklin & McIntosh, New 
Albany; M. eyer, Aurora. 

_ Connecticut—J. H. Bultnick, Mishawaka; W. 
O. Smith, Winchester; H. v Myers, Frances- 
ville; Pelham Bros., New Harmony; Rockville 
Agency Co., Rockville. 


Caledonian—F., M. Boone and R. E. Dunbar, 
South Bend. 
Cent. Mfrs. Mut.—L. A. Lyons, Crawfords- 


ville. 

Ger. Amer., N. Y.—T. J. Daly, San Pierre; 
P. O. Norris, Roanoke; Bennett & Son, Tyner; 
O. R._ Imes, Collett; E. H. Branch, Ashley; 
Frash Bros., W akarusa. 

Germania—J. A. Nelson, Verdersburg; J. K. 
Reages, New Castle; Gary Tr. & Sav. Bank, 
jary. 

: Gran. State—Conklin & McIntosh, New Al- 
yany. 

Hardw. Dirs. Mut., Wis.—S. E. Jones and B. 
W. and F. W. Davis, Indianapolis, 

Home—C. Ware, Bluffton; R. L. Maddock, 
Bloomfield; Hartford, Moody & Nugenhardt, 
Clay City; A. E. Gorton, South Kokomo; S. W. 
Tustison, St. Joe; H. T. Roberts, Greenfield; 
Edwards & Chamberlain, Peru. 

Inter-State—Grimm Realty Co., Evansville; A. 
S. Campbell, West Terre Haute. 

North Amer.—H. C, Stevens, Indianapolis. 

State of Pa.—W. C. Evans & Co., Indianapolis. 

Humboldt.—S. Lambert, Huntington. 

American, N. J.—C. E. Shields, Greensburg. 

Aachen & M.—H. E. West, Garrett; L. E. Lis- 
terhen, Ligonier. 

Automobile, Ct.—G. R. Rowell, Goshen. 

Amer. Eagle—T. H. McHaley, Spencer; Will- 
iams & Oliver, Warren. 

Amer. Cent.—H. T. Roberts, Greenfield. 

Girard—M. A. Steele, Terre Haute. 

Security, Ct.—T. E. Cain, Scottsburg. 

Scott. Union—L. T. Ellis, Greenfield. 

Lon. & Lane.—Citizens Service Agency, Mun- 
cie, London, R. B. Foord, Valparaiso; Lewis & 
Jones, Shelbyville. 

Royal—T. J. Prickett, Nappanee; E. Spencer, 
Wolcott. 

Mich. F. & M.—North Side Tr. & Sav. Bank, 
Mishawaka; A. Leich, Evansville. 

National—C, B. Keitzer, Monterey; J. W. Al- 
len, Clayton; W. A. Foote, Farmersburg; Lewis 
& Jones, Sheibyville; J. H. Dean, Spencer; Ed- 
ington & Brent, Jasonville. 

N. W. Natl.—Life & Markley, Auburn; Kemp, 
Lemster Agency, Crown Point. 

Northern Eng.—E. Spencer, Wolcott; Moody 
& Megenhardt, pe! City. 

Niagara—A. Leich, Evansville. 

New Hamp.—J. Craig, Attica. 

New Bruns.—Boeckling & Schultz, South 
Bend. 

Netherlands—P. H. Martin, Peru. 

New Jersey—State Sav. & Tr. Co., Indianap- 
olis. 

Nord- sagas —J. H. Brink, South Bend. 

Northern, N. Y.—D. V. Gladish, Terre Haute. 

Pruss. Natl. wit Kincaid, Rockport. 

Patrictic—Edwards & Chamberlain, Peru. 





INDIANA NOTES 


The Union Trust & Savings Bank, a new 
institution just opened at Gary, Ind., will 
have an insurance department. 

Whitcomb & Keller, formerly in copart- 
nership at Indianapolis, have incorporated 
for $25,000 as the Whitcomb & Keller Cor- 
poration. 

The Schwartz Bros. agency at Kokomo, 
Ind., has been incorporatec, with $10,000 
capital stock, as the Schwartz Bros. 
Realty Company. 

Carl J. Weber and J. Stephen Weber, of 





JOHN W. ZUBER, President 


The American National Fire Insurance Co., Columbus, Ohio 
Capital and Surplus $700,000 


Complying in every particular-with Ohio law 
Owned by Ohio people 


Organized by Ohio people 
Managed by Ohio people 

Will write insurance on the property of Ohio people through Ohio agents 
If you can present a high-grade proposition to high-grade people, you will be interested 








the C. J. Weber & Son agency at Ft. 
Wayne, Ind., are directors of the Teutonia 
Realty Company, just organized and in- 
corporated with $25,000 capital stock. 
John C. Eiler, one of the best known 
local agents of Muncie, Ind., died recently 
after a service of over thirty years in 
the insurance business. Mr. Hiler was 80 
years old at the time of his death and 
active until the last few weeks. 











Illinois 





























PLAN FOR DECATUR MEETING 





Senator Lawrence Y. Sherman Will 
Be Chief Speaker at the 
Annual Convention 





The officers of the Illinois Associa- 
tion of Insurance Agents are planning 
for a large meeting at Decatur, Thurs- 
day of next week. Edward R. Part- 
low of Danville, president of the or- 
ganization, will preside. The day will 
be spent in business sessions, hearing 
talks and discussing live issues of the 
day with local agents. At the banquet 
in the evening Senator Lawrence Y. 
Sherman will be the main speaker. 
Senator Sherman has taken a deep in- 
terest in insurance affairs and has 
spoken before the life underwriters’ 
organization on the subject of insur- 
ance taxation. J. George Stauffer, 
president of the Fire Underwriters As- 
sociation of the Northwest, will be a 
speaker in the evening. Field men will 
be welcome at the banquet. C. W. 
Montgomery is president of the local 
board at Decatur and will give the wel- 
come talk at the banquet. The local 
agents at Decatur are putting forth 
every effort to create local interest, 
and much enthusiasm is manifested. 





Another Respite for Sullivan 


Percy B. Sullivan, former president 
of the now defunct Assured’s National 
Mutual Fire of Decatur, has been given 
another respite by President Wilson, 
postponing his imprisonment at Ft. 
Leavenworth, Kan., until Jan. 1. Sulli- 
van received his sentence in January, 
1915, and has kept in front of the bars 
for nearly two years by carrying his 
case up and securing four stays of sen- 
tence from the chief executive of the 
nation. 





Want Meeting at La Salle 


The manager of the new Kaskaskia 
Hotel in La Salle, Ill., was in Chicago 
this week interviewing members of the 











DETROIT, MICH. 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-SIX YEARS 


It has paid over $8,000,000 in Losses 


eee ree yey S $1,590,675 URBIOS | odes 05s 06:c50 sRielecieae $815,373 
(T IS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 
D. M. FERRY. Ir. E. J. BOOTH H. E. EVERETT E. P. WEBB 
President Vice-President Secretary Asst Secretary 


executive committee of the Illinois 
State Board, trying to secure the mid- 
winter meeting in La Salle for Janu- 
ary. The Illinois field men have never 
met in La Salle and there is some 
sentiment in favor of holding the meet- 
ing there. 





Illinois Agency Appointments 


Natl. Union—A. L. Arthens, Cambridge. 
Patriotic—G. A. Wilson, G. A. Wilson, Jr., 
and A. J. Wilson, La Salle. 

Phoenix, Eng—W. D. Emerson, Aledo. 
(Royal Exch.—Abe Livingston, Bloomington. 
Royal—Frank Burt, Essex; G. D. Palmer and 
Swan Olson, Galva; William Goedicke, Lenore; 
Frank Carlton, Streator. 

Scott. U. & N.—Edna V. Sippel, ee. 
Sun—R. S. Rowell, Joliet; J. E. Conrad, 
Highland Park; J. C. Hogsett, Golden; F. J. 
Kohlhagen, Frankfort; L. C. Jones, Arrowsmith. 
Automobile—Jacob Davis, Virginia. 
Westchester—C. A. Worack, Waukegan; F. W. 
Hewitt, Amboy; Hinthorne &’ Stephens, Normal; 
H. A. Webber, Rockton. 


ILLINOIS NOTES 


J. B. Fisher, who has been day operator 
for the Santa Fe Railway at Ransom, IIl., 
mn enter the local business at Streator, 


In the last issue it was stated that the 
Home had changed its agency at East 
St. Louis to the Fischer-Schein Company. 
This is a mistake as it was the Franklin 
that made the change. 

John Roe and Louis A. Wall, of Urbana, 
have formed a partnership under the 
name of Roe & Company to conduct a real 
estate and insurance business in the Lin- 
celn Building at Champaign, Ill. 

D. M. Erskine of Highland Park, If11., 
the well known private banker who died 
the other day, had an insurance agency. 
The field men will visit Highland Park 
this week to consider the disposition of 
the business. 











Wisconsin 























PHILIPP CARRIES THE STATE 





Continued Opposition to Fire Insur- 
ance Fund and Possible Repeal of 
Law in Sight 





The reelection of Governor Philipp 
of Wisconsin undoubtedly foreruns 
continued opposition to the state fire 
insurance fund by the administration 
and possibly the repeal of the fire fund 
law. This latter action probably will 
depend upon the following Governor 
Philipp has in the legislature. He op- 
posed the fund consistently at the time 
of the last legislative session and it is 
in worse shape now than it was then. 

There is every reason to expect that 
Insurance Commissioner Cleary will 
be reappointed, and that the insurance 
interests of the state will continue to 
receive fair, reasonable treatment, with 
no experimentation along the lines of 
somebody’s “views.” 





Wisconsin Agency Appointments 


Aetna—G. J. otis, La Crosse. 

Amer. Cent.—J. D. Westra, Freisland; R. W. 
Neuman, Green Bay. 

Amer. he aie Parish, Delavan; R. J. 
Agen, Superior; Mrs. Lillian Stupfell, Walworth; 
T. A. Williams and C. W. Atkinson, Beloit; 
John Knudson, Rice Lake. 

American—L, H. Stevens, Lancaster; S. S. 
Lukaszewich, Milwaukee; L. A. Knick, Water- 
town. 

Arizona—E. E. Barker, Oshkosh. 

en a’ aley, Saxon. 

Boston—T. Jensen, Neosha; M. L. Skiel, 














ae CAPITAL 


$200,000.00 


ARIZONA FIRE 
INSURANCE 
COMPANY 

PHOENIX - - 











ARIZONA 











EDGAR M. DAVIS 
Vice-President and General Manager 


MNyAMO YS 





CENTRAL DEPARTMENT 
COVERING: 


ILLINOIS—OHIO—INDIANA 
WISCONSIN—MICHIGAN—MISSOURI 


UMmMHzrs 


ARTHUR J. DAVIS 
GENERAL AGENT 
JAS. H. SHEARIN, SPECIAL AGENT 
2019 INSURANCE EXCHANGE 
ws CHICAGO 























Almond; _s GC. ‘on La Farge; C. J. Price, 
Niagara; 


. Palmer, St. Croix Falls; H. C. 








The kind of Stock Insur- 
ance the Farmers and 
Breeders Want 


FARMERS & BREEDERS 
LIVE STOCK 
INSURANCE COMPANY 


Home Office, Danville, Illinois 
Suite 306 Temple Building 


Incorporated under the Insurance Laws of the 
' "State of Illinois) 


Now Completing Organization 


Under Conservative Plans 
and on a Just Basis 


AUTHORIZED CAPITAL 
AND SURPLUS 


$200,000.00 


Some Good Illinois Territory not yet taken. 
Local and District Agencies. 








A Policy That Sells Itself—Unmistakable in 
Its Conditions, Yet Fair and 
Adequate in Rates. 





Officers and Proposed Directors Practical 





Farmers and Breeders. 
JOSEPH MEITZLER, J. M. KEENEY, 
Secretary & Treasurer Chairman Organization 


FARMERS & BREEDERS 
LIVE STOCK 
INSURANCE COMPANY 


Home Office, Danville, Illinois 
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Forestville; H. M. Curtis, La Crosse; 
wer, Wauwatosa; D. B. Stubbs, North 
Prairie; H. Reese, Lima Center; J or- 
ris, Dodgeville; H. T. Ketcham, Plain. 

Buff. Ger.—W. Rodgers, Racine; Mrs. 
Josephine Kauffung, Milwaukee. 

Columb. Natl—H. L. Wittwer and A. C. 
Koss, Madison; J. E. Leanna, Evansville. 

Coml. Union, Eng.—A. H. Seefield, Sherwood; 

John, Crandon. 

Coml. Union, N. Y.—W. F. Mackey, Bara- 
boo; A. J. Lautenbach, Plymouth; J. T. and 
W. C. McGeever, Dodgeville. 

Concordia—B. A. aterman, Elroy; Mrs. 
Anna Winkenwerder, Appleton; F. H. Schults, 
Racine; C. H. Ponty, Genoa Junction. 

Connecticut—Christopher Aanstad, Fairchild; 
S. He1rdegen, Milwaukee. 

County—B. French, Ladysmith; W. Z. 
Breitenstein, Fond du Lac; R. J. Agen, Superior. 

Fid.-Phenix—R. B. Mirr, Milwaukee. 

Firemens—C. J. Warren, Green Bay. 

Ger. Alli—George Weiler, Burlington. 

Ger. Amer.—S. J. Caddy, Fredonia; C. G. 
Price, Mauston; —- Weiler, Burlington; B. 
P. O’Neill, Eagle; A. R. Hemmy, Juneau. 

German, I1l.—J. P. Goebel, Fond du Lac. 

German, W. Va.—C. J arm, Green Bay. 

Globe & Rut.—F. C. Schultz, Baraboo; P. F 
Melchoir, Wausaukee; L. E. Kennedy, Burling- 
ton; M. L. Karney, Broadhead; Linta Lindlow, 
Elkhorn; I. R. Kittelson, Albany; F. P. Elliott, 
Oconto Falls; H. M. Howitt, Wedioee: i. H. 
Wall, Highland; A. F. Gramm, Mt. Horeb; L. 
P. Moen, —<—~ Point; T. J. Poynter, Dodge- 


Keppler, 
G. P. 


ville; Eberlein, Shawano; G. A. Arends, 
Green Bay; J. A. Michaelson and F. I. Hughes, 
ag «rai 

Hanover—J. R. Eagen, Darien; A. J. Me- 


Lennan, Clear Lake; John Knudson, Rice Lake; 
R. E. Peplinski, Pulaski. 

Hartford—B. E. Meyer, Marion; Carl Miller, 
Milwaukee; Marshall Field, Osseo; ep- 
linski, Pulaski; O. O. Whited, Radisson; W. M. 
Ward, Soldiers Grove; C. F. Joyce, Suger Bush; 
F. W. Edler, Milwaukee; Louis: L’Hommedieu 
and Joseph Baillie, Madison. 

ome—W. Christensen, Luck; 
Shipp, Superior. 

Imperial—E. A. Dunn, Jr., Wausau. 

Law Union—A. Hofner, Rhinelander; W. R. 
Daskam, Antigo; L. O. Larson, Madison. 

L. & L. & G—H. A. Koske, Gillett; F. G. 
Nogle, Mondovi. 

Lumbermens—W. J. Corscot, Madison; L. C. 
Currier, Stoughton. 

Marq. Natl.—F. R. Crumpton, Superior. 

Mech, & Trad.—G. W. Wells, Monroe. 

Mercantile—Albert Hafner, Rhinelander; F. 
E. Palmer, Tomah; S. Mason, Beaver Dam; 


R. W. Neuman, Green Bay. 
Merch. Natl—W. E. Webester, Hudson; O. 
Prentice, Butter- 


J. Reuter, Sauk City; M. A. 
nut; . C. McMahon, Cumberland; L. C. Lar- 
son, Clintonville; Jacquot, Hortonville; 
F’. Duenkel, Oshkosh. 
Milw. Mech.—W. .H. Luehr, New Holstein; 
O. A. Washburn, Plainfield; Josephine Kauffung, 


James 








Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
| likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for — _ 
#4) gentlemen, al- 
soa Club Grill 








Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 
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CLIFFORD IRELAND, President 
DR. GAIUS W. HUBBARD, Secretary and Gen, Mgr. 








Licensed in Maine, Massachusetts, Connecticut, 
Rhode Island, Pennsylvania, North Carolina, 
South Carolina, Ohio, Indiana, Illinois, Wiscon- 


sin, lowa, Kansas, Texas, Missouri, Tennessee. 





s « - $225,000.00 
spect... Re eves 121,073.00 
Surplus to Policyholders........ 346,073.00 
Assets 


ec ccccccccccccccccccccs seeees 382,930.60 

















The Pioneer German Fire Insurance Company in America 








UNITED STATES $28,000,000 


Hamburg -Bremen 
Hire Insurance Company 


HAMBURG, GERMANY 
Organized in 1854 


Entered United States in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 








AGENTS WANTED IN UNREPRESENTED POINTS 











Milwaukee; M. A. Prentice, Butternut, A. B. 
Schuler, Durand. 

Minneapolis—E. R. Brown, Kennan; W. G. 
Mauer, Fennimore; I. H. Lowe, Neilisville. 

National—R. J. Johnston, Laona; C. F. Heald, 
Sheboygan Falls; James Shipp, Superior; T. A. 
Birch, Turtle Lake; C. G. Himley, Rockland; 
S. C. Fish, Whitewater; C. McGoorty, 
Portage. 

Natl. Union—Milbert Zimmerman, Edgar; N. 
R. Henderson, Whitewater. 

Newark—Adolph Schutze, Manitowoc; H. P. 
Tower. Beloit. 

New Hamp.—R. E. Garner, Lyndon Station; 
W. R. Breitenstein, Fond du Lac; H. M. Cur- 
tis, La Crosse. 





In a recent issue of The Western Un- 
derwriter in the “Losses of the Week” 
department the Arizona Fire was quoted 
for $5,000 on the general form of the 
Hackley-Phelps-Bonnell Company, at 
Phelps, Wis., for $5,000. The Arizona had 
no line at this place. 
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Final Plans for Party 


The first of a series of social events 
which the Iowa pond of the Blue Goose 
will offer will be held Friday night, 
Dec. 15, instead of Dec. 8. Other im- 
portant changes were made by the 
committee, which met at call of Chair- 
man George Holton, Monday after- 
noon. The opening party will be held 
at the Chamberlain hotel. Dinner will 
be served at 6:30 and ganders and their 
lady guests will be entertained by 
Epple’s orchestra of Boone during the 
dinner. The Blue Goose quartet, com- 
posed of K. L. Walling, W. M. Palmer, 
E. H. Davis and C. R. Bogart, will 
sing. Dancing and cards will conclude 
the evening. 











; Minnesota 











Satisfactory Condition in Duluth 


The insurance situation in Duluth is 
very Satisfactory at the present time, 
as business is good and prosperity is 
evident. Grain insurance is taking the 
lead just now and there is a big de- 
mand for coverage. Although the ag- 
gregate amount of grain handled 
through Duluth will be less than half 
what it was last year, the increase in 
values makes up for the deficiency. 
The new steel plant, erected by the 
United States Steel Corporation, is now 
in full operation as is also the Portland 
Cement Company. The steel corpora- 
tion has built a model city adjoining 
its works and the dwellings are all 
constructed of concrete with plenty of 
yard room. 





BACK IN ST. PAUL EXCHANGE 


The St. Paul Insurance Agency has 
made up its differences with the St. Paul 
Insurance Exchange and has once again 
become a member in good standing. It 
was out for accepting business through 
a nonboard member. The St. Paul ex- 
change is contemplating a change in its 
by-laws, whereby banks with capital of 
$25,000 or less may become members of 
the exchange, naming one person as a 
“solicitor” for the bank organization. This 
would reduce the membership dues to $5 


annually and would affect state banks 
only. The by-laws already permit of this 
arrangement for trust companies. 





Minnesota Agency Appointments 


United States—J. Q. Haas, Jr., St. Paul. 
Franklin—J. W. Alexander, Pipestone. 

N. W. F. & M.—G. H. Nelson, Hope. 
North Amer.—A. G. Hanson, Minneapolis. 
American—A. R. Inman, Coleraine. j 
Automobile—Harry Christian, Minneapolis. 


N. W. Natl—G. A. Jansen, .rosky. 
St. Paul—J. G. Peterson, Battle Lake; C. T. 
Peterson, Beroun; V. A. Batzner, Bovey; C. 


T. Cleveland, Boy River; J. J. Stibal, Gilman; 
L. A. Root, T. Krafft, A. F. Pray, Minne- 
apolis; C. C. Bolewine, Simpson; A. T. Byron, 
Waseco; C. W. Wallin, Sunrise. 

Fid.-Phenix—C. C. Swenson, Hendricks; W. 
L. Roust, Nicollet; Leonard Collins, North 
Branch; M. Jorgensen, Ruthton; J. G. Peter- 
son, Battle Lake; H Stow, Dakota; Archie 
Swanson, Audubon. 

Niagara—Walfred Westholm, Moose Lake; A. 
W. Thompson, Preston; E. Erickson, Rochester; 
D. S. Prinzing, Rushford; J. W. Barber, Spring 
Valley; F. W. Hobart, Taylors Falls. 





MINNESOTA NOTES 


Home office employes of the St. Paul 
Fire & Marine have organized a brass 
band to participate in the carnival of 
sports that will be held in St. Paul next 
January. 


E. C. Underwood, as president and 
treasurer, E.-H. Bragg, as vice-president, 
and C. D. Underwood, as secretary, have 
incorporated the Capitol Agency at St. 
Paul, Minn., for $20,000. 











Dakotas 


























HAD EXCELLENT SUGGESTIONS 





Speakers at the Aberdeen Meeting 
Brought Many Points on Fire 
Prevention 





At the recent inspection of Aber- 
deen, S. D., during the meeting that 
was held when business men and the 
insurance men gathered together, a 
number of important points were 
brought out by different speakers. J. 
G. Updegraff of the Liverpool & Lon- 
don & Globe presented a number of 
standard ordinances for consideration 
on part of the city authorities. These 
were discussed as to their value in elim- 
inating certain defects in the present 
ordinances. 

Insurance Commissioner O’Brien, 
who made the leading talk of the eve- 
ning, spoke of the fire waste and em- 
phasized the value of the press as an 
educational medium in reaching the 
people on the subject. There were a 
number of discussions of legal points 
and rating matters brought out in the 
talk. President Zietlow of the Dakota 
Central Telephone Company, in his 
talk warned the insurance men of the 
new danger now developing in the high 
power transmission wires being used 
indiscriminately throughout certain 


FOR SALE—Fire Insurance 
Agency paying from $2,500 to 
$3,000 per year in Southern 
Iowa. Address 26-I, care The 








Western Underwriter. 





sections of the country. C. O. Reed, 
Jr., a local agent, told of some of the 
work of the Underwriters Laboratories 
and the National Fire Protection As- 
sociation. He made a forcible plea for 
improved building construction. 





Country Stores in Disfavor 


The so-called cross-roads country 
store, of which there are many still in 
existence in the Dakotas, have grown 
into great disfavor among fire insur- 
ance companies. This is occasioned 
by the advent of the automobile, the 
farmer now owning his own car with 
which he can drive to the nearest large 
trading center for his necessaries. 
Other goods ordered from catalogue 
houses in distant cities are sent to the 
farmer by parcel post for almost noth- 
ing, and the rural free delivery carries 
same out to the farmer for nothing. 
As a result of this combination, cross- 
roads stores get very little business, 
and companies prefer not to take lines 
on them. 





MANY SMALL LOSSES 


Independent adjusters in the Dakotas 
are reaping a harvest these days, as 
losses of large and small amounts are 
coming in such profusion as to make it 
impossible in all cases for special agents 
to give their individual companies’ losses 
personal attention. 





Charles M. Page has been named sec- 
retary of the Morton Page & Sons Insur- 
ance Agency at Fargo, N. Dak., and Emma 
J. Walker has been made secretary. The 
changes follow the death of L. C. Moore, 
who was treasurer. 











Nebraska 























NEBRASKA NOTES 


The agency of the late James H. Case- 
beer, of Blue Springs, Nebr., has been 
transferred to Clarence E. Casebeer. 


Harry A. Koch has severed his connec- 
tions with Martin Bros. & Co. at 
to open an office of his own. His new 
location is on the third floor of the Ware 


FIRE—TORNADO— AUTOMOBILE 


COMMERCIAL UNION ASSURANCE 
C0., Ltd., of LONDON 


PALATINE INSURANCE COMPANY, 
Ltd., of LONDON 


COMMERCIAL UNION FIRE INS. CO. 
of NEW YORK 


UNION ASSURANCE SOCIETY, Ltd, 
of LONDON 








WRSTERN DEPARTMENT 
N.E. Cor. Clark and Monroe Sts., Chicago 


H. C. EDDY, Resident Secretary 
POCKET EXPIRATION BOOKS 
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block, Fifteenth and Farnam tsreets, The 
Massachusetts Bonding goes with him to 











Missouri 




















Missouri Agency Appointments 


Aetna—H. H. Finke, Dutzow; G. E. Huene- 
feld, Holstein; H. H. Wray, Hopkins; G. H. 
Pohlman, Amsterdam; Charles Coleman, Hume; 

D. Schaffner, Berger; Hummert & Boeger, 
Morrison; T. S. Burke, St. Marys. 

Atlas—J. C. Wood, Bucklin. 

Coml, Union, Eng.—Kiesler Bros., Perryville. 

Caledonian—M. H. Davis, Fayette. 

Concordia—J. H. Martin, St. Charles. 

Connecticut—Border & De Witt, Green City; 
A. P. Hitsemann, Elmo; F. T. Karnes, Senath. 

Equitable—J. A. Walker, Marshall. 

Fire Assn.—J. A. Riegel, Moberly. 

Fid.-Phenix—P. H. Willerding, Gilmore; Agees 
& Killam, Albany; Charles Coleman, Hume; H. 
L. Spicer, Joplin; Hinton & Bagby, Moberly; 
Gill Richards, Perry. 

Ger, Amer., N. Y.—J. H. Hupp, Otterville; 
J. D. Settle, Fayette; A. W. Siegrist, Festus; 


Hinton & Bagby, Moberly; J. C. Burson, Lib- 
eral; Vickrey, Stover; C. H. Crouch, 
Warsaw. 


Germania—O. J. O’Bryant, Republic. 

Hanover—J. T. Kennedy, Leeton; E. W. Whit- 
low, Boonville; F. A. Dickson, Kansas City. 

Home—F, E. Buck, Macon; Charles Coleman, 
Hume. 

Hartford—H. A. Seltsam, Pilot Grove. 

North Amer.—-T. D. Ehle, Dodson. 

L. & L. & G., Eng —H. D. Chambliss, ‘Harris- 
burg; M. L. Stuart, New Florence. 

London—Parker & Peeler, Mexico. 

Milw. Mech.—Steininger & Guhlman, Jeffer- 
son City. 

Niagara—Charles Coleman, Hume. 

Phoenix, Ct.—G. W. Watts, Sr., Rogersville; 
C. E. Magee, Plevna;. F. A. Guiles, Green 
Castle; F. N, Turner, Farber; E. L. Crawford, 
Jasper; Maggie C. Murphy, Chillicothe. 

Patriotic—Innis Underwriting Agency, St. 
Joseph. 

os. L. Crawford, Jasper; B. F. Schuetz, 
Jefferson City; E. D. Wilkinson, Fair Play; 
Richard Wehmeyer, Clayton; J. Wright, 
Doniphan. 

Scott. Union—W. N. Fleming, Farmington. 

St. Paul—W. J. Bales, Kansas City; W. P. 
Hogsett, Kansas City. 

Springfield—H. C. McKinney, Bolivar; C. E. 
Coleman, Hume. 





ONE SUIT ENDED, MORE BEGUN 


The injunction against George Kumpf 
and Groves Bros., at Kansas City, Mo., 
restraining them from soliciting the busi- 
ness in the Garlichs-Anderson Agency, 
which was formerly owned by Mr. Kumpf, 
has been dissolved on the ground that 
there was nothing in the contract by 
which Mr. Kumpf sold the agency which 
would restrain him from soliciting the 
business. Before the injunction was dis- 
solved the Garlichs-Anderson Company 
sold the agency to H. H. Woodbury and 
now Mr. Woodbury has brought suit 
against Garlichs to recover part of the 
purchase price, alleging that the totals 
which apparently showed close to $40,000 
in premiums a year really included much 
cancelled and unwritten business. He is 
asking for restitution of $1,500 of the 
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- TOTAL LIABILITIES EXCEPT CAPITAL $3,158,88479 
POLICY HOLDERS SURPLUS ---- $3,356,944.79 
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S’eLliAL AGENTS — M. § 


orton, Kansas City, Mo.; 


purchase price, which was $3,500. 
reported also that Garlichs & Anderson 
his new office. have dissolved partnership in their orig- 
inal St. Joseph office, Garlichs buying out 
Anderson. 


It is 


MISSOURI NOTES 


The circuit court at Bolivar, Mo., has 
held the three-fourths value clause invalid 
in the case of W. R. Overby, a merchant 
at Seymour, Webster County, against the 
Hartford Fire and North British & Mer- 
cantile. 

Henry O’Plynn, formerly of Flannagan 
& O’Flynn, has succeeded to the business 
of the J. B. Murphy Agency at Kansas 
City, Mo., and has established the Henry 
O’Flynn Agency at 325-326 Ridge build- 
ing. Mr. Murphy has retired from the in- 
surance business. 











Kansas 





























Will Elect Officers 


The annual meeting of the Kansas 
Fire Prévention Association will be 
held in Topeka, Nov. 21. Officers will 
be elected at that time and plans for 
the coming year’s work will be adopted. 





Kansas Agency Appointments 


_Aetna—C. C. Mack, Newton; P. T. Wimer 
and N. R. Kimer, South Haven; Claude Chan- 
dler, Syracuse. 
Alliance, Pa.—W. E. Stich, Independence. 
Amer. Cent.—W. E. and J. D. Menoher, Man- 
hattan; C. C. Mack and G. E. Lehman, Newton. 
Amer. Eagle—F, B. O’Grady, ‘oe 
Connecticut—J. R. Beasly, Stafford; C. H. 
Dehmer, Emporia. 
Detroit F. & M.—C. E. Sprague, Emporia. 
Fire Assn.—C. Lytal, Arkansas City. 
Firemens—W. P. Rennold, Hope; a A. Car- 
son, Erie; J. O. Peebler, Meriden; J. F. Farley, 
Eldorado. 
North Amer.—C. Lytal, Arkansas City; J. D. 
and Mattie Bower, Mound City; A. Mebus, Kan- 
sas City; A. S. Everly, Turon. ; 
Niag.-Detr. Undr.—C. E. Sprague, Emporia. 
Niagara—C. W. Claybaugh, Pretty Prairie. 
N. W. Natl.—H. Reneck, Dighton; L. Walker, 
Parsons. 
N. W. F. & M.—D. B. Fordyce, Oswego; D. 
Martin, Baxter Springs; R. N. Wood, Syracuse; 
B. E. Matthews, Haviland. 
Queen—J. K. Ingram, Kiowa; O. T. Brown, 
iowa. 

Safeguard—B. W. Smith, Eldorado. 

Springfield—I. B. Longenecker, Broumigham; 
P. C. Wimer, South Haven; Kilmer, 
South Haven; I. Palmer, Newton; Nora and S. 
D. Harry, Walton; E. C. Gortner and B. O. 
Woolman, Mt. Hope. 
‘oml. Union—C, Chandler, Syracuse; D. V. 
Rafter, Holton. 
General, Paris—H. V. Wheeler, ™. C. Kelly, 
H. J. Hagney and R. G. Higney, Wichita. 
L. & L. & G—C. Chandler, Syracuse. 
Lon. & Lanc.—J. C. Hoyt, Eldorado; C. C. 
Mack, Newton. 
Nord-Deutsche—C. Breseiner, Natoma. 
N. B. & M.—A. W. Swayze, Barnard. 
Royal—W. M. Truitt, Minneapolis; C. T. Bol- 
ton, Scranton. , 
Sun—W. V. Williams, Winfield. 
Mercantile—T. H. Barnard, Independence. 
Hanover—W. E. Belt, Hutchinson; H. 
Hall, Pleasanton. 

Patriotic—A. E. Smith, Great Bend. 

Girard—A. McAllister, Herington; J. M. 
Ketchersid, Hope. 


The British Dominions has applied for 
admission to Kansas, 











Arkansas 











cate that more than half of the 250 news- 
papers of the state are responding. 











Texas 





























SPLIT COMMISSIONS PROBLEM 





Old Rule Permitting Division With 
Outsiders Is Still in Force 
in Texas 





The matter of the division of com- 
missions by Texas agents with non- 
resident agents and brokers may go 
over until the legislature meets, early 
in January. There is an insurance de- 
partment ruling now in force permit- 
ting such division of commissions, and 
it is not affected, so far as the depart- 
ment is concerned, by the ruling against 
the practice made by the attorney- 
general’s department. Some insurance 
lawyers disagree with the attorney- 
general’s department on the illegality 
of the practice. The insurance depart- 
ment seems disinclined to disturb pres- 
ent conditions in view of the probabil- 


after the tropical, storm which swept 


the Texas coast in 1915, a total of $400,- 


989. 
sold for a total of $617,566. 
expense was $216,567. Of insurers the 
St. Paul Fire & Marine will receive the 
largest individual sum, a total of $51,569. 
The Sea will receive $18,071; Maritime, 
$15,097; Standard of England, $35,548, and 
Lloyds, $16,509. 


TEXAS NOTES 


R. M. Chapman, local agent at Green- 
ville, Texas, has added the Western of 
ae to his list of companies repre- 
sented. 


John M. Thomas, the Dallas, Tex., gen- 
eral agent, has been on an eastern trip 
and stopped en route this week in Chi- 
cago. 

The Greenville Cotton Compress, a 
large line at Greenville, Texas, which has 
been written by New York brokers, is 
now being placed by local agents at 
Greenville. 

Griffith & Griffith, local agents at Ter- 
rell, Texas, have taken on the farm de- 
partment of the Home Insurance Com- 
pany. They now have fourteen companies 
in their office. 

R. D. Cram, state agent for the 
Commercial Union, with headquarters at 
Dallas, Texas, has just returned from @ 
visit to the New York office. 

Agents at Greenville, Texas, are look- 
ing for more companies. Greenville has 
been a hotbed for sometime and some 
companies have withdrawn. Conditions 
are improving and the agents are hoping 
for the return of the companies. 


B. F. Carruth, former chief rater of the 








ity of clarifying the law within a short 
time. 

It is pointed out that if resident 
agents cannot divide with outsiders, the 
admitted companies will lose large lines 
that will be written entirely. outside 
the state. Commissioner A. R. An- 
drews has not yet reported on the Cot- 
ton Insurance Association, which would 
be seriously affected. 


Much Building at Paris 


There is much rebuilding in Paris, 
Tex., since the fire last March that 
destroyed 1,440 buildings. Figures up 
to Oct. 24 show building permits of 
1,003, of which 167 are stores and 587 
dwellings. There were 704 dwellings 
burned in the fire. 

S. Wallace Inglish, Texas state fire 
marshal, has just completed a visit to 
Paris, and reports that from present 
prospects Paris will be rebuilt without 
a shingle roof. 





RECOVERIES ON COTTON 


Insurance companies and owners will 
net from the cotton that was rescued 


Texas fire insurance commission, who re- 
signed to enter the insurance agency of 
John R. Young & Co., at Houston, has 
now become a member of the insurance 
firm of John L. Wortham & Son, at Hous- 
ton. 

The school board of Waco, Tex., will ap- 
portion the insurance on the school build- 
irgs of that city so that each recording 
agency in Waco shall receive approxi- 
mately the same premium income. There 
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St.Louis 


New! Fireproof! 
Every room with 
private bath 
~ electric fan 
circulating ice 
water, telephone. 
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HEAD OFFICE - 
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W. R. BROCK, President 


Incorporated 1833 


British America Assurance Co. 


TORONTO, CANADA 
MARINE INSURANCE) 


United States Branch, 1st January, 1916 


NE ois 5 cccarnw saeeawaimondns sive cece edeen aeeee socwrieeeeika cabstewensoe ena $1,939,785 .69 
Liabilities................ Snicle sibs cic bidieiadigie wowed apmesaccesiagpianihe modecisioee eee tweets 1,163,163 .87 
GI ois. g. soo osdae se leiwdcsicctanccctecsere tion taaenindecentonerensssancuspebaaunes $ 776,621.82 


Total losses paid in United States from 1874 to 1915, inclusive, $23,984,892.36 
W. B. MEIKLE Vice-President and General Manager 

















DOING EDUCATIONAL WORK 


A special drive for fire prevention edu- 
cation in the press of Arkansas is being 
most successfully prosecuted by J. S. 
Speed, of Little Rock, Ark., manager of 








the rating bureau. Press clippings indi- 


Home Office: - ~ 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE STOCK INSURANCE COMPANY 
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- Shelbyville, Illinois 
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Great Northern Insurance Company 
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are nineteen neoor Ging agencies and each 
will carry about $28,000 worth of insur- 
ance. At this time eight agencies are 
carrying insurance in excess of this 
amount. 


Kentucky and 
Tennessee 


NO CHANGE IN THE STAMPERS 





























Kentucky Actuarial Bureau Says It 
Will Not Take On no Additional 
' Duties 





Robert H. Parker, manager of the 
Kentucky Actuarial Bureau, on Tuesday 
gave out a statement to the effect that 
no changes will be made in the existing 
arrangements as to stamping offices in 
Kentucky. When these offices were 
placed under the Bureau by direction 
of the subscribers actuarial commit- 
tee, sometime ago, taking them out of 
supervision of the underwriters’ associa- 
tion, there was considerable apprehen- 
sion expressed as to the likelihood of 
the bureau management taking over this 
activity and centralizing it at Louis- 
ville or at the various branches out in 
the state. Numerous inquiries along 
this line have been made of Mr. Parker 
and it was in an answer to them that 
he made the announcement. The bu- 
reau will confine its attention to its 
rating work. 


Look for Early Settlement 


Louisville, Ky., Nov. 8—(Special)— 
A call by wire for an immediate con- 
ference between the Kentucky state rat- 
ing board and the subscribers’ com- 
mittee of the Kentucky Actuarial Bu- 
reau would not be surprising, now that 
the election is over. 

There is a general expectation that 
an agreement will be forthcoming in 
the near future. As a matter of fact, 
while rating work was nominally sus- 
pended, the bureau has kept well up 
on reinspections, and new ratings can 
be published without delay or conges- 
tion if a settlement is reached. The 
office force has been kept together and 
ha; written in the no coinsurance rates 
on the cards in the agent’s cards, thus 
saving the cost of printing new cards. 





Two suits brought against the Spring- 
field F. & M. at Bardstown, Ky., by John 
Hardin and Ed Thurman, each for $3,000, 
have been dismissed. John Hardin’s barn 
burned Jan. 2, 1915, and the Springfield 
had the state fire marshal investigate the 
matter. The plaintiffs claimed that the 
fire marshal had damaged their reputa- 
tions by their investigation and later ar- 
rest. In the trial for arson they were 
cleared. 


CHECKED UP ON CALLS 


Officials of the Kentucky Actuarial 
Bureau recently, checking up on one de- 
livery of mail and a half day’s calls by 
telephone or in person for information as 
to rates, etc., discovered that less than 
5 percent of the inquiries would have 
been necessary if the agents making them 
had preserved and consulted the bulletins, 
new sheets for loose-leaf books, etce., 
— the bureau is continually sending 
out. 


TENNESSEE STRONG ON FIRES 


Tennessee losses for the year are as- 
suming large proportions and have been 
getting the attention of special agents 
whose territory includes that state. De- 
struction of the plant of the Chickasaw 
Cooperage Company, at Memphis last 
week, calls attention to the fact that all 
of the important cities have had costly 
fires, headed by Nashville and including 
Chattanooga and Knoxville. Jackson, 
Tenn., has seen two or three blazes cf 
importance, and in the smaller towns there 
appear to have been more fires than the 
average, 


KENTUCKY NOTES 


Eugene Rucker has opened a new 
agency at Georgetown, Ky. 


A. R. Foley’s brandy distillery at BRus- 
sell Springs, Ky., was destroyed by fire 
attributed by Federal authorities to in- 
cendiarism. 

The D. Weiss 


Company, Louisville, 





whose mattress and pillow factory was 
recently destroyed by fire, will carry fire 
insurance hereafter in spite of a pos- 
sible high rate. He is now negotiating 
for a rate and for protection. 


The Hazard Insurance Agency, at 
Hazard, Ky., has been incorporated and 
has taken over the business of R. D: 
Baker. Officers are: R. D. Baker, presi- 
dent; G. M. Center, vice-president, and 
Lewis Hays, Jr., secretary and treasurer. 

Claiming that the note was to have 
been out of dividends on the stock, 
etc.,. Dr. J. Risk Meek has brought suit 
at Covington, Ky., for the cancellation of 
a $5,000 note given for 500 shares of the 
— Fire Insurance Company 
stock. 


An apportionment suit has been begun 
by the Haggin interests against several 
insurance companies for the loss on _ the 
Ben Ali theater at Lexington, Ky. Two 
companies claimed to cover only the 
building, which is now the entrance to 
the theater. 

Herdman & Ramsey, of Bowling Green, 
Ky., recently bought . D. Clopton’s 
agency for the farm department of the 
Home. Mr. Clopton will join the Herd- 
man & Ramsey agency. This agency was 
established twenty years ago and is now 
collecting more than $50,000 annually in 
premiums. 











Oklahoma 


























Hearings on Rate Questions 


The Oklahoma state insurance board 
will conduct hearings Nov. 14 and Nov. 
15 respectively on the new fire rate 
schedule offered by the Oklahoma In- 
spection Bureau and the application of 
Safety Commissioner J. T. Highley of 
Oklahoma City for a lower classifica- 
tion for that city. 

A committee of the Oklahoma City 
Retailers Association, —— to 
consult with Manager C. T. Ingalls of 
the inspection bureau, was informed by 
him that the construction of the new 
$1,500,000 water reservoir, to be com- 
pleted within 18 months, would en- 
title the city to a change in classifica- 
tion from 3% to 2, provided radical 
changes were made in fire department 
operation, as recommended by the Na- 
tional Board of engineers last April. 





OKLAHOMA NOTES 


Howard Moorman Miller is the name of 
the new arrival at the home of Mr. and 
Mrs. H. C. Miller, of Oklahoma City. Mr. 
Miller is state agent of the Westchester 
Fire, Oklahoma. 

J.J. Galem, state agent of the Phoenix 
Assurance in Oklahoma, has returned to 
his field after a four months’ stay at the 
home office in New York. Mr. Galem 
happened to be at the home office when 
the troops were called to the front and a 
number of men were taken from the office, 
so he was held at the home office. 











Southern States 























H. J. Hopkins’ Move 


Hinton J. Hopkins of Atlanta, of the 
general agency of Dargin & Hopkins, 
has been appointed assistant to W. R. 
Prescott, general agent of the southern 
department of the Hartford Fire, Ster- 
ling and Citizens. Texas has recently 
been added to Mr. Prescott’s territory. 
Dargin & Hopkins are managers in 
Georgia, Alabama and Florida for the 
Yorkshire, Northern of New York. 





WILL HAVE A CONFERENCE 


Governor Manning of South Carolina 
announces his intention to appoint a com- 
mission of nine citizens, with the insur- 
ance commissioner as chairman, to 
recommend proper legislation to induce 
the fire insurance companies to resume 
business in the state. 


———_—_—~ 6 
PRIZE PACKAGES AT SALT LAKE 


The $250,000 fire insurance carried by 
the city side of the Salt Lake City and 
county building—a million-dollar structure 
—falls due Dec. 1 and will be redistrib- 
uted at that time. In order to give the 
various insurance companies shares a sys- 
tem of lotteries may be utilized. It is 
suggested that blocks of insurance rang- 
ing from $1,000 to $20,000 be the prizes 
and that the various companies draw lots. 


MOUNTAIN AND COAST FIELD 











COMPLAIN AS TO CONDITIONS 





Much Protest Over Brokerage Issue at 
Denver on Account of Gen- 
eral Agencies 





Following the meeting of the super- 
visory committee at Colorado Springs, 
there has been considerable comment 
over the situation in Denver, especially 
as to brokerage. In the first place, the 
Northwestern National has all its for- 
mer solicitors as agents, and while the 
change is one of terminology, yet un- 
der the present definition of a licensed 
agent in the rules of the Western Union 
and Western Insurance Bureau, the 
Northwestern National is in violation 
of the single agency rule of the Rocky 
Mountain Underwriters’ Association. 
These licensed agents of the North- 
western National do not write their 
policies, but even at that they come 
under the definition of agents as given 
in the rules. 

The more serious aspect in Denver, 
however, is the brokerage paid by gen- 
eral agencies. It is claimed that these 
general agents who are given an over- 
riding commission can pay the same 
commission as the regular agents re- 
ceive, and thus attract a number of 
small agents and solicitors to their 
offices. A number of cases have been 
cited where this has been done and 
business has thus been diverted to the 
general agency. 


Will Have Denver Meeting 


Denver, Colo., Nov. %?—(Special)— 
The Denver situation regarding brok- 
ers and brokerages was considered at 
the meeting of forty-five special agents 
here Monday noon. It was decided to 
call a meeting of local agents and field 
men Nov. 15 to devise plans for or- 
ganizing a Denver local board. This 
step is deemed imperative by the su- 
pervisory committee owing to the 
Union rule which permits company or- 
ganizations to subscribe to agreements 
among local agents regulating brok- 
erages. The indications are favorable 
to creation of a board and curing the 
present excess commission payments 
to brokers. 


BIG DENVER AGENCIES MERGE 








James Williams Office Consolidated 
With German-American Trust 
Co.—Managers on Hand 





The Commercial Union, North Brit- 
ish & Mercantile, Insurance Company 
of North America, Manchester Under- 
writers of the Atlas and Philadelphia 
Underwriters have transferred from the 
James Williams Insurance Agency of 
Denver to the German-American Trust 
Company. James Williams and James 
O. Parish of the Williams agency be- 
come associated with the trust com- 
pany. In announcing the change Mr. 
Williams states that the merger re- 
lieves Mr. Parish and himself of much 
detail work and will permit them to 
give all of their time to personal serv- 
ice to customers and the further de- 
velopment of the business. -The Ger- 
man-American Trust Company is one 
of the large offices of the city, having 
previously had the Continental, Amer- 
ican Eagle, Rochester German Under- 
writers, London, British America and 
Sun. The consolidated agency is one 
of the largest in the west. 

Several company managers were 
present when the transfer was made. 
These were Messrs. Burdan of the 
North British & Mercantile, Edmonds 
of the Commercial Union, Tuttle of 
the North America, Flickinger of the 
Philadelphia Underwriters and Devlin 
of the Atlas. 





Wife Seriously Ill 


Martin Van Buren Benson, state 
agent of the North America in Colo- 





rado, and who has been in the com- 
pany’s employ for the past thirty-one 
years, was called to Portland, Ore., on 
Monday by the serious illness of his 
wife. She had gone there to visit and 
was taken sick. It was not expected 
that she could live more than a few 
days. 





Mrs. Godfrey Schirmer Dies 


Mrs. Anna Nagel Schirmer, wife of 
Godfrey Schirmer, president of the 
German American Trust Company at 
Denver, died Monday afternoon at 4 
o’clock of heart trouble, with which 
she has been afflicted for the past few 
years. Mr. Schirmer is one of the best 
known agents in the mountain field, 
having built not only a large insurance 
business, but also a $6,000,000 bank. 





Will Continue the Bureau 


San Francisco, Nov. 8—(Special)— 
The Pacific Coast Adjustment Bureau, 
whose future has been in doubt because 
of financial troubles, will be continued 
as a result of a meeting of members 
Friday. The bureau is to be reorgan- 
ized and the deficit of $30,000 which re- 
sulted from the past year’s operations 
is made good by members. General 
Manager V. Carus Driffield has re- 
signed and the directors have requested 
the resignations of all employes includ- 
ing the branch managers effective Nov. 
30. The reduced number of fires in the 
coast field and a_ correspondingly 
smaller amount of work for the bureau 
are given as the reason for the latter’s 
troubles. 





PACIFIC COAST NOTES 


Commissioner Harper of Colorado recom- 
mends an antidiscrimination law in his 
annual report. 

Frank E. Smith & Co. have taken in 
Roy Edwards, formerly a commercial 
salesman, as a partner. 


© ae - 

The St. Paul, Erie and Marine reports 
a loss of $186,000 under marine policies 
cn the vessels sunk by the German sub- 
marine U-53 off the American coast re- 
cently. 
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ON FRAME CLASS than for any other single class. The pin store, grocery stores, restaurants 
BOLAND IS MOVING SPIRIT condition, in his opinion, is one that | and rooming houses. 





New Guaranty Fire of Scranton, Pa., 
Will Have $500,000 Capital 
and Like Surplus 





James J. Boland of Scranton, Pa., | 
head of the J. J. Boland Company, one 
of the large agencies in the east, is the 
moving spirit behind the Guaranty Fire, 
which is being organized in his city 
with a capital of $500,000 and like 
amount of surplus. William M. Colby 
is the selling agent. Mr. Boland has 
associated with him a number of busi- 
ness and professional men in his city 
and points near by. The Boland office 
already has a fine line of business and 
the new company will be assured of a 
splendid income from the start: The 
new company is already guaranteed 
about a million dollars in premiums. 





E. H. WHITE RESIGNS 


E. H. White of Philadelphia, who has 
represented the Prussian National, Neth- 
erlands and the Zurich (automobile) in 
Pennsylvania, Delaware, Maryland and the 
District of Columbia for the last four 
years, has resigned. This field will now 
be in charge of O. W. Mink, executive spe- 
cial agent, 55 John street, New York City, 
who will be assisted by E. F, Carnes, who 
has been with Mr. Mink for several years, 
and one other to be appointed later. 


GETS DELAWARE UNDERWRITERS 


W. W. Wadsworth has been appointed 
New York state agent of the Delaware 
Underwriters. He was formerly in the 
New England field for the German of 
Pittsburgh and recently has been an in- 
dependent adjuster in New York state and 
New England. 


MARYLAND FIELD CLUB MEETS 


Baltimore, Md., Nov. 6.—The regular 
monthly get-together luncheon-meeting of 
the Maryland Field Club was held today. 
John H. Kenney, secretary-manager of 
the Association of Fire Underwriters of 
Baltimore, addressed the club on several 
timely topics in connection with the busi- 
ness. It is the plan of the club to have 
a prominent speaker at each meeting and 
SO much interest has been aroused among 
the members on account of this plan -that 
a good attendance is promised at all 
future meetings. Mr. Kenney, the speaker 
at Monday’s meeting, has been president 
of the Insurance Institute of America, re- 
tiring from that position at the recent 
annual gathering in Cleveland. 

The Maryland Field Club has about 55 
members and is somewhat over a year 
old. H, A. Rothier of the Fidelity-Phenix, 
is president, and W. R. Hills, of the Scot- 
tish Union & National, is secretary. 

© aoe 


Wisconsin Agency Appointments 


Niagara—Theodore Richter, Milwaukee; C. H. 
rohn, North Milwaukee; J. . Ruppenthal, 
Tigerton; Fabion Reince, Maplewood; Andrew 
Ryan, Shell Lake. 

Northern, Eng.—William Anton, Embarrass. 

: ‘ & M.—Edward Thelen, Houlton; 

E, R. Brown, Kennan. 

N. W. Natl.—H. C. Brown, Ashland; Michael 
Drum, Darlington. 

Norw. Union—S. C, Fish, Whitewater. 

Ohio Far.—G. A. Strasen, Mayville; Edward 
Frederich, Lorima; L. G. Ketchpaw, Knapp. 

Old Colony—L. C. Currier, Stoughton. 

Orient—F. J. Glanville, Lancaster. 

Pacific—John Seubert, Marshfield; Roland 
Scheibe, Plymouth; J. C. Teal, Rhinelander; P. 
O. Fish and A. W. Schulkamp, Madison. : 

Patriotic—Felix Benfey, Sheboygan; H. L. and 
R, H. Markham, Manitowoc; H. J. Kamps, Ap- 
pleton; S. C. Pemperin, Green Bay; F. 
Veineck, Milwaukee. 

Pa, Fire—A. W. Carlson, Luck. 

Phoenix, Eng.—Chris Kindlex, Jr., Kaukauna; 
H. S. Royce, Oliver; A. H. Brunner, Durand. 

Phoenix—W. Christensen, Luck; A. O. 
Heald and O. D. Ballschmider, Sheboygan Falls. 

Pittsburgh—H. J. Theilke, Mayville; C. H. 
Pettingill, North Fond du Lac. 

Prov. Wash.—A. {i Lautenbach, Plymouth. 

Pruss. Natl—A. M. Saltnass, Hersey; W. C 
Krueger, Watertown. 

Royal Exch—C. A. Pofahl and Sebastian 
Renilli, Kenosha. 

Royal—B. F. Rider, Algoma. 

Safeguard—A. J. Clark, Rice Lake; 
Reuchert, Manitowoc. 


Arthur 


St. Paul—Anton Starich and C. Oy Fair- 
weather, Sheboygan; C. M. Bishop, Bristol; 
William Sanders, Waterford; H. F. Beckman, 


New Lisbon; W. R. Sims, Kingstown. 

Security, Ia.—A. C. Morse, Lancaster; J. F. 
Seidl, Pittsville; E. H. Grostemant and C, J. 
Grostemant, Milwaukee; A. F, Gramm, Mt. 
Lloreb, 

Security, Ct.—G. V. Richards, Kenosha; H. O. 
Buth, Shawano; L. F, Gerde, Eau Claire; Frank 
Groh, Appleton; J. W. Murphy and J. W. 
Murphy, Jr., Platteville. 

Springfield—J. E. = ag. Viola; B. F. 
Hurd, Woodville; . M. Christensen, Luck; 
H, Gordon, Wyo- 


A. Sleeper, Osceola; E. 
cena. 


(CONTINUED FROM PAGE 1) 


with the underwriters is the fact that 
they have counted a dwelling a dwell- 
ing, whether it is in protected or un- 
protected territory. They have not 
guaged their lines accordingly and the 
dwelling looked pretty good to them 
regardless of where it was _ located. 
Rates, he thinks, must be increased at 
least 50 percent for companies to come 
out even on losses and expenses, and 
that will leave no chance for profit. 


Ten Years Record 
One of the companies, in getting up 
its experience for ten years in this 
class, gives the following figures: 








Premiums Losses % 

RD noc 000m $ 28,351.92 27,113.98 95.6 
1907. can 33,641.00 39,296.90 116.8 
1908 41,080.04 51,340.79 125.0 
1909. 42,517.86 37,386.13 87.9 
1910 42,890.69 47,823.09 111.4 
1911 47,415.51 50,405.96 106.3 
1912 44,859.80 46,453.45 103.5 
1913 43,638.89 50,648.06 116.0 
CT ae 45,206.34 49,788.14 110.1 
| ee 47,478.41 41,531.60 87.4 
Totals ...$417,080.46 $441,788.10 105.9 


Other Figures Given 


Another of the large companies gives 
its figures for last year as follows: 
Premiums, $185,260; losses, $120,227. 
This is the first year that it has kept 
frame unprotected dwellings in a class 
by themselves. Previously bricks and 
frames went into one pool. Another 
of the large companies gives 1915 fig- 
ures as follows: Premiums, $75,765; 
losses, $66,592. A western company 
gives its net premiums last year as 
$23,473; losses, $24,413. 

Experience of Large Company 


One of the large companies that 
writes a big unprotected frame-dwelling 
business says: 

“Our record for seven years unmis- 
takably demonstrates the unprofitably 
high loss ratio which such risks have 
produced. The record has not been 
quite so bad in the west as in the east 
and south in our experience, but there 
has even there been no money in the 
class, considering the fact that such 
risks are in the high commission cate- 
gory. 

“In Kentucky, Tennessee, Illinois, 
Missouri, Oklahoma and Arkansas our 
loss ratio on frame unprotected dwell- 
ings has exceeded 60 percent. In the 
entire western field (i. e, Western 
Union territory) it has been something 
over 59 percent. In the east there 
is hardly a state which shows under 
70 percent loss ratio for the period 
specified on unprotected frame dwel- 
lings. The loss ratio for the seven 
years period in the eastern states has 
been 78 percent with us. In the south- 
ern states we have experienced a loss 
ratio of 72 percent. In fact, there is 
only one state in that general field 
which shows a profitable loss ratio on 
unprotected frame dwellings. 

“Private barns and stables (unpro- 
tected) have also been bad, except in 
the south. In the east our loss ratio 
has been over 80 percent; in the west 
nearly 70 percent. In the south the 
volume has been very much lighter; 
in fact, it is quite possible that our 
own record is lacking in significance by 
reason of the premiums on unprotected 
private barns and stables in the south 
having been quite inconsiderable.” 


Experience in Missouri 


The experience on unprotected frame 
dwellings in Missouri last year shows 
112 percent loss ratio for all compa- 
nies. The premiums were $272,615 and 
the losses $305,757. These are the of- 
ficial figures given out by the Missouri 
department. On contents the loss ratio 
was 185 percent, the premiums being 
$71,851 and the losses $132,993. 


Biggest Leak Is Found 


needs immediate and -no uncertain ac- 
tion. He states that first commissions 
should be reduced to 15 percent and 
then efforts be made to increase’ rates 
and get the class on a proper footing. 


Ratios by States 


One of the companies gives its ex- 
perience by states on unprotected frame 
dwellings for last year. Some of the 
states show loss ratios as follows. 
California, 124.91; Idaho, 17; Ari- 
zona, 50.13; Montana, 26.1; Oregon, 
404.56; Utah, 152.9; Washington, 48.43; 
Colorado, 5.59; Illinois, 69.49; Indiana, 
172.78; Iowa, 425.8; Kansas, 81.45; 
Kentucky, 248.64; Michigan, 242.35; 
Minnesota, 63.1; Missouri, 151.23; North 
Dakota, 16.15; Ohio, 158.71; Wiscon- 
sin, 99.26; Wyoming, 2.14. 


Large Company’s Experience 


One of the large companies of the 
country gives its experience for the 
last three years ending Dec. 31, 1915. 
Its record for the entire country on 
frame unprotected dwellings is 78.9 per- 
cent and on unprotected barns 76.7 
percent. Last year its loss ratio on 
such dwellings was 89 percent and on 
barns 79.1 percent. One of the offi- 
cers of the company says that it is diffi- 
cult to express any original views on 
the subject of unprotected dwellings 
because there is little variation in the 
experience of companies. He believes 
that practically all underwriters are 
agreed that the companies must have 
higher rates on risks of these unprofit- 
able classes. 





Losses of the Week 


Canton, O., Nov. 1—Loss of $8,000 to 
$265,000 of insurance on general form of 
the Republic Stamping and Enameling 
—— resulted from fire of unknown 
origin. 





Al Mich., Nov. 6.—Total loss to 
$50,000 insurance on general merchandise 


stock of Isaac Cohen at 325-7-9 N. Second 
avenue. Cause unknown. Partial list of 
insurance: 

Security ..... $7,000 St. Paul ....$1,250 
Germania .... 3,250 Phila. Und. .. 1,000 
Camden ...... 1,000 National ..... 2,000 
Niagara ..... 500 Phoenix ..... ,00 
Equitable .. 1,500 Home ....... 1,000 
Franklin ..... 1,000 Continental .. 1,000 
Mich. F. & M. 2,000 Ham.-Brem. . 2,000 
Hartford 2,000 Agric ........ 


;000 
,  iremens Und. 2,500 
Morris A. Cohen, hardware stock, 333 
N. Second avenue, Loss, total. 


Springfield ..: 


Murfreesboro, Tenn., Oct. 31.—Damage 
to the clothing stock of Carlton & Max- 
well, at 13 Public Square, is estimated 
at 50 per cent. Insurance: 

L. & L. & G...$1,500 Germania ....$2,000 
Firemens .... 1,500 


El Paso, Tex.—Fire completely de- 
stroyed the administration building of 
the Texas School of Mines. Loss, $40,000, 
with $25,000 insurance. | 

Granite City, Tl. ,Nov. 4.—There is a 
$6,000 loss to the National Enameling & 
Stamp Company. | rap 

Wirt, Okla., Nov. 5—Today, for the sec- 
ond time this year, Wirt, which is located 
in the Healdton oil fields, was practically 
wiped off the map by fire with a loss of 
$150,000. The flames started from a dis- 
connected gas pipe in a restaurant at 7:30 


Owners could get no insurance and many 
of them will not be able to rebuild. With- 
in four hours after the fire three houses 
were under construction in the burned 
district. as oe 


Chicago, Nov. 3—Fire in two-story brick, 
1006-1014 West Twenty-first street, owned 
and occupied by. Chicago Dry Kiln Com- 
pany, planing mill, caused 40 percent 
Ioss. Insurance on general form: 


Atlas .. veces $ 7,500 Mech. & Trad. 1,500 
Amer., N. J.. 2,500 Merch. Und.. 2,500 

etna....... 5,000 North River. 5,000 
Agricultural. 5,000 Norw. Union. 2,500 
Boston ...... 500 Nord-Deut... 5,000 


North B. & M. 2,500 


British Amer. 
an ee 0 N. Y. Und.... 7,500 


Camden .... ,00 


Com’! Undt... 2,500 New Hampsh. 2,500 
Commonwealth 2,500 National, Ct.. »500 
Com. Union, Prov., Wash. 2,500 
po ET ,500 Pitts. Und... 2,500 
Calumet Und. 2,500 Phoenix, Eng. 2,500 
Fidel.-Phen. ,500 Richmond ... ,500 
Firemens . ,000 Royal ...... ,000 
Guar’ty Und. 2,500 Springfield . 3,000 
General ..... 1,000 Security, N.H. 2,500 
German Alli 2,500 Scott. U.& N. 8,00 
Globe & Rut. 2,500 Teutonia, Pa. 2,500 
Glens Falls.. 5,000 United States. 5,000 
L&L. & G 7,500 Urbaine . 0 


° Ny <2. 1,000 
Marga. Nat’l.. pend Westchester... 10,000 
, aa ———— 
aera tag Total......$161,500 


Minneapolis. ; 1,000 
chants .. é 
“on™ on stock in favor of American 


nd Door Company: 

—— Pree $ 5,000 PNorth River.. 2,000 
Allemania ... 1,000 Norw._ Union. 1,500 
Brit. Amer.. 1,000 Prov. Wash.. 2,500 
Ben Franklin. 1,000 Pitts. Und... 1,500 
Camden . 2,000 Phoenix, Eng. 2,500 
Com. Union. 2,500 yal i.e» ,500 
Com. Und.. 2,000 Security, N.H. 2,000 
Glens Falls.. 5,000 United States. 2 000 
Humboldt ... 1,000 U.S. Und.... 1,000 
UL. & lL. &G.. 2,500 Westchester.. 5,000 
Merch. Und.. 1,000 


Total.......$50,000 
Fire originated on 


* * s 

Ne . 7—Fire of unknown 

Cleveland, O., Nov. 7 nora 

plant of the Union Salt Company last 

eka at 80 p 

orm 

enieery specifically insured at 70 percent. 

Insurance, general farm: +m 
ion.$ 5,000 Am. Cent... ; 

con. 00 L. & L. » 5,000 


National, Ct.. 1,500 
Nord-Deut. .. 2,000 

Loss 15 percent. 
first floor. 


. Wash.. 0 % &G ,00 
Pauitable cm 1,500 Niagara .. 2,500 
Ger.-Am. _... 500 Ger. Alli.... 1,500 
Glens Falls.. 2,000 Northern 2,500 
Northern .. ,500 National .... 2,500 
Atlas . 2,500 In. Co. . 2,500 
Sun Und.... 1,875 Com’wlth 2,500 
Contin’l .... 000 Palatine 2,500 
Mich. Com’l.. 2,500 Aetna ...... 20,000 
N.B.& M... 2,500 Brit. Am.... 2,500 
Hartford 2,000 Niagara, Det. 3,000 
Boston ..... 1,500 Caledonia ... 3,000 
Phoenix, Ht. 2,500 London ..... 3,000 
Phoenix, L.. 2,500 Franklin .... 17,500 

Machinery: 
In. Co. N. A.$ 1,000 


Mass. F.&M.$ 1,000 
Atle . 1,500 


antile 1,500 a eee ; 

on, Wash. 1,000 Glens Falls.. 1,000 
Equitable .. 1,000 North., N.Y. 1,000 
Hartford 1,500 Rhode Island 1,000 
Phil. Und 1500 L.& Ll. & G. ,500 
Queen ......- 3500 Franklin ... 17,500 

. BWund..... 000 Niagara, Det. 1,000 
Fid.-Phoenix. 1,000 Brit. Am.... 1,000 


* * * 


Bethesda, Ohio, Nov. 
total loss to the’ A. O. & 


1—There is a 
D. V. Orrison 


rocer Insurance: 
etna .- + - $1,000 = Falls.. 41.000 
li B 1,0 OME ..--.eee ‘ 
rele Mech 1,000 Continental .. 1,000 
Columbia, O 000 a 


Ge cer....$ 500 North B. & M. _ 500 
re Le & a? 750 American .... 1,250 
* 


Minneapolis, Nov. 6—Fanned by a stiff 
wind, a prairie fire swept into the yards 
of the Valentine Clark Lumber Company 














One manager in speaking of unpro- 
tected dwellings stated that in his 
opinion the class is the biggest single 








leak in fire insurance offices today. He | 





Metropolitan Fire 


OF CHICAGO 


Hibernia Fire 
OF CHICAGO 


are seeking desirable agents in Illinois. Write for 
particulars regarding commission contract. 


JOHN NAGHTEN @ CO., General Managers 
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and destroyed between 75,000 and 100,000 
telephone poles. Z - 
Forsman, Ind., Nov. 2—The drygoods 
ataen of Pierson & Miller suffered a part 
ous loss. 
——_—_< 6 —_____ 


Gets Business Men Interested 


_ A much wider recognition by Amer- 
ican merchants and manufacturers of 
the importance of the work of fire pre- 
vention is expected as the result of spe- 
cial plans just completed by the presi- 
dent of the National Fire Protection 
Association, Charles E. Meek of the 
American Exchange National Bank, 
New York. President Meek has ap- 
pointed a special membership commit- 
tee of about fifty of the association’s 
leading members in the business cen- 
ters of the country who have responded 
to his call for service, anda special 
drive is to be made by this commit- 
tee to extend the work and influence 
of the association. Ira D. Kingsbury 
of L. Adler Bros. & Co., clothing manu- 
facturers, Rochester, N. Y., is to be the 
executive of the new committee. 
Rochester has especially distinguished 
herself in recent years by her fire pre- 
vention activity. 


Farms Under Protection 


A rather novel idea in fire protection 
methods is being worked out at Two 
Rivers, Wis. It is proposed to or- 
ganize a farmers community fire de- 
partment. During recent weeks two 
large barns on farms in the vicinity of 
Two Rivers were destroyed by fire, 
and the local fire department responded 
in time to save the dwellings. The 
proposition now is to add motor-pro- 
pelled chemical apparatus to the city 
department, practically bringing the 
farming community within reasonable 
distance of fire protection. It would 
require the services of two additional 
motors, and with the present rural tele- 


phone connection quick service would 
be possible. 





ae 
=> 


ERECTING MODEL BUILDING 


W. D. Allen Manufacturing Compan a 
133 West Lake street, Chicago, exe = 
der_ construction a new 7-story building 
at Jefferson and Lake streets, to be occu- 
pied as a sales and warehouse. It is 
being constructed with a view to the 
proper display of its line of fire appli- 
ances. On the different floors will be 
shown the different types of hose cabinets 
and racks, constructed in the building just 
as they would be placed in any new struc- 
ture. The building will be protected by 
a Globe automatic sprinkler system. 

——@2 2 e—____ 


FIRE PROTECTION NOTES 


At Pender, Neb., an election resulted in 
favor of issuing $9,500 waterworks bonds. 

At Hubbard, Ore., an election will be 
called to vote on the question of issuing 
water bonds. 

At Hollywood, Cal., a vote of 3,449 to 
445 authorized an issue of waterworks 
system bonds. 


Lansing, Mich., has let the contract for 
building two 3,500,000 gallon reservoirs 
at the waterworks. 

Galveston, Tex., has received a new 
pumper which has been placed at the fire 
station on Broadway between 37th and 
38th streets. 

At Big Sandy, Mont., an election will be 
held next January to vote on the proposi- 
tion of issuing $29,300 bonds for a water- 
works system. 

Clifton, Tex., plans to replace a frame 
pumping station with a reinforced con- 














North Branch Fire Insurance Co. 


SUNBURY, PA. 
INSURANCE AND REINSURANCE 


City (Fire) Insurance Company 


PITTSBURGH, PA. 
Operating in a limited territory under an experienced management 


Incorporated 1911 
JOHN G. SELL, Managing Underwriter 


Incorporated 1870 
G. R. DETTE, Managing Underwriter 





crete building with a view of obtaining a 
reduction of 10 cents in the key rate. 

At Hobart, Okla., the water supply is 
at a low ebb. Water is being furnished 
only three hours daily. Water is being 
ditched into the intake pipes from Bur- 
ford and Northwest lakes. 


The Grand Rapids (Mich.) Gas Light 
Company reports that it will cost close 
to half a million dollars to place its gas 
meters in fireproof vaults, as recom- 
mended by Fire Marshal Boughner, and 
the fire board of Grand Rapids refuses to 
adopt the recommendation. 

Manufacturers of Janesville, Wis., who 
employ automatic sprinkler systems, have 
entered a sharp protest against the high 
rates charged for water by the municipal 
water commission, and that body has re- 
fepred the matter to the railroad com- 
mission of Wisconsin, which has started 
an investigation. 


The improvements and repair of the 
Texas state capitol begun several months 
ago, are nearing completion. Through the 
efforts, S.°W. Inglish, State Fire Marshal, 
the old wiring has been removed and up 
to date code wiring installed. Inside pro- 
tection is also being installed, including 
numerous’ vertical pipes and _ hose 
throughout the building. 


Hartford, Wis., has purchased 800 feet 
of fire hose. This is a small part of the 
requirements recommended by the Wis- 
consin Inspection Bureau, which has re- 
cently undertaken the rerating of Hart- 
ford. Other recommendations will be car- 
ried out as rapidly as practicable, the 
council being anxious to increase the pro- 
tective facilities as required. 

The Wallace Furniture Company’s 
plant on Grandville avenue, Grand Rap- 
ds, located just outside the city 
limits, will be connected with the city’s 
fire alarm system by order of the fire 
board. Two other large industries in that 
section, the Leonard Refrigerator Com- 
pany and the Alabastine Company, have 
asked the city for similar connections as 
a means of protection from fire. 

—___—~< + e____- 

J. H. Dahl is organizing the Hardware 
Mutual Insurance Company of North Da- 
kota at Fargo. It will write only hard- 
ware and lumber dealers. Mr. Dahl will 
be president, P. B. Rogulie, of Esmond, 
N. D., vice-president, and P. J. Riley, of 
Fargo, secretary. The company will be 
operated in connection with the North 
Dakota Retail Merchants’ Association. 


_—_— OOo 
Clearness 


Make things plain. Don’t use any 
words I don’t understand. You can 
explain the most complicated matter 
to a washerwoman if you know your 
subject perfectly and practice using 
simple language. Don’t air your tech- 
nical knowledge and try to impress 
me. I want to be flattered, not awed. 
—Frank Crane. 





THE CENTRAL STATES FIRE 


Insurance Company of Wichita, Kansas 
FIRE, TORNADO, AUTOMOBILE, HAIL AND FARM RISKS 





AGENCY CONNECTIONS OPEN IN KANSAS 


H. C. WHALEN, President 


Bitting Building, WICHITA, KANSAS 














EDGAR J. HAYNES, President © THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 

Assets - . . 7 a . . 
Capital * o . . a. . . 
Surplus to Policyholders + ‘eo -@ 
WESTERN STATE AGENTS 
W. E. COLLINS, Michigan and Ohio - Union Trust Building, Detroit 
W. J. WENDT, Illinois, Indiana and Wisconsin, 2021 Insurance Exchange, Chicago 


* = $2,153,778.82 
500,000.00 


»= 032,012.09 


Responsible Agencies 
POSolicite 











GEO. R. DAVIES, Manager 


Capital, $1,700,000 


New Agents Solicited. 





PITTSBURG UNDERWRITERS 


Commonwealth Bldg., Pittsburg, Pa. 
UNDERWRITTEN BY § 
Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co. 


all of Pittsburg, Pa. 

Assets, $7,732,467.27 Surplus to Policyholders, $3,449,769.69 
. H. Westmeyer, Toledo, Ohio, Special Agent for Indiana and Ohio 
Eliel & Loeb, Chicago, Ill., General Agents for Illinois 


Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 














The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


AUTHORIZED CAPITAL ~ - - - 
CASH CAPITAL PAID IN - - - - 
SURPLUS TO POLICYHOLDERS - - - 


$1,000,000.00 
963,250.00 
1,257,680.7S 





RELIABLE AGENTS WANTED 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, Texas, California 














Herbert Buxton General Insurance 


92 William St., New York 


Fxcess Insurance placed in all parts o. the United 


States and Canada 











92 William Street, New York 





INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 


United States Manager 














Merchants National 
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STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H.F. WATERMAN, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. Ss. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 
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TWO WESTERNERS ADVANCE 


ADVANCEMENT comes to two western 
men, of whom their friends are proud 
and are extending best wishes. OrTHo 
E. Lane is advanced from the vice- 
presidency of the Nracara Fire to the 
presidency, and B. M. Cutvsr, assist- 
ant secretary of the ScortisH Union & 
NaTIONAL becomes vice-president of 
the Nriacara. Both are former western 
field men and took high rank among 
the boys who carried the grip. Mr. 
LANE traveled in Wisconsin and later 
in the mountain field, while Mr. Cul- 
ver hails from the northwest, both hav- 
ing been at one time with the ScotTisH 
Union. The Nracara Fire has recog- 
nized the ability, aggressiveness and 
potentiality of these men. It is a trib- 
ute to the west when those who have 
been schooled within its bounds are 
thus placed in positions of such high 
responsibility. Both men have made 
rapid progress in their careers and in 
guiding the destinies of the NraGaRa 
they will have the cordial good will of 
their many friends. 








ATTENTION TO DETAIL 

The junior member of a firm of dry 
goods merchants that recently went 
through bankruptcy in one of the large 
cities, wishing to ascertain the differ- 
ence in the methods of conducting the 
business of a successful house and one 
that was a failure, spent several days 
visiting and investigating a firm in the 
same line of business that was an un- 
qualified success. 

The young merchant fully expected 
to find methods and practices which 
had been unknown to him and his part- 
ners. There were none. The business 
was conducted along practically the 
same lines as theirs was. There was 
no important difference in policy or 
operation. Insofar as surface indica- 
tions went, the successful store was 
run on precisely the same lines as the 
nonsuccessful one. 

But when the investigator’s research 
went more’ deeply the secret of his 
concern’s failure and the other’s suc- 
cess was gradually revealed. He found 
it in details. The store he was study- 
ing paid the utmost attention to the 
little things of the business. Here a 
small economy was effected, typifying 
a hundred others. Some insignificant 
aid to despatch, some _ standardized 
condition or operation contributed to 
general efficiency. 

The lesson which this man learned 
from his study of a competitor’s sys- 
tem is applicable to every kind of 
business and, indeed, to every form of 


activity. Details are the tap-roots of 
the tree of success. If their condition 
is correct, the success of the major 
operation is almost assured. On the 
other hand, if details are faulty, success 
is practically hopeless. 

Study of the methods of the large 
producers of insurance will invariably 
show close attention to the smaller 
matters, so often deemed unimportant 
and consequently neglected. 





APPRECIATES SQUARE DEAL 

THE good results of dealing frankly 
with the public are illustrated by a re- 
cent incident in Iowa. When the anti- 
discrimination law of that state be- 
came effective it resulted in an increase 
in the fire rate on the plant of the 
“Sheldon Weekly Sun.” The proprie- 
tor, Orro F. Bartz, according to his 
own statement, flew up in arms and 
complained to the insurance commis- 
sioner. He referred him to the Iowa 
Ratinc Bureau. Manager K. L. Wat- 
LING took considerable time to go over 
the whole matter with Mr. Bartz. He 
pointed out defects that could be cured 
and lower rates be secured. He con- 
vinced him that the bureau was deal- 
ing with him “on the square.” 

When he understood the matter, Mr. 
Bartz responded just as frankly. The 
following are some excerpts from an 
editorial in the “Weekly Sun:” 

“We have found the Iowa Ratinc Bu- 
REAU to be fair. We have had four re- 
ductions in the Sun’s rate since the 
new law became effective, and at the 
present time our rate is somewhat 
lower than the rate we paid under the 
old competitive system. We have 
earned the reductions in making im- 
provements which have cost us con- 
siderable money to warrant this de- 
crease. We could further reduce our 
rate if we chose to comply with the bu- 
reau’s requirements. As it is, we are 
better protected from fire than we ever 
were before; and the protection alone 
is worth the cost of improvements made; 
but at the same time our risk is better 
and the rate is correspondingly reduced. 
_ “The Iowa Ratinc Bureau has a huge 
job on its hands to rerate the entire 
state and it takes some time. A. spe- 
cial representative had been here on 
three occasions to examine our risk 
and one trip was made for our special 
benefit. If that isn’t cooperation and fair 
and square dealing we don’t know what 
is. 

“Experience has convinced us_ that 
the rating bureau, which establishes 
the rates for the insurance companies 
all over this country, is willing to make 
friends instead of having dissatisfied 
people to contend with, who do not 
understand the work or scope of this 
bureau, or of the new Iowa insurance 
law.” 








A MAN should never be ashamed to 
say he has been in the wrong, which is 
but saying in other words‘that he is 
wiser today than he was yesterday.— 
Pope. 








“CULTIVATE your individuality—not in 
offensive idiosyncrasies, but in the qual- 
ities that attract and impress and hold 


men. 





ENTHUSIASM predicts your position 
tomorrow. The man who lacks enthu- 
siasm has paralysis of the think tank, 
has mud in his mental make-up. 





In order to make his m#k in the busi- 
ness he has to be pretty sharp and 
even then he has to be pushed a little. 








A sort answer saveth many a wallop. 


Personal Side of the 
Insurance Business 


The death of Rockwood W. Hosmer, 
head of the R. W. Hosmer & Co. local 
agency at Chicago, leaves but six men 
in the city who were principals in 
fire insurance agencies in Chicago at 
the time of the great fire in 1871. 
Those left are Charles H. Case, R. S. 
Critchell, I. J. Lewis, J. H. Moore, 
James L. Ross and Fred S. James. Of 
these Mr. Case and Mr. Critchell have 
retired from active life. 

Mr. Hosmer served as president of 
the local board in Chicago for twenty 
years, from 1885 to 1905. He was 
president of the Illinois Local Agents 
Association in 1899. Mr. Hosmer’s 
death came suddenly Saturday morn- 
ing from apoplexy. He was at his 
office Friday and played golf that day. 
He had not been in the best of health, 
but no one anticipated so sudden a 
termination. 

Aside from his local business at one 
time he was western general agent of 
the old American of Boston and the 
Mercantile Fire & Marine and thus 
came in contact with local agents 
throughout the western field. He was 
a native of Massachusetts, having been 
born in Concord in March, 1845. He 
started in the business in Boston in 
1862 as clerk in the office of I. F. Dob- 
son & Co. He arrived in Chicago in 
1865 to open a branch office for the 
Dobson firm in the western cities. Two 
years later he opened his own agency 
under the name of R. W. Hosmer & 
Co., and has been continuously the 
head of that agency ever since. Hav- 
ing served for so long a time as presi- 
dent of the local board in Chicago, 
naturally he was interested in its af- 
fairs and gave the organization much 
attention. Associated with Mr. Hos- 
mer in the conduct of his firm at the 
time of his death were his brother, J. 





W. Hosmer, and his nephew, Philip B. 
Hosmer. 
Another nephew, Rockwood Hos- 


mer, is conected with the agency, R. 
C. Hosmer, Illinois state agent of 


the Phoenix of Hartford, is another 
nephew. 
Mr. Hosmer was a man of strong 


convictions and high character. He 
stood for the best in the business, and 
his record was without blemish. 

J. H. Lenehan, United States man- 
ager of the Nord-Deutsche, and Fred 
M. Gund, western manager for Crum 
& Forster, were present at Mr. Hos- 
mer’s funeral. 

A special memorial meeting of the 
Chicago Board was held Wednesday 
afternoon in tribute to Mr. Hosmer. 


William M. Broe, special agent of the 
Continental, was married to Miss Stella 
Brady at St. Margaret’s Roman Cath- 
olic Church, Thirty-ninth street and 
Flad avenue, St. Louis, Mo., Wednes- 
day. Mr. Broe recently moved his 
headquarters from Sedalia, Mo., to the 
Pierce building, St. Louis. The newly- 
weds have gone on a short wedding 
trip and will be at home at 3960 La- 
fayette avenue, St. Louis. 


Charles M. Purmort, assistant secre- 
tary of the Central Manufacturers Mu- 
tual of Van Wert and manager of the 
Purmort agency there, was bereaved 
last week when his wife died after sev- 
eral weeks’ illness. Mr. and Mrs. Pur- 
mort. had been married but about two 
years and besides the husband there is 
left a boy, Charles M. Purmort, Jr., 
about two months old. 


Irving Williams, the talented editor 
of “Rough Notes,” is out this fall with 
a new book, “Bruce Wright,” from the 
press of D. Appleton & Co. Mr. Wil- 
liams gained distinction with his two 
former books for boys, entitled, “Joe 
Manning” and “Big Wallace.” Mr. 
Williams has specialized largely on 
college and school stories for boys. 
This story, too, is something of a 





school story. “Bruce Wright” moved 
from the country into town with his 








ROCKWOOD W. HOSMER 
Veteran Local Aggst of Chicago Who Is 
ea 





mother and enters high school. He is 
admirably equipped for athletic triumphs, 
but is barred therefrom by incurring 
the bitter ill will of the school’s most 
brilliant star. The breach remains a 
mystery and critical situations: develop 
severely testing the country boy, but 
helping him to find himself. The cli- 
max comes when Bruce renders his 
enemy a conspicuous service. Mr. Wil- 
liams understands the boy mind and 
makes a convincing appeal to his read- 
ers. 


Long service decorations are being 
given by the Continental to those who 
have been on its staff over twenty-five 
years. Each receives a gold watch fob 
with the Continental soldier and an in- 
scription on it. The recipients are as 
follows: 


Henry Evans; president....... 1878 
George E. Kline, vice-president ae 37 
J. E. Lopez, 2d bag ees oneal 1894 22 
J. A. Swinnerton, secretary.. 
Frank R. Millard, secretary... 
Ernest Sturm, secretary...... 
F. W. Kent, mgr. local dept... 
A. W. Cooper, mgr. supply dept. 
William McCourt, Jr., mgr. P. 
RE OG Tia. 5c ease Sore wees o4 care 
E. F. Nourse, adjuster........ 
Edward H. Peck, city inspector 
Melvin Titus, sec’y to president 
Walter Adams, local d 
Edward F. Cook, local dept.. 
Augustus D. Riley, city inspr. 1890 26 
William Johnstone, local dept. 1885 31 
Henry A. Nelson, accounts dept. 1875 41 
The long service agents number 99, 


and they receive gold medals. The 


first ten are: 
Appointed Years 
S. J. Jones, Rushville, N. Y.... 1867 49 
Uria E. Terwilliger (The Ter- 
williger Agency), Ellenville, 
5S AR RS ee ee Pan 1870 46 
Thomas J. Little (Anderson, 
Adams & Co.), Portland, Me. 1872 44 
— D. Norton, Phelps, N. 
ee eS ee 1872 44 
Tohennd J. _— Jr., Port Jef- 
SUN, MMs eB gi55 4015, o ain. oe 1873 43 
Oliver Walker, Oliver Walker ‘ 
~ Son), Northampton, a 9 1875 41 
A. B. Hendricks, Red Hook, 
One ee em EOE Pr ee 71875 41 
11875 41 
aX N. Cowles, Norfolk, Conn. 1876 40 
J. A. Reynolds, Kinderhook, N. 
5 ee ee SE ie Pee ae ay - 1876 40 


1878 38 


eee e eee eee reer es ees age 


Theodore Wijkander, vice-president 
of the Svea at the home office in 
Sweden, is visiting the United States, 
and has been making a tour through 
the central west. This is his first visit 
to this country and the agents were 
delighted to meet him. 


Neal C. Rowland, of Rochester, N. Y. 
state agent of the Michigan Fire & 
Marine, recently underwent a surgical 
operation, but is now improving af 
expects to be back on the firing line it 
due course. Mr. Rowland was fot 
merly an Ohio field man and has mafy 
friends throughout the west. 


—_—_— sD tae 
Service is a cause—the reward is # 
effect. 
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A DANGEROUS TENDENCY 

Writinc of workmen’s compensation 
insurance has been discontinued by the 
Lonpon & LANCASHIRE INDEMNITY, fol- 
lowing closely similar action by the 
Fivetity & Deposit. Both are corpora- 
tions with ample resources. While 
young in the casualty business, both 
enjoy advantages not shared by the 
average young company, in that the 
one is owned by a great fire insurance 
company and the other enjoys the pres- 
tige of being long a recognized leader 
in the surety business. Both compa- 
nies were able to secure a better class 
of agents and business than the young 
company without these advantages can 
usually get. Both companies had spent 
a large amount of money in organiz- 
ing home office and agency plants to 
do casualty business, of which the chief 
line is workmen’s compensation. By 
discontinuing this branch both com- 
panies will lose considerable of this 
investment. 

Yet both corporations concluded to 
take their losses rather than continue 
in an unprofitable business. They went 
the whole distance. There are plenty 
more that are going part way, trim- 
ming down, eliminating large risks, 
avoiding the appointment of agencies 
controlling too much compensation in. 
proportion to other classes of business, 
seeking to avoid disrupting their plants, 
but marking time in the hope that this 
line may become profitable. 

Such conditions cannot continue in- 
definitely. Their tendency is to drive 
out of the business all but a few com- 
panies that are able to stand the strain 
longer than others can or will; in other 
words, to concentrate the business in 
the hands of a few companies. Such a 
situation would start charges of mo- 
nopoly. As between a_ suspected 
monopoly by private interests and an 
out-and-out monopoly by the state, it 
is easy to guess where the preference 
of the public, in its present temper, 
would lie and how much more difficult 
it would be to combat‘the tendency of 
the state to go into the business or 
even take it over entirely. 


ONE POINT OVERLOOKED 


One thing entirely overlooked by the 
advocates of state or social insurance 
is that the social problems which it 
attempts to solve are really a chal- 
lenge and an opportunity to the Amer- 
ican people to work out and demon- 
strate the feasibility of the so-called 
American system. Thousands of bright 
young men are being turned out from 
the colleges annually, fully equipped 
by education and ability to grapple with 
these problems. They crowd the ave- 
nues Of business in every large city, 
seeking for opportunities for achieve- 
ment, and many of them find little to 
do which is suited to their ability. 

To seek to accomplish by law re- 
forms and social adjustments which by 
all American precedents are purely 
within the scope of private responsi- 
bility and activity, is an insult to the 
genius of America. To admit that it 


is necessary to pass compulsory and 
monopolistic legislation, greatly impair- 
ing individual freedom and rights, ‘is 
an admission of inefficiency, which we 
de not believe the American people are 
ready to make. 

To a large degree, even at the pres- 
ent time, we have to rely on personal 
initiative and enterprise in the admin- 
istration of our civic affairs. Only re- 
cently J. H. Couzens, who has made 
twenty or thirty million dollars as 
general manager of the Ford Motor 
Company, has retired from that con- 
nection and accepted the position as 
head of the police department at De- 
troit, a position which previous office- 
holders have administered ineffectually 
and in such a way as to bring disgrace 
to the city. The salary of this position 
is $5,000 per year. From a sheer love 
of tackling difficult problems, Mr. 
Couzens, who received his development 
in one of the most highly individual- 
istic and therefore successful enterprises 
of this country, takes a post which an 
ordinary bureaucrat style of officeholder 
could not fill satisfactorily. 

There has seldom been an instance 
where a man trained in the government 
service or as an officeholder has devel- 
oped ability of the higher business 
order. When government affairs have 
been administered with conspicuous 
ability, it has usually been done by a 
man who was trained in private busi- 
ness, under the spur of individual ini- 
tiative and endeavor. Mr. Couzens is 
only one of many instances of this 
kind. 

All that is needed to solve the social 
problems which social insurance is at- 
tempting to solve in a bungling manner 
and by a discrediting of the system by 
which this company has achieved great- 
ness, is to direct the vast unused abil- 
ity which this country possesses in the 
right channels. Then we shall not have 
to go contrary to our constitution and 
the spirit of our institutions to achieve 
a greater degree of efficiency than any 
of the countries of Europe. 

The whole social insurance movement 
represents a “bonehead” idea of busi- 
ness and society, which fortunately is 
held principally by the coterie of social 
reformers, philanthropists and theorists 
who, when all is said and done, have 
done little of the real work of the 
world. 








Practical Suggestions 
to Surety Agents 




















John R. Van Houten, manager of the 
bonding department of the large agency 
of Moore, Case, Lyman & Hubbard of 
Chicago, gives some practical advice to 
brokers and agents concerning the de- 
tails of the business and classification 
of bonds. He says: 

Fideli Bonds—Find out the amount 
of bond desired, name of employe and em- 
ployer, the position occupied by the em- 
ploye, his duties and the nature of his 
employer’s business; whether employe is 
traveling, and if he is working on a sal- 
ary or commission basis. 





Contract Bonds.—It is necessary that 





we know the amount of the contract, also 


Accident — 
Health 
Automobile 


Plate 
Glass 


Burglary 
Liability 





Fidelity 
Contract 
Judicial 


Public 
Official 


Depository 
Bonds 


FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 


BALTIMORE 








the amount of the bond, and the nature 
of the work to be done; whether there is 
any majntenance on the work—that is, 
whether our bond will guarantee that the 
work will be properly maintained for a 
certain period after completed; the name, 
business and address of the concern to 
be bonded, and the financial standing of 
the contractor; also the name of the 
obligee ar to whom the bond is to run; 
also obtain copy of the contract. 

Court Bonds—These bonds are divided 
into two general classes—one being 
known as “court fiduciary” and the other 
as “court judicial.” Court fiduciary 
bonds are such bonds as administration, 
guardian, receiver, etc.; Court judicial 
bonds are such bonds as attachment, ap- 
peal, injunction, costs, replevin, etc. 


Court Fiduciary Bonds 


dministration. 

Secure the name of the applicant; that 
is, the name of the administrator. 

The name of the deceased person. 

The date of death. 

The name of the attorney acting for 
the administrator. 

The nature of the assets of the estate 
of the deceased person. 

The relationship of the applicant to the 
deceased. 

Names of the next of kin or heirs at 
law and the relationship they bear to the 
deceased. 


Name and address of the applicant or 
the person about to become guardian. 
Name of the ward or the minor, and 


age. 

Amount of the estate and nature of the 
assets. 

Name of attorney. 

The bond of both the administrator and 
guardian are double the amount of the 
assets of the estate. 

3— eivers and Trustees. 

Name of applicant, business and ad- 
dress. 

Amount of the bond. 

Name of the court in which bond is to 
be filed. 

Style of the action; in other words, 
names of plaintiff and defendant, or in the 
case of bankruptcy, name of the bankrupt. 

The date of the appointment of the re- 
ceiver or trustee. 

The name of the attorney. 


Court Judicial Bonds 


ae Bonds. 

ame of attorney. 

a of court in which bond is to be 
filed. 





Names of plaintiff and defendant and 
grounds upon which attachment is 
asked; that is, non-resident, complaint, 
oo what. 

nd out whether attorney repres 
Plaintiff or defendant. ¥ ieee 

Bond usually $250. 
2—Appeal. 

Name of attorney. 

a business and address of appli- 
cant. 

Name of court in which judgment has 
been rendered. 

Name of court to which appeal is to 
be taken. 

Names of plaintiff and defendant. 

Amount of judgment. 

Amount of bond. 

Ascertain the nature of collateral of- 
fered as security. 
3—Injunction. 

Name of attorney. 

a Name of applicant, business and ad- 
ress. 

- ae of court in which bond is to be 
ed. 

Secure, if possible, copy of the pro- 
posed order of injunction, so that the 
bond may be properly issued. 

Amount of bond. 

osts. 

Name of attorney. 

Names of plaintiff and defendant and 
which party the attorney represents. 

Name of court in which bond is to be 


ed. 

On what grounds the undertaking is 
to be given. 

Bond usually $250. 
5—Replevin. 

Name of attorney. 

Names of plaintiff and defendant and 
which party the attorney represents. 

Name of court in which bond is to be 


ed. 

Nature of chattel to be replevined and 
value of same. Bond to be double this 
amount. 

As it is essential that many bonds be 
executed promptly, you will find a great 
deal of this business coming to you over 
the telephone, and we believe if you will 
keep this information within reach you 
will find it a decided help in securing the 
proper data. 

—_—_—_————— 6 ae 

The world bestows its big prizes, 
both in money and honors, for but one 
thing. And that is initiative. What is 
initiative? I'll tell you: It is doing 
the right thing without being told.— 
“Logic.” 
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CASUALTY AND SURETY NEWS 








ALL SIDES TO BE HEARD 


MANY EXPERTS WILL CONFER 





Meeting at Washington to Be Devoted 
to Social Insurance in 
Every Branch 





The United States Bureau of Labor 
Statistics has issued a program for a 
conference on social insurance to be 
held in Washington, Dec. 5-9. This 
conference was called by the Interna- 
tional Association of Industrial Acci- 
dent Boards & Commissions. Its pur- 
pose is to have the problems of social 
insurance clearly defined and definitely 
stated for the information of legisla- 
tors and administrators. It will not 
adopt resolutions committing the con- 
ference to any policies. Membership 
in the. conference is open to organiza- 
tions for a fee of $25 and to individuals 
for a fee of $2. The proceedings will 
be published as a bulletin of the United 
States Bureau of Labor Statistics. 


Compensation Has Big Place 


The program for Tuesday and Wed- 
nesday, Dec. 5-6, is devoted to work- 
men’s compensation. Among the sub- 
jects covered are the following: 


Merits and demerits of different forms 
ef administration, including the industrial 
commission, industrial accident board, 
— Pennsylvania and Canadian sys- 
ems. 

Merits and demerits of different methods 
of carrying workmen’s compensation in- 
surance—stock companies, self-insurers, 
mutuals, competitive state funds and mo- 
nopolistic state funds. 

Compensation schedules of awards. 

Lump sum settlements. 

Basic principles of rate making, includ- 
ing experience rating. 

Accident prevention in connection with 
workmen’s compensation. 

Medical and hospital fees under work- 
men’s compensation. 

Physical examination and medical su- 
pervision of employes. 

Permanently disabled workers. 

Defects and suggested changes in work- 
men’s compensation laws. 

Occupational diseases. 


Fine Array of Talent 


This program will call out a prominent 
array of men who stand very high in dif- 
ferent branches of workmen’s compensa- 
tion service, including industrial commis- 
sioners, representatives of various classes 
of insurance companies, rating experts, 
actuaries, efficiency experts, labor leaders, 
sociologists, employers and doctors. 

Sickness benefits and insurance will be 
considered on Thursday; invalidity and 
old age insurance, pensions and retire- 
ment allowances on Friday morning; so- 
cial insurance, applying especially to 
women, on Friday afternoon, and unem- 
ployment insurance, group insurance and 
savings bank life insurance on Saturday. 
Among those who will present papers or 
lead discussions on these subjects are a 
number of prominent labor leaders, em- 
ployers, actuaries, insurance men, social 
workers, ‘college professors and others. 
President Wilson will speak at a ses- 
sion Friday evening. 


_ OS Oe 
Burglary Underwriters Meet 


About twenty-four of the thirty 
members of the Burglary Insurance 
Underwriters Association attended a 
meeting of that organization in New 
York last Thursday and Friday. The 
Metropolitan Casualty of New York 
and the Interstate Casualty of Bir- 
mingham, Ala., were elected members. 
The rule covering mercantile safe in- 
surance at five or more locations was 
revived and certain classifications were 
admitted to the mercantile manual. 
standard mercantile open stock policy 
was adopted, as was also a standard 
mercantile safe policy. Rates and 
standard forms were adopted for cov- 
ering landlord’s fixtures in unoccu- 
pied houses. The statistical committee 
submitted a report showing the expe- 
rience in detail for 1915 on the com- 


CUTS OUT SEVERAL CLASSES 





London & Lancashire Indemnity Will 
Write Only Bonds and Auto- 
mobile Insurance in West 





As the result of a conference held in 
Chicago last week, the London & Lan- 
cashire Indemnity will discontinue the 
writing of workmen’s compensation in- 
surance throughout the country, and 
in the western and Pacific Coast ter- 
ritory will discontinue the writing of 
all lines except fidelity and surety 
bonds and automobile insurance. It is 
understood that the automobile insur- 
ance will be confined to pleasure vehi- 
cles. In the eastern department the 
company may write a few additional 
lines. At the close of the conference 
there were still certain matters on 
which the officials had not fully decided. 
The company will not reinsure the out- 
standing liability in the lines which it 
discontinued, but will let the policies 
run to expiration. 

The conference was attended by 
General Manager F. W. P.* Rutter and 
Accident Secretary A. Macdermott of 
the London & Lancashire Fire, and 
President A. G. McIlwaine, Jr., Vice- 
Presidents Charles E. Dox and Sam B. 
Stoy and Assistant Secretary E. Gis- 
sing of the London & Lancashire In- 
demnity. 

It has been known for some time 
that very material changes were about 
to take place in the policy of the com- 
pany. The company’s experience on 
workmen’s compensation insurance has 
been unsatisfactory, but it was thought 
that it would continue in this line in a 
limited way. Last year the London & 
Lancashire Indemnity did a little more 
than a million dollars in premiums. 
Nearly $300,000 of this was compen- 
sation business and over $400,000 was 
liability, including the automobile lia- 
bility. Premiums on fidelity and surety 
business amounted to about $78,000, 
and the losses were very light. In 
plate glass insurance, one of the dis- 
continued lines, the company wrote 
$64,000 in premiums last year, and in 
accident and health insurance, which 
it is understood it will continue in a 
limited way in the east, it wrote $95,- 
000. 


—_——_—__—> 6 
FURTHER FACTS LEARNED 


Some weeks ago The Western Under- 
writer published the fact that there was 
a controversy between C. C. Clark, of 
Chicago, who had been general agent of 
the Western Indemnity for northern Indi- 
ana, and the company, over the cancella- 
tion of Mr. Clark’s contract. At the time 
this was published The Western Under- 
writer was not in possession of the fact 
that Mr. Clark had previously written to 
the company to the effect that it would be 
foolish for him to continue to handle 
northern Indiana unless he could also get 
the Chicago territory. The company is 
not admitted to Illinois, and Secretary E. 
R. Long states that it has never been 
its intention to enter the state. It was, 
therefore, impossible for it to give Mr. 
Clark the Chicago territory, and on Oct. 1 
it cancelled his contract. 





THE 


AGENTS WHO WRITE 


**Conservative but Aggressive”’ 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 
WICHITA, KANSAS 
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WP 


Stands for “WESTERN PROTECTION” 
—the new Disability Poliey of The 
WESTERN INDEMNITY COMPANY, 
Dallas, Texas. The very latest thing in disabil- 











AGENTS, THIS CONTRACT IS A SELLER! 
TEXAS, OKLAHOMA, KANSAS, COLORADO, UTAH, CALIFORNIA, 


Write the Company for Specimen and Full Particulars, PROMPT SETTLEMENT OF CLAIMS 


ity insurance. Ready for issuance June 1, 1916. 


WILL BE WRITTEN IN FOLLOWING STATES ONLY: 
MISSOURI AND INDIANA. 


Capital., $500,000. Assets, $1,128,000. 














SALESMEN WANTED 
sy handle the best quick selling insurance proposition in America. 
The Decal tages ecpieuion on the same plan as the Commercial Travelers 
Associations, wniting business and professional men. 


66,500 policies now in force, paying: 
$5,000.00 Accidental death | Cost never $9.00 for Accident 
$25.00 Weekly Indemity exceeded $10.00 for Health 
No medical examination No waiting for commission 


INTER-STATE BUSINESS MEN'S ACCIDENT ASSN. 


Ernest W. Brown, Sec’y-Treas. DES MOINES, IOWA 











H. CL. General, 

DiGGS- PERRIS INS. AGENCY, jen. Agts. 
KING, McCUNE & 

THE ME 


The Sign of Good Casualty Insurance 


LIABILITY BURGLARY | 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN'L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB -_ Gen. Agts. Illinois, Mo. % Ind., 1428 Insurance oe e, Chica 0 
FRED L. GRAY ent - _Borthwestern Sieneaere, & 28-336 Security Bank Bld; innea 
RAYMOND & RAYMO ° -© General Agents, Southern Michigan, Jou: "Bidg., Detroit 
— PAULL & Son, - Goneral Agents, West Virginia, Board of Trade Bldg. » Wheeling 
ARK eat, Northeastern Ohio, 337 . Superior Avenue, N. W., Clevelan 


” Southern Ohio, 1310 ist National Bank Bldg. 
cKENZIE Res. Agents, N. W. Ohio, 309 Cincinnati Bldg. Lima 
» DODGE & ‘JACKSON Co., “Gen. Agents, Lucas Co., Produce Exch. Bldg., Toledo, 2 








T. J. FALVEY, President 
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Company Growth Means Growth for Agents 


MASSACHUSETTS BONDING © INSURANCE COMPANY 


Stands Out Conspicuously as One of the Most Rapidly Growing Surety and Casualty Companies in America 


CAPITAL .... . $1,500,000.00 


Fidelity and Surety oats any 


THE 


HOME OFFICE: BOSTON, MASS. 


. Workmen's Compensation, Property Damage, Personal Accident 
th, Burglary, Theft and Plate Glass Insurasce 
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TO TEST SUICIDE LAW 


—_——- 


GETS BEFORE SUPREME COURT 





Constitutional Questions Raised in Re- 
cent Case Decided Against Busi- 
ness Men’s Accident 





The constitutionality of the so-called 
Missouri suicide law will be tested be- 
fore the supreme court of that state in 
the case of Andrus vs. Business Men’s 
Accident Association. This law, which 
has been a terror to accident compa- 
nies operating in the state, has never 
been before the supreme court of Mis- 
souri. When the court of appeals, 
which, in Missouri, is a subordinate 
court, held that the law providing that 
suicide shall not be a defense to an 
action on a life policy applies also to 
accident policies, an appeal was taken 
to the United States courts and this de- 
cision was finally upheld by the Su- 
preme Court of the United States. 


Statement of Facts 


When it was announced that Mrs. 
Andrus had been given a verdict for 
$3,504 in her suit against the Business 
Men’s Accident, THE WESTERN UNDER- 
WRITER wrote to the company for the 
facts in the case. This statement has 
now been furnished by Solon T. Gil- 
more, of Gilmore & Brown, attorneys, 
who handled the case for the Business 
Men’s Accident, as follows: 


Vincent R. Andrus was engaged in the 
piano business in Kansas City some years 
ago. He had a handsome home and lived 
well. Some eight or ten years ago he 
became insolvent, since which time he 
engaged in the work of selling pianos for 
others, and I believe also solicited insur- 
ance to a slight extent. 

He was sixty-one years of age in May, 
1915. He was then unemployed, or, at 
most, employed on a commission, which 
was making him very little money, and 
evidently became very much dejected and 
despondent. 


Takes Carbolic Acid 


He visited a drug store, where he pur- 
chased two ounces of carbolic acid, walked 
across the street to a grocery store, with 
the owners of which he was acquainted, 
and asked them if they had a glass, as he 
wanted to take a drink of water. They 
told him he would find one in the back 
room by the water faucet. He went back 
there and shortly returned, and they no- 
ticed that something was the matter with 
him. One of them asked him if he wasn’t 
feeling well, and he said, “I have just 
drank two ounces of carbolic acid.” As- 
sistance was called, but he died in about 
fifteen minutes. 


Suicide Is Admitted 


In making proof of claim, the claimant, 
who was the widow of the insured, ad- 
mitted that her husband drank the carbolic 
acid with suicidal intent. The ruling of 
the court was that under the policy is- 
sued suicide created a cause of action, and 
the jury promptly brought in a verdict 
accordingly. 

The defendant asked instructions, first, 
to the effect that the intentional taking of 
poison was not an accident, and that there 
could be no recovery if Andrus realized 
the probable consequences of his act in 
drinking the poison. 


Ruling of Court 


The court ruled, however, that the Mis- 
souri statute, which provides that the fact 
that the insured committed suicide shall 








constitute no defense to an action on a 
life policy, has the effect of creating a 
cause of action in favor of the beneficiary, 
even in an accident policy, in case of the 
suicide of the insured. There is authority 
in the decisions of the Missouri courts 
of appeals for this ruling of the trial 
court. The point involved, however, has 
never been passed upon by the supreme 
court, which is our court of last resort. 


Constitutional Question 


Second, instructions were asked to the 
effect that the suicide statute is uncon- 
stitutional on the ground that it encour- 
ages and has a tendency. to cause the 
citizens of this state to commit suicide. 
These instructions were also refused. The 
constitutional questions raised have never 
been passed upon by our supreme court, to 
which we are now taking the case on 
appeal. 

We may say that we did not expect the 
trial court to hold the statute unconstitu- 
tional, as it has been in effect for a num- 
ber of years, and the questions raised 
as to its constitutionality have never been 
presented to our supreme court. We are, 
however, hopeful that the supreme court 
will see the harmful effects of this statute 
and hold that it is void as inconsistent 
with the constitution, whose fundamental 
principle is to promote the general welfare 
of the people of the state. 


—————3D ta 
MITCHELL GOES TO GENERAL 
Secretary of Maryland Casualty Be- 

comes First Assistant United States 
Manager of Scottish Company 





Frederick Richardson, United States 
manager of the General Accident, this 
week announced the appointment. of 
James F. Mitchell as first assistant 
United States manager. 

For thirteen years Mr. Mitchell has 
been secretary of the Maryland Cas- 
ualty. He is one of President John T. 
Stone’s “boys” who went with the com- 
pany about the time of its organization 
and served successively as traveling au- 
ditor, assistant agency superintendent and 
manager of the accident department for 
five years. As secretary he has had 
charge of the company’s statistical de- 
partment and has had supervision of 
the preparation of its annual statements 
and other matters that had to be filed 
with the various insurance depart- 
ments. He is regarded as a very ca- 
pable man. With the general agents 
and others connected with the Mary- 
land Casualty he is very popular. His 
manner is quiet and unassuming, but 
he delivers the goods. He is about 
forty years old and is entering the best 
period of his business life with a very 
fine preparation. 


——————» ee _____ 
NEW YORK EXCHANGE ELECTION 


The following were elected officers of 
the Casualty Insurance Exchange of New 
York at its annual meeting last week: 

Chairman—C. A. Timewell, Standard 
Accident. 

Vice-Chairman—Fred J. Walters, Lon- 
don Guarantee. 

Secretary-Treasurer—H. B. 
Travelers. 

Executive Committee—A. Duncan Reid, 
Globe Indemnity; Dr. R. S. Keelor, United 
States Casualty; Edmund Dwight, Em- 
Ployers Liability; Charles H. Holland, 
Royal Indemnity, and the three officers. 

——_—__—— ¢ ee 


BOOK ON ACCIDENT PREVENTION 


“Live Articles on Accident Prevention, 
No. 4,” has just appeared from the press 
of the Weekly Underwriter, 80 Maiden 
Lane, New York. The book consists of a 
series of articles reprinted from _ the 
monthly liability insurance supplement of 


Johnson, 














A Progressive 
SURETY and CASUALTY 


Company 














that paper. The price is $1.05. The book 
contains 160 pages and a number of the 
articles are illustrated. Among the sub- 
jects treated in this volume are glass man- 
ufacturers, stone quarries, rubber indus- 
try, paper box manufacturers, wood 
working hazard, steam laundry, set 
screws, together with several articles on 
various classes of underwriting. 
———_—__—_= 6 @&: —_____— 


LARGE EXCESS PREMIUMS 


Illustrating the unusual size of excess 
liability and workmen’s compensation pre- 
miums after audits of payrolls, one office 
in Chicago cites a case where the original 
premium paid amounted to $98.50 and the 
excess premium was $739.51. The same 
office issued a policy on Feb. 7 for an 
initial premium of $576 and canceled the 
risk on June 7, or four months later. 
In that period it had earned the entire 
premium except $9.64. 
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General Agents 


G eorgia C asualty C ompany 
MACON, GA. 
Permanently Independent 


Surplus and’ Reserves to Policyholders ae a $1,138,353.65 
Assets - - - - - ~ - 1,232,596.08 
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Union Life Insurance Company of Indiana 
EXECUTIVE OFFICES 


1004-5-6 Karpen Bldg., Chicago, IIl. 
Accident and Health Insurance with Natural Death Benefits 











LIFE AND ACCIDENT 


SALESMEN, WRITE: American Old Line Insurance Company 


Lincoln, Nebraska 


STOCK COMPANY 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 


| contracts to salesmen. 


In fourteen states. The largest accident and health benefits to the 


COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 








The Republic Casualty Co. . 


PITTTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 








PRODUCING AGENTS 
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AMONG THE SURETY MEN 


WOULD IMPROVE OREGON LAW 





Bonding Men Want Statute Amended 
to Reduce Time for Bring- 
ing Claim 








Surety underwriters at Portland, Ore,. 
are making an active campaign to re- 
move an objectionable feature from the 
present statutes, which allows material 
men and laborers six years in which 
to present their claims or commence 
action against the bond covering con- 
tracts for public work. They have pre- 
pared an amendment to be submitted 
‘to the coming legislature, which will 
make the bond liable for these unpaid 
claims only for a period of one year 
from and after completion and accept- 
ance of the work by the obligee. The 
proposed amendment has been ap- 
proved by the local builders’ exchange, 
labor council and other civic bodies, 
and with this joint support it is ex- 
pected the measure will be enacted 
. by the legislature. 





SMYTH LEAVES SURETY FIELD 


L. C. Smyth has resigned as special agent 
in the surety department of the Massa- 
shusetts Bonding at Chicago, effective Nov. 
20. At that time he will become con- 
nected with the New York office of Jones 
& Baker, dealers in investment securities. 
Mr. Smyth has been in the surety business 
in Chicago for a number of years, with 
the Illinois Surety, Southern Surety, 
Massachusetts Bonding and other com- 
panies. 





McGRAVEL SUCCEEDS BREUNIG 


L. C. Breunig has resigned as manager 
of the National Surety for Indiana to 
become assistant cashier of the Conti- 
nental National Bank of Indianapolis. J. 
P. McGravel has been placed in charge 
of the National Surety office. Mr. Mc- 
Gravel was with the local office of the 
National Surety for several years 78 as- 
sistant manager, more recently was gen- 
eral agent of the American Fidelity at 
Indianapolis. 





GREEN GOES TO DETROIT 


F. D. Green, who has been contract 
underwriter in the Chicago branch office 
of the American Surety, has been trans- 
ferred to the Detroit branch office, where 
he will be in charge of the soliciting 
department. He is succeeded at Chicago 
by Joseph W. Cook, who has been in 
charge of the renewal department. 





WRITE ALCOHOL LICENSE BONDS 


Agents of bonding companies did con- 
siderable business in Virginia last week 
writing bonds for hotels, drug stores, hos- 
pitals and other concerns required to take 
out a special license for alcohol and other 
ardent spirits allowed under the state-wide 
prohibition law, which went into effect 
Nov. 1. Bonds were for $1,000 each, and 
probably totalled $50,000 in penal sums, 
or more in Richmond. Companies whicn 








Blanket Accident 
Insurance for 
Movie Patrons 


Sold to Owners and Lessors of 
motion picture playhouses. 


It advertisesthe theatre, increases 
the attendance, and strengthens the 
position of the house in the hearts 
of its followers. 


Sample policy, premium and com- 
mission rates and applications fur- 
nished agents and brokers on 
request. 


American Playgoers 
Protective Association 
BLUEFIELD, W. VA. 


Contract issued by old-line stock 
casualty company 


wrote the major part of the business in 
Richmond were the Fidelity & Deposit, 
United States Fidelity & Guaranty and 
New Amsterdam Casualty. 








The city of Muskogee, Okla, has 
brought suit for $4,169 against the Amer- 
ican Surety and the Equitable Surety, 
formerly sureties for Clay Stinnett, who 
is now serving a sentence in the peniten- 
tiary for embezzlement of $5,000 of city 
funds. The American Surety paid $834 
when notified of the loss last spring, 
claiming that this was the amount em- 
bezzled while its bond was in force. The 
Equitable Surety, which later wrote Stin- 
nett’s bond, has not admitted liability. 
na 


WILL WATCH FOR LOSS RATIO 





Illinois Plate Glass Figures Will Show 
Uncommon Results on Year’s 
Underwriting 





Premiums and losses on piate glass 
business in Illinois for 1916 are going 
tc be of unusual interest. The pre- 
mium income of several of the com- 
panies will show a considerable change 
from last year, due to local conditions, 
such as consolidation of agencies and 
special effort made to secure plate glass 
business. 

The big variations, however, will 
come on the losses due mainly to the 
high price of glass. One prominent 
general agent says that up to this time 
the number of losses in his office has 
been only 60 percent as large as the 
number for 1915, but that the amount 
of the losses is 15 percent in excess of 
last year; this in face of the fact that 
the office has had very few large losses 
this year. 

The manager of another prominent 
office, however, states that his company 
has had a more than ordinary number 
of big losses this season. It had sev- 
eral due to wind storms, others to labor 
troubles, and the number it has sus- 
tained by reason of stones thrown 
through windows by wheels of passing 
automobiles is extraordinary. He has 
in his office a stone less than half an 
inch in diameter that recently was 
thrown through a plate of glass 119x138 
inches. He estimates that his company 
alone has had a hundred losses or more 
due to this cause this year. 


INDUSTRIAL 
Health and Accident 
INSURANCE 


SAY BUSINESS IS GOOD 


, Several managers of industrial depart- 
ments in health and accident insurance 
in Kansas City say that business was 
never better. J. C. McCormick of the 
Prudential Casualty expresses their senti- 
ments when he says that the people are 
more ready to buy insurance now than 
ever before. But there are others who 
corroborate the recent remarks as to the 
decline, and the difficulty of getting and 
holding agents—though they are not so 
willing to be quoted. 
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DATING POLICIES AS OF ISSUE 


The Provident Life & Accident of Chat- 
tanooga has notified agents in the monthly 
premium department that hereafter poli- 
cies will bear the date they are issued 
by the company, regardless of the date 
of the application, and no insurance will 
be effective under these policies until the 
policy is actually delivered and paid for. 
Agents are urged to date applications far 
enough ahead so they will reach the home 
office on the date they bear. 


Ce ee 
HARMON GETS GENERAL AGENCY 


A. H. Harmon, of Columbus, Ohio, has 
been appointed general agent of the Hart- 
ford Accident & Indemnity and will open 
an office at 175 South High street. Mr. 
Harmon was formerly connected with the 
agency of James W. Carroll. 


a 
OPPOSES STATE MONOPOLY 


Chairman Harry A. Mackey of the Penn- 
| sylvania workmen’s compensation board 
has given out a statement to the effect 
that the board does not favor monopo- 
listic state insurance of workmen’s com- 
pensation, an agitation for which has 
recently been started by labor leaders in 
that state. Mr. Mackey says that the 
board is neutral as regards different meth- 
ods of insuring compensation. It believes 








IN THE ACCIDENT FIELD 


ASKS CRITICISMS OF MANUAL 





Committee Sends Out Proofs of Pro- 
posed Changes to Get Sugges- 
tions From Companies 





The manual committee of the Health 
& Underwriters Conference has had its 
additional classifications and changes 
printed in proof form and is sending 


tion is allowed is a semi-professional and 
classed as XX. 

Amateur. Any person engaged in sports 
or games on a regular team where no ad- 
mission is charged and no compensation 
is allowed is an amateur and classed as X. 

Recreation. Any person engaged in 
sports or games not on regular team where 
no admission is charged, no compensation 
is allowed, and no financial gain shall be 
considered as playing for recreation. No 
» change in classification. (See also base- 
ball player, basketball player, cricket, foot- 
ball, hockey, indoor ball and polo player.) 

Any person riding a motorcycle, for busi- 
ness or pleasure, shall be classed XX. 





IOWA MOTOR CASUALTIES 
Eighteen people were killed in automo- 





copies this week to all members of the 
conference as well as to companies 
which use the manual, even. though 
they be not conference members. The 
committee is very desirous of receiv- 
ing the criticisms of companies to 
whom these proofs are sent in time to 
consider their suggestions before the 
actual printing of the manual, about 
two weeks hence. 

Illustrating the difficulty in having 
all occupations included, Chairman 
Sackett points out that only recently 
the committee received for classifica- 
tion the occupations of dictaphone 
operators and addressing machine op- 
erators, although nearly all large insur- 
ance companies have such persons in 
their employ. 

One of the important features of 
the revision of the manual, in the opin- 
ion of the committee, is the classifica- 
tion of those engaging in athletic 
sports, which, in its final form, is as 
follows: 


Professional. Any person engaged in 
sports or games where he receives any 
financial advantage or where any compen- 
sation or salary is allowed in any form or 
= is a professional and classed as 


Semi-professional. Any person engaged 
in sports or games where there is an ad- 
mission charge, but where no compensa- 


bile accidents in Iowa in September and 
648 were injured. This is the official 
finding of the Iowa highway commission. 
There were 499 accidents all told. There 
were four deaths caused by trains hitting 
automobiles at grade crossings. 


OCTOBER RECORD 


The Business Men’s Accident of Kansas 
City received 3,335 applications in October, 
bringing the total for the year up to 
32,420. Claims paid in October were $29,- 
692, making the total for the year $225,680. 
During the month F. J. Fleming wrote 
318 applications, making a new record 
among the company’s agents. 





BICHARDSON COMPENSATION PAID 


After holding up a claim of Mrs. Ger- 
trude Richardson, of Glendale, for ten 
months, the Ohio industrial commission 
has paid her $3,744 for the death by 
drowning of her husband, Charles E. 
Richardson. The body was found in a 
reservoir of the Richardson Paper Com- 
pany at Lockland, Jan. 1, 1916. The last 
seen of Mr. Richardson was the day be- 
fore, when he had started for a pipe near 
the reservoir to get a drink of water. 

It was claimed he committed suicide 
and at least one of the accident companies 
in which he was insured also withheld 
payment. The coroner decreed that Mr. 
Richardson’s death was due to accidental 
drowning. After investigating the case 
the industrial commission came to the 
same conclusion. The deceased was _ one 
of the owners of the mill at Lockland. 





The Business Men’s Accident of Kansas 
City has been licensed in Wisconsin. 














The Most Advanced and Practical Personal Accident and Sickness Policies 


SURPLUS, $2,380,316.43 


UNITED STATES ASSETS, $9,152,148.66 


EMPLOYERS’ LIABILITY 


e 
Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U.S. Branch, 33 Broad St.; Boston, Mass. 
Original and Leading Liability Company—All Forms of Liability Insurance. 


GENERAL AGENTS 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., 518 Walnut St., Cin- 
cinnati; ZENER & STONE, Ind. and Ky.,Talbott Block, Indianapolis; GEO.A.GILBERT, 
Ill., Iowa, Neb., S. Dak. and N. Dak., 930Ins. Exchange, Chicago; CHAS. H.GARRISON, 
Mich., Majestic Bldg., Detroit; LOYAL DURAND, Wisconsin, Mitchell Bldg., Milwaukee; 
F. D. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis; GROVES BROS. 
& CO., Commerce Bldg., Kansas City, Mo.; LOVE-HASKELL COMPANY, Omaha, Neb 








io CLOVER LEAF CASUALTY 
CoMPANY 


The Strongest, Best Equi; 
Intensive organization in I 
Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants other good men. 


Address the 
HOME OFFICE: JACKSONVILLE, ILLINOIS 





and most 
ois, Indiana, 

















Liability 








in a fair field and no favors. 











THE AMERICAN GUARANTY Co. 


Columbus, Ohio 


Automobile Insurance 
Property Damage 


Collision 


A live agent will appreciate our service 
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MAY LOCATE IN CHICAGO 


PLANS OF NATIONAL BUREAU 


Success of Chicago Plate Glass Ex- 
change Credited Largely to Sec- 
retary Charles S. Ray 


The National Plate Glass Insurance 
Bureau, organized in New York re- 
cently, is not yet in active operation. 
It is understood that until further ef- 
forts to get in all the companies have 
been made definite plans of operation 
will not be adopted. 

It is known that the companies which 


- have organized the bureau have been 


considering having its headquarters at 
Chicago instead of New York. So 
many national organizations have been 
started in New York and lasted for a 
few months and so much difficulty has 
been experienced in maintaining satis- 
factory conditions in New York that it 
is suspected that the companies con- 
cluded that there would be a better 
show for permanency if headquarters 
were somewhere else. 


Ray Being Considered 


It is understood, however, that there 
is also another reason, namely, that 
Charles S. Ray, secretary of the Plate 
Glass Insurance Exchange of Chicago, 
is being considered for an important 
post in the National bureau. He has 
been eminently successful in his man- 
agement of the Chicago exchange, and 
it is understood the companies want 
him to do some organization work in 
other cities if the National bureau be- 
comes a reality. 

Chicago has never seen good prac- 
tices maintained so long before as they 
have been under the present exchange. 
Organized in March, 1915, it has con- 
tinued to grow stronger. Some of the 
general agents state that during its en- 
tire existence they never have learned 
of a case of bad faith on the part of 
any member company. There have 
been plenty of charges of rate cutting 
made by brokers, but when they have 
been called upon to present the cut- 
rate policies they have not made good 
on their charges, it is said. 


Credit Given to Ray 


The exchange never made a general 
increase in rates. The rates on un- 
profitable risks have been raised indi- 
vidually as expirations came around, 
but rates on risks with a good expe- 
rience have not been changed. 

Credit for the present excellent con- 





Inter-Ocean Casualty 
Company 
Springfield, Illinois 
Good Territory and Liberal 


Contracts for Accident Agents 
who are Producers. Address 


W. A. NORTHCOTT 


PRESIDENT 








Producers 


of Health and Accident business 
can secure top-notch contract 
in Iowa,- Missouri, Wisconsin, 
Kansa and Nebraska territories 


Bankers Accident Co. 


Des Moines, Ia. 














ditions is given largely to Secretary 
Ray. When, he took the position, at 
the organization of the exchange, he 
had no knowledge of plate glass insur- 
ance, but had had a long experience in 
railroad tariff and classification work. 
He shortly familiarized himself with 
his new duties and proved himself 


strong enough not to be dominated by 


any company or faction. He has con- 
ducted the bureau to the general satis- 
faction of the companies and their Chi- 
cago representatives. 


—————_28t0 eae 
FEDERAL GETS THE BUSINESS 


Reinsures $103,000 Accident and Health 
Premiums of American Bankers 
of Chicago 


The Federal Life of Chicago has re- 
insured the accident and health busi- 
ness of the American Bankers of Chi- 
cago. It is probable that the actual 
reinsurance will be effective as of Nov. 
15. 

President E. W. Spicer of the Amer- 
ican Bankers decided some time ago 
that he desired to retire from the ac- 
cident and health business entirely, as 
the life insurance business of the com- 
pany is increasing very rapidly and re- 
quires all the attention of the officers. 
Accordingly, he let it be known that 
the business was for sale and within 
the past few days closed the deal with 
the Federal Life. President Isaac Mil- 
ler Hamilton of the Federal Life, says 
that the Federal has made very grati- 
fying gains this year, both in the acci- 
dent and health and in the life depart- 
ment. The Federal Life is doing about 
$100,000 a year in accident premiums 
at this time, and the business of the 
American Bankers is about $130,000. 
The addition of this to the Federal’s 
own business will give it a very nice 
volume and President Hamilton thinks 
that with careful management it can 
be made a very satisfactory and profit- 
able part of the company’s business. 

Up to this time no details as to the 
Federal’s handling of the business are 
available. C. C. Eisemann, manager of 
the accident department of the Ameri- 
can Bankers, has been assisting in the 
negotiations of the transfer of the busi- 
ness and President Hamilton says that 
he would be glad to have him join the 
Federal’s organization, but so far has 
not come to any agreement with him. 
bie business taken over is all commer- 
cial. 


——___- 2 6 oe 
CONTINENTAL AGENTS CONFER 


Discuss With Vice-President Behrens’ 
Question of Entering State for 
Automobile Line 


Ohio general agents of the Conti- 
nental Casualty held a _ get-together 
meeting at Cleveland last week. Vice- 
President:-H. A. Behrens of the com- 
pany and Eugene Adams of Johnson & 
Adams, Washington, D. C., were guests 
on this occasion. Among others pres- 
ent were: W. E. Lord, Cincinnati; 
Bruce Work, Columbus; Fred Smith, 
Toledo; W. E. Watt, Cleveland; 
Messrs. Smith and Folkman of the life 
department, Cleveland, and G. E. Beau- 
mont of the commercial department, 
Cleveland. 

The purpose of the meeting prima- 
rily was to promote a better acquaint- 
ance among the agents and develop a 
larger spirit of cooperation in the field. 
One of the subjects discussed, how- 
ever, was the possible admission of the 
company’s automobile liability depart- 
ment to Ohio. The agents are anxious 
to add this line to their business and 
the matter was thoroughly discussed. 
No decision, however, was reached. 





Mr. AGENT:—When you need ASSISTANCE to secure 
AUTOMOBILE and COMPENSATION 
INSURANCE, try 


P. A. COOLING COMPANY 


General Agents for Indiana 
WESTERN INDEMNITY COMPANY 


A non-conference company. Assets over $1,100,000.00 
404 American Central Life Buildi 
Main 3744 INDIANAPOLIS 








WATSON GETS ANSWER 


CALDWELL TELLS HIM FACTS 


Kentucky Compensation Commission in ! 


Sharp Reply to Ohio Industrial 
Board’s Actuary 


Robert T. Caldwell, chairman of the 
Kentucky workmen’s compensation 
board, has complied with the request 
of Emile E. Watson, actuary of the 
Ohio state fund, that Mr. Caldwell spe- 
cifically point out in what way Mr. Wat- 
son’s replies to a former letter of Mr. 
Caldwell failed to answer his specific 
criticisms of the Ohio state fund. The 
various Watson letters received wide 
publicity, partly as campaign stuff, that 
was circulated quite freely in Minne- 
sota where the labor element is seeking 
to have the state fund monopoly estab- 
lished. Mr. Caldwell treats with con- 
tempt Mr. Watson’s personal flings 
and takes him to task for publishing 
as the Kentucky rates “a set of fake 
rates calculated by yourself.” He 
charges Mr. Watson with bad faith in 
attributing to Kentucky high rates re- 
sulting from certain hazardous classifi- 
cations, under which Kentucky has no 
business. He says, “I fail to see the 
propriety of your being ‘compelled’ to 
make an unexplained, misleading state- 
ment for comparison because you did 
not happen to have at hand the facts 
on which an accurate one could be 
based.” 


Schedule Rating System 


Mr. Caldwell takes up the change from 
the old Analytic rating schedule used by 
the companies to the new Industrial Com- 
pensation schedule, showing that the ef- 
fect of the two is very similar; that the 
various state boards have approved the 
new schedule, and that the New York 
state fund has adopted it, except for some 
classifications which the state fund expe- 
rience shows the new schedule to give 
too low a rate. In this case the New 
York state fund does not give the 10 
percent differential which it gives on 
other classifications. Mr. Caldwell points 
out that this action by the New York 
state fund was taken at the time when 
the state contribution to the expense of 
the fund was withdrawn. He points out 
that Pennsylvania state fund charges 90 
percent of the stock company rates, al- 
though receiving state aid to its running 
expenses, while the California state fund 
charges 100 percent of stock company 
rates, it having preferred to run on a 
self-supporting basis. 


Have as Much Pure Premium 


Since the private companies allow a 
factor of 17% percent for acquisition cost, 
which covers both commissions to agents 
for writing the business and also their 
continued services in locally administer- 
ing it, it is entirely possible for the 
Pennsylvania and New York funds to 
cut 10 percent under the stock company 
rates if no agents’ commissions are paid 
and their other field duties are performed 
by state employes otherwise paid and 
yet have just as much money with which 
to pay losses, current and deferred. He 
says that where the different insurance 
systems operate under the same act, give 
equal coverage to the employer and lay 
aside equally solvent reserves, as well 
as keeping up current payments, there 
is no difference in the “pure premium” 
they will have to charge, which is the 
complete premium less the administra- 
tive loading or overhead. 


Overhead Charges 


The only possible permanent saving of 
one system over another is in the differ- 
ence in their overhead or cost of adminis- 
tration. Mr. Caldwell points out that 
where the overhead is charged to the tax- 
payers of the state, as in Ohio and some 
other states, only enough will have to 
be charged to the assured to pay the 
actual losses. This is not a saving in 
actual cost of insurance, but simply a 
transfer of the cost to somebody other 
than the insured employer. That New 
York has abandoned this practice and 
California never begun it, although au- 
thorized to do so, shows that there is at 
least a difference of opinion as to its 
advantage. 


Ohio State Fund 


Mr. Caldwell goes into an analysis of 
certain figures of the Ohio state fund, 
showing a loss of surplus of over $240,- 
000 from May, 1915. Mr. Watson has 
claimed that the Ohio industrial commis- 
sion deliberately revised its rating system 
to secure just this result, as it. desired 
to furnish insurance at cost. Mr. Cald- 
well points out, however, the rates on 
more than eighty representative classifica- 
tions in Ohio were raised 16 percent. 
“This is a peculiar sort of deliberate 
revision with which to explain a decreased 

















— 


net surplus.” He does not question the 
propriety of raising the rates and says it 
appears that to get through the fourth 
year’s operations the fund was forced to 
make a substantial rate increase in spite 
of sacrificing most of its previous earned 
surplus. He says it is most reasonable to 
charge this loss of surplus to an earlier 
underestimate of deferred losses. 


Rates Inadequate 


He says that the Ohio fund’s own rules 
show that its rates are inadequate and 
quotes the rules requiring those who 
withdraw from the state fund io pay con- 
siderable amounts of money which they 
would have to pay if they had remained in 
the fund. 

“In a_ solvent insurance system,” said 
Mr. Caldwell, “it would be supposed that 
the amount of all premiums collected in a 
given period would be calculated to take 
care of all losses occurring in the same 
period. If so, then it would make no 
difference to the solvency of the company 
whether a given employer did not continue 
with it after the expiration of his policy 
term, since his pro rata proportion of 
the losses has been already collected from 
him in his premiums. This is the basis on 
which the stock company rates collected 
in Kentucky are figured.” He asked then 
when it is necessary in the Ohio fund for 
those who withdraw to go back and per- 
sonally pay for losses sustained while 
they were “insured” under the fund, al- 
though they had previously paid the pre- 
mium rate supposed to be charged. 


No Information Given 


He assumes that it is necessary to 
charge the retiring employers in this way, 
otherwise making such a charge would 
be a_sort of legalized blackmail which 
would coerce employers to remain in the 
fund. Mr. Caldwell says the reason why 
employers have left the fund under these 
circumstances has always been a mystery 
to him and he has never been able to 
learn just how many or what part of the 
total payroll under the Ohio act they rep- 
resent, the commission having refused to 
divulge this apparently public information, 
as well as the volume of payroll insured 
by it at different periods. The other large 


state funds readily furnish such infor- 
mation. 


Supervision of Companies 


As _ to Mr. Watson’s charge that it 
would cost more to regulate the claim 
adjustments, rates and rate discrimina- 
tions of the companies than it now costs 
to administer the state fund, Mr. Caldwell 
says that would doubtless depend largely 
on how it was handled. “If you did so 
on a political basis and took care of the 
faithful who could be loaded on the pay- 
roll, there is no doubt that the depart- 
ment expense could readily extend to 
consume any amount of available income. 
If a business basis were adopted and the 
companies regulated through a rating bu- 
reau, rate juggling and kindred abuses 
can readily be eliminated at nominal cost 
to the insurance carriers and without 
costing the state a penny or raising the 
employers’ insurance premium.” 


Commission’s Comments 


Answering Mr. Watson’s charges that 
the Kentucky voluntary eumaenionion did 
not make a fair and dependable report 
on the Ohio plan, Mr. Caldwell said that 
is a matter of opinion, but, he points out, 
however, that commissions for Missouri, 
Indiana, Tennessee and Utah within the 
last two years have also investigated the 
Ohio plan and_ reported unfavorably 
upon it. 

“So far as the Kentucky commission’s 
report is concerned,” says Mr. Caldwell, 
it condemns both stock company mo- 
nopoly and state fund monopoly of the 
compensation business of the state and 
recommends that employers be given the 
full benefit of legitimate competition upon 
equal terms by all forms of recognized 


insurance.” 
Parting Shot 


In conclusion, Mr. Caldwell says: 

Speaking for myself alone, and not as 
a representative of any other member of 
that commission, I will agree with you 
that in the light of later information I 
do not now regard our report of the Ohio 
state fund as correct, since it now seems 
not to have presented the facts suffi- 
ciently against you or to have adequately 
exposed the unsoundness of your system, 
which this correspondence seems to be 
bringing out. have no criticism of 
the principle of state insurance where 
properly conducted and regulated, but 
you must recognize that in every sort of 
business we will find good, bad and in- 
different examples of it. In my judgment, 
your fund is the leading example of the 
second of these classifications.” 

————— 6 ee 

The regular monthly meeting of the 
Illinois branch of the Workmen’s Com- 
pensation Service Bureau scheduled for 
Tuesday has been postponed until Nov. 
14 because of the election. 


MERICAN LIABILITY 
COMPANY 


SPECIALISTS In MONTHLY PAYMENT 


Accident and Health Insurance 
AGENTS WANTED 


INDIANA, OHI W. R. SANDERS, SECRETARY 
PENNSYLVANIA] Seconp NATL BANK BLDG., CINCINNATI, O. 
KENTUCKY $100,000.00 INSURANCE DEPT, DEPOSIT 
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NEWS OF COMPENSATION 
TROUBLE IN MASSACHUSETTS 





Possibility of Reduction in Acquisition 
Cost Added to Disputes Over 
Rating System 





According to the “Journal of Com- 
merce” the compensation situation in 
Massachusetts is becoming more dis- 
turbed. In addition to the rate troubles 
there recently has been an intimation 
that an effort will be made to reduce 
the acquisition cost to 10 percent. This 
was hinted in an address delivered be- 
fore agents at Worcester by an attor- 
ney who is believed to stand very close 
to certain important powers. Accord- 
ing to a general agent, such a sweep- 
ing reduction will result in agents and 
brokers making an investigation to find 
out who is responsible for it, the in- 
timation being that if this movement 
emanates from any company the pro- 
ducers will take this fact into con- 
sideration in the placing of their busi- 
ness, 


WANT BENEFITS INCREASED 


The Iowa State Federation of Labor 
and the Iowa Manufacturers’ Association 
will join hands in demanding that the 
coming etre amend the workmen’s 
compensation act, changing the minimum 
compensation from $5 to $6 per week 
and the maximum from $10 to $15. 

Under the present law the employe re- 
ceives no compensation for the first two 
weeks of disability. It is proposed to 
amend so that if the disability extends 
into the fifth week the employe will be 
paid one-third of the compensation for 
the original two weeks; if disabled into 
the sixth week, he will receive another 
one-third, and if it extends into the 
seventh week, he will receive compensa- 
tion for the entire original two weeks. 


COMPENSATION NOTES 


October was a bad month for accidents 
in Ohio and 12,354 injuries, of which 63 
resulted fatally, were revealed in claims 
made to the Ohio industriql commission. 

Upon application of the Texas Employ- 
ers’ Insurance Association Commissioner 
Austin has approved an increase in the 
compensation rate on sugar refiners from 
$1.12 to $1.31. This is the first raise ever 
made since the insurance department ap- 
proved the rates. 

According to the Texas industrial ac- 
cident board the amount of compensation 
paid out by the insurance companies dur- 
ing October was $28,540; amount of med- 
ical expenses, doctors’ bills and hospital 
fees, $11,267; total amount of expendi- 
tures by insurance companies, $39,808. 














Limit of Time for Filing —The 
question has arisen whether the statute of 
limitations applies to claims under the 
Iowa workmen’s compensation law. An 
employe was killed in a cement plant at 
Mason City. The insurance company con- 
tends that the claim was filed seven days 
after the two years permitted by law had 
expired. The claimant avers that the 
relatives of the deceased employe were 
in Greece and that the length of time was 
required to get word to the widow and 
receive an answer. ‘ 

. + * 

“In the Course of His Employment”— 
The Ohio industrial commission has 
awarded $3,304 compensation to Mrs. 
Amanda Howard, at Cleveland, widow of 
Frank Howard. Howard was a truck 
driver and accidentally struck a child 
playing on.the street. He picked the 
child up and was making a fast run to the 








David H. Keller, M.D. 
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Medical Counsellor 
FOR 


Casualty Insurance Companies 


nearest hospital when an interurban car 
struck his machine and his skull was 
fractured. The industrial commission 
holds that the humane act of taking the 
injured child to the hospital did not take 
the driver out of the course of his em- 
ployment. ges 

Medical Attendance Followed by Death 
—In the case of Sarah Patterson against 
the Pittsburgh Coal Company, the work- 
men’s compensation board of Pennsyl- 
vania has ruled that where an injured 
employe lives beyond the waiting period 
of two weeks and then dies any medical 
expense which the employer may _ have 
incurred on his behalf may be deducted 
from the $100 which the law requires 
shall be paid for the last sickness and 
burial of an employe. ¢ 


RR 
Reinsures Accident Risks 


The American Fidelity has reinsured 
its accident and health business except 
that in the state of Vermont, in the 
Massachusetts Accident of Boston. 
This leaves the company with no busi- 
ness in force outside of its home state, 
as it reinsured its burglary and bond- 
ing business in the National Surety 
several weeks ago. It will continue to 
operate in Vermont. 


2 -29- 
MUTUAL SECTION PROPOSED 


It has been proposed that a mutual 
section of the National Workmen’s Com- 
pensation Service Bureau be created and 
this plan will be discussed at the annual 
meeting of the Employers’ Mutual Cas- 
ualty Federation in Chicago Nov. 22 and 
23. The proposed new reserve law will 
also be considered. 


FR A ls 
CASUALTY NOTES 


Charles H. Holland, general manager of 
the Royal Indemnity, was in Chicago last 
Thursday on his way to the Pacific Coast. 


The Pidelity & Casualty had the burg- 
lary insurance on the bank of W. H. Odell 
& Co., of Braidwood, Ill., from which 
cracksmen secured $4,200 a few nights 
ago. 

G. C. Daggett & Co., of Erie, Pa., have 
resigned the general agency of the Royal 
Indemnity and taken on the_ general 
agency of the New Amsterdam Casualty, 
vice Hagenlocher & Co. 

Kansas City has responded strongly to 
the presentation of the service of the 
National Safety Council; and in less than 
two months fifty members have been 
added to the local council. 


A few days ago the state treasurer of 
California declined to release $250,000 de- 
posits of the Pacific Coast Casualty, 
claiming that a number of judgments 
had been filed and attachments served 
against this deposit and that it appears 
that there are policy holders who had not 
been protected as provided by law. 

The Kansas City Protective Association, 
which is run in connection with the 
Business Men’s Accident of that city but 
writes classes of business which the 
Business Men’s Accident does not write, 
reports the largest October in its experi- 
ence. is doing a large amount of 
business among farmers under a special 
combination accident and health policy. 

Chairman T. H. McGregor, of the Texas 
industrial accident board, was host at an 
old-fashioned barbecue given last Sunday 
at his country home in the hills near 
Austin in honor of Governor Ferguson, 


H. Fricke and C. S. Fowler, members of 
the industrial accident board, state offi- 
cials and members of the press. Senator 
McGregor, as he is better known, served 
his guests with pork and goat meat, bar- 
becued in a style that cannot be ex- 
celled and there were all the other re- 
freshments that go to make an occasion 
of-this kind most enjoyable. 








Season for Writing 
Depository Bonds 

















We are now entering upon another 
one of those especially favorable pe- 
riods for the securing of depository 
bonds. It is the general rule that in 
most states the largest tax receipts 
occur during the months of June and 
July and later in October or Novem- 
ber, due largely to the fact that many 
taxpayers make payments in order to 
save interest, and in some cases to ob- 
tain discounts which are offered. This 
month and next will show these large 
payments made in many places. Al- 
most universally as soon as the money 
is paid over it is immediately passed 
on to the state, county or city treas- 
urers, as the case may be, and also 
immediately passed over to banks, and 
this makes necessary depository bonds. 

If you have not already paved the way 
for securing this line of business, tele- 
phone immediately to your state, 
county or city treasurer and ascertain 
what banks are bidding for the depos- 
its of funds. Then make an appoint- 
ment with the proper persons in the 
banks named and arrange to furnish 
the depository bonds which will be re- 
quired. 

Watch the financial papers and news- 
papers for information concerning mu- 
nicipal bond issues for the building of 
schoolhouses and other kinds of public 
buildings or improvements. The pro- 
ceeds of these bond issues will also 
result in public deposits and the ac- 
companying depository bonds. Make 
the most of these opportunities. Watch 
your competitors and anticipate their 
every move. Close attention to the 
depository bonding line is certain to 
result in great satisfaction to you.— 
Massachusetts Bonding “Coordinator.” 


2 a 
Need for Trained Leaders 


Marion Lawrence is recognized as 
the dean of the organized Bible school 
movement. In speaking of the need 
for trained leadership, he said recently: 

“Six pounds of steel are needed to 
make an axe. Six pounds of steel do 
not constitute an axe. Shape and edge 
and polish are needed. Training is 
needed for completeness in character 
and service.” 
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226 So. La Salle Street, CHICAGO 


General Agents 





MOTOR INSURANCE RULES 


TRACTOR POLICY AND RATES 





Hanover Fire Issues Special Contract 
for Popular Farm Implement Now 
Declined by Many 





James A. Flaws, manager of the au- 
tomobile department of the Hanover 
Fire in Chicago, has worked out a sys- 
tem for insuring tractors and the com- 
pany is this week sending out instruc- 
tions, rate cards, application blanks 
and sample policies to its agents. A 
special policy, following some of the 
lines of a regular automobile contract, 
has been issued. It covers the machine 
anywhere in the United States and 
Canada against loss by fire arising 
from any cause whatsoever, including 
explosion, self-ignition and lightning 
and also while being transported in 
any conveyance by land or water 
against loss or damage caused by the 
stranding, sinking, collision, burning or 
derailment of such conveyance. Farm 
implements that are used in conjunc- 
tion with the tractor may be covered 
under the policy against the same haz- 
ards by endorsement on the contract. 
After partial loss, the policy may be 
reinstated for its full amount by the 
payment of a prorata premium. 


Rates 1, 2 and 3 Percent 


Machines using kerosene, gasoline, 
distillate or motor spirits for fuel are 
written at 1 percent with insurance lim- 
ited to 80 percent of the purchase price, 
but for not less than 50 percent. A 
year old tractor may be written at 2 
percent for 60 percent of the purchase 
price, a two-year-old tractor for 3 per- 
cent and 40 percent of the purchase 
price. Rates for tractors more than 
three years old are quoted only from 
the office on application. 

Tornado coverage may be granted in 
addition for 25 cents per $100, irre- 
spective of the age of the tractor. 

Second-hand tractors cannot be writ- 
ten for more than 80 percent of the 
cost of the tractor to the purchaser. 

Special Dealers’ Policy 

Dealers’ policies where the machines 
are new may be written at advisory 
contents estimates or the rate of the 
place where the machines are stored, 
but at not less than a 1 percent rate. 
The company will also write a dealers’ 
open policy. Dealers policies or en- 
tries for open policies are subject to 
prorate cancellation with a minimum 
earned premium charge of $1. For all 
coverage on second-hand tractors in 
dealers’ hands, an additional 1 percent 
charge is made. 

The company will not write steam 
tractors, home made or assembled trac- 
tors, tractors no longer manufactured, 
or machines now recognized as experi- 
ments. 

When the assured’s farm is less than 
160 acres the business cannot be ac- 
cepted unless the machine be of small 
value and owned by a fruit raiser and 
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conditions would apparently warrant 
favorable consideration. Likewise the 
company instructs agents to decline 
machines mortgaged for more than 50 
percent of the purchase price or -ma- 
chines used for truck and farm work 
and owned by persons or firms operat- 
ing threshing, shelling and baling out- 
fits for compensation. 

A reduction of 15 percent of the pre- 
mium is allowed where an approved 
fire extinguisher is carried on the ma- 
chine. 

Thousands to Insure 


With 4,000 tractors in use in the state 
of Illinois and a similar number in 
Kansas, Mr. Flaws believes that he is 
offering agents something that will not 
only be of value to them in accommo- 
dating customers, but something that 
will permit them to add materially to 
their income. The tractors are grow- 
ing in popularity rapidly and several 
immense factories are being erected 
for the sole purpose of manufacturing 
them. Notable among these are the 
Ford plant at Dearborn, Mich., and 
the $1,000,000 Moline Plow Company 
plant at Moline, Ill. The enormous 
exportations of jiorses and mules from 
the United States since the war started 
has materially increased the cost of 
animals and made the tractor appear 
far more attractive to farm owners. 


98,000 NEW TRUCKS PRODUCED 





Number of Commercial Vehicles in Use 
Makes Class Important Fac- 
tor to Insurance 





“Motor Age” estimates that 98,000 
trucks will be manufactured in the 
United States in 1916 and that 75 percent 
of these will be in use in the country 
by the close of the year. The other 25 
percent are being exported. One-half 
of the trucks have a capacity of 1,500 
Ibs. or less; one-quarter of them a ca- 
pacity of one ton, one and a half tons 
or two tons; 20 percent have a capacity 
of three or three and a half tons, and 
only 5 percent have been designed for 
carrying loads of five tons or over. 
In 1915, 74,000 trucks were made; in 
1914, 35,000; 1913, 28,000; 1912, 25 000; 
1911, 17,000; 1910, 9,000, and 1909, 5,500. 

The depreciation of trucks from 
changes in style is infinitesimal, but 
from actual use it is much greater than 
the depreciation of pleasure cars. 





Carburetors Over Magnetos 


A prolific source of loss on automo- 
biles of late is occasioned by carburet- 
ors placed directly over magnetos. 
When the car is being operated under 
a heavy load up a hill or when the 
motor is operated at high speed, and 
the power is suddenly shut off, conden- 
sation takes place in the manifold 
above the carburetor, flooding the 
same, with the result that the gaso- 
lene drips directly on the magneto, 
where an electric spark does the rest. 
Poor gasolene occasions heavy con- 
densation, as it does not vaporize 
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easily and there are several types of 
cars, particularly among the small class 
of cars where this defect of mechan- 
ical engineering is found. Adjusters 
are criticising this class of business, 
and some are advising their companies 
to refuse acceptances on autos having 
this defect in their mechanical con- 
struction. 





FUND TO PROSECUTE THIEVES 





Question Considered at Special Meet- 
ing of Protective Bureau in 
Chicago 





At a special meeting of the Automo- 
bile Protective & Information Bureau 
of Chicago, Thursday morning, the pro- 
posed plan of raising a fund to prose- 
cute automobile thieves and to work for 
legislation that will facilitate prosecu- 
tions will be considered. President 
John A. Gallagher has urgently re- 
quested western managers to personally 
attend this meeting so that a decision 
can be reached. 

At a recent meeting of the Fire In- 
surance Club of Chicago, Maclay 
Hoyne, Cook ee Ill., states at- 
torney, who has apparently been re- 
elected, stated that without funds and 
other assistance he could not rid Chi- 
cago of automobile thieves. He said 
that as good results as were secured in 
the arson crusade could be accom- 
plished in the automobile theft field if 
funds could be provided for both prose- 
cuting and detective work. 





May Raise Frisco Rates 


Companies may raise theft rates in 
San Francisco and possibly Los An- 
geles, as was done in Chicago because 
of the excessive number of cars stolen. 
An organized gang was recently broken 
up and twenty cars recovered for Los 
Angeles people. 





Mutual Projected at Bismarck 


A mutual automobile fire company 
is proposed for Bismarck, D. A 
number of present state officers, who 
do not expect to continue indefinitely 
as servants of the people, are at the 
head of the organization. It is con- 
templated by the organizers that the 
competitive rate of 1 percent named by 
the old line companies can be met with 
a lower figure, and that business can 
be accepted at a rate ranging from 60 
cents to 90 cents per $100. 


Would Outlaw Valued Policy 


A bill is being drafted for introduc- 
tion in the Nebraska legislature this 
winter making it unlawful for a com- 
pany to issue a valued automobile pol- 
icy and also making the use of a 
monthly reducible contract compul- 
sory. 





Many Encumbered Cars 


There appears to be a considerable 
misunderstanding of automobile policy 
contracts on the part of the assured. 
The assured seldom reads his contract 
and does not realize that he isn’t at 
liberty to mortgage his car or encum- 
ber it without the knowledge or con- 
sent of the insurer. Neither the as- 
sured or agent of the company can 
understand when losses occur why 
they should not be paid, and the cir- 
cumstances which follow show clearly 
the necessity of determining in ad- 
vance of issuance of policy, all condi- 
tions surrounding automobile risks. 





Agents should advise the prospective 
assured as to this feature, and its pos- 
sible effect on the insurance contract. 





Belt Invading Chicago 


The Belt Automobile Insurance As- 
sociation will invade Chicago and vi- 
cinity. M. Woodbridge has re- 
signed as district superintendent of the 
Old Line Life, casualty department, at 
Chicago, to go with the Belt as general 
agent for Chicago and surrounding 
counties. He was with the North 
American Accident for many years 
prior to going with the Old Line Life 
two years ago. 


Cold Weather Losses 


Field men in the Dakotas are expe- 
riencing a run of automobile losses 
as a result of the first cold weather. 
One company, the Fireman’s Fund, re- 
ports four losses in ten days in North 
Dakota, three of them emanating from 
a town with less than 500 inhabitants. 
The special agent visited this town to 
take up the adjustment of an automo- 
bile loss, only to learn that another 
loss had been incurred while he was 
en route to give the first loss atten- 
tion. Following the adjustment he re- 
turned to his headquarters only to re- 
ceive in the next day’s mail a loss re- 
port covering a third car in the same 
village. 


To Attend Automobile Meeting 


San Francisco, Cal. Nov. 8—(Spe- 
cial)—J. B. Levison, vice-president of 
the Firemans’ Fund, and Thos. H. An- 
derson, assistant manager for the Liv- 
erpool & London & Globe left San 
Francisco Tuesday as delegates of the 
Pacific Coast Automobile Underwrit- 
ers Conference to the annual meeting 
of the National conference, to which 
they are executive committee members. 
One subject to be brought before the 
National meeting is that of an increase 
in theft rates on the cheaper type of 
cars on the Pacific Coast, the loss ra- 
tio having proved abnormal. 





Georgia’s Theft Record 


The Atkins Adjusting Agency at At- 
lanta, Ga., states that $125,000 worth of 
automobiles and motor equipment has 
been stolen in Georgia since Jan. 1. 
This figure is given in a circular issued 
to automobile owners throughout the 
southwest. It recommends that all 
owners carry different forms of insur- 
ance and tells something of the meth- 
ods employed by the agency and the 
companies in recovering stolen cars. 
It advises all owners to put identifica- 
tion marks upon their cars, as thieves 
can easily file off motor numbers and 
the marks placed there regularly by 
the manufacturers. 





INTERINSURERS ALLIED 


A consolidation of interinsurers ex- 
changes is being effected in Kansas City, 
and the organization of the American Un- 
derwriting Company, which will perform 
the functions of attorney-in-fact for the 
consolidation. The two concerns are the 
American Interinsurance Exchange, of 
which G. C. Wing has been manager, and 
the United States Underwriters, managed 
by Fletcher Cowherd. These two with 
T. S. Ridge will form the underwriting 
company, which is_to be incorporated. 
The consolidation will write fire insurance 
on metal risks. 





VIEWS ON MODEL BILL 


Companies writing automobile insur- 
ance have been asked to give their views 
on uniform legislation regarding automo- 
bile insurance by the subcommittee of the 
Insurance Commissioners’ Convention on 

this subject. They will be given a hear- 
ing the day prior to the December meet- 
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Write for Agency 


The Premier “Iowa Company” 
C. J. Duncan, Vice-Pres. and Gen. Mgr. 


ing of the commissioners, if it is desired. 
A resolution introduced at the last meet- 
ing of the commissioners at Richmond 
provided that a model bill be prepared 
that would permit fire companies to write 
all classes of automobile insurance except 
liability for injury to persons. This is 
more restrictive than the Wisconsin, Min- 
nesota and California laws, but is more 
liberal than the acts of Iowa and other 
states. The committee consists of Emory 
H. English, Iowa; Robert J. Merrill, New 
Hampshire, and Samuel D. Works, Min- 
nesota. Communications should be ad- 
dressed to Mr. English at Des Moines, Ia. 


MOTOR NOTES 
The, King Motor Company of Detroit 
will soon announce an increase in price 
of all models. 
The Cole Motor Car Company of In- 
dianapolis will advance the price of all its 
ears Jan. 1, 1917. 


Fred L. McClure, former circulation 
manager of the Cleveland Plain Dealer, 
has = guilty to the theft of an au- 
tomobile and been given an indetermi- 
nate sentence in the Ohio state reform- 
atory at Mansfield, Ohio. 


Indictments were returned against nine 
persons last week by the grand jury at 
Cleveland on the charge of stealing auto- 
mobiles. Three of them were boys who 
had stolen a machine and terrorized cer- 
tain parts of the city as bandits. Two 
others were man and wife who stole a 
machine and wrecked it by running it 
against the steps of a church. 





“Even in Montana,’ an agent writes, 
“political equality has not been wholly 
achieved. A woman does not get as much 


for her vote as a man does.” 
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METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St., New York City 
PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 


VOCATIONAL 
HEALTH AND ACCIDENT POLICIES 


WE ARE THE ORIGINATORS OF POLICIES DESIGNED ESPECI- 
ALLY FOR SPECIFIC PROFESSIONS. FOR PARTICULARS WRITE 


i CONSOLIDATED CASUALTY COMPANY 
@ || J. W. SCHERR, PRES. LOUISVILLE, KENTUCKY 

















MICHIGAN COMMERCIAL INSURANCE COMPANY 
Lansing, Michigan 


ASSETS 


$862,447.34 
920,961.16 


SURPLUS 
$156,321.92 
181,374.66 


January 1, 1913 
January 1, 1914 
January |, 935,693.93 200,120.21 
January |, 1916 1,020,369.41 211,057.76 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 

















ONE QUARTER MILLION DOLLARS 
INCRE ASE IN MONTHLY PAYMENT ACCIDENT AND HEALTH 


PREMIUMS FOR FIRST NINE MONTHS OF 1916 OVER 
CORRESPONDING PERIOD OF 1915 


AMERICA’S MOST PROGRESSIVE and RAPID GROWING 
EXCLUSIVE MONTHLY PREMIUM COMPANY. 


AGENCY OPENINGS IN SIXTEEN STATES 


THE PROVIDENT LIFE AND ACCIDENT INSURANCE COMPANY 
ESTABLISHED 1887 CHATTANOOGA, TENNESSEE 
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The Continental Casualty Settles 
Its Claims In Less Than 24 Hours 


your Policyholders depend upon you to see that their 
claims are handled promptly and fairly. The Claim Department 
of the Continental Casualty endeavors to settle all claims in less than 
24 hours after receipt of final proof. 


ARE your poliéyholders getting equivalent 


service ? ’ 


CONTINENTAL CASUALTY CO 


GENERAL OFFICES: 910 MICHIGAN AVE 
CHICAGO 


Accident, Health, Automobile, Workmen’s Compensation 
and Liability Insurance 


LIUUUUUIUELU UAE 


AUN 


& 
| 
ss 
2 
= 
= 
=] 
= 
= 
8 


HMMA 


al A 00 
WHY DON’T YOU REPRESENT 


The Ohio Business Men’s Accident Association 


ROCKEFELLER BUILDING, CLEVELAND, OHIO 


$5,000 accident policy, $9.00; health, $12.00. Liberal, explicit and fair contracts. All our agente 
are making sales every day. 


Agents wanted in Ohio. Write today. 
T. H. DILLON, Secy-Treas. 
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UNDER FEDERAL GOVERNMENT LICENSE 
~ 4 Home Office 
American Indemnity Company caiveston, Texas 
Assets Over $1,185,000 
ALL LINES OF CASUALTY AND SURETY INSURANCE 
OPERATES IN THE STATES OF 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Illinois, 
Indiana, Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., Michigan, 
Missouri, Nevada, New Hampshire, New Jersey, Nebraska, Oklahoma, Ohio, 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virginia, Wisconsin 
BRANCH OFFICES AT 
ST. LOUIS, MO. WASHINGTON, D. C. 


NEW ORLEANS, LA. 
Canal Bank ty Pierce Bldg. Real Estate Trust Bldg. 
J. J. Grevemberg, Mgr. O.P. Rutledge, Mgr. G. M. Bettis, Mgr. 


Sealy Hutchings, Pres. 


DETROIT, MICH. 
Farwell Bldg. 

W. M. Brown and R. L. 

; Gueydan, Joint Mgrs. 

George Sealy, Sec’y 








J. F. Seinsheimer, Gen. Mgr. 














The American Gredit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 


E.M. TrREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 80 Meices Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 























Assets $1,099,331.19 ORGANIZED 1858 


LOSSES PAID $10,950,000 
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Chicago, Illinois 
\ 
On Madison St., near LaSalle 
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Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct inany Statein the Union. 


F. L. TESCA CHAS. L. THURBER | fie 
. President Secretary 


The Equity Mutual Fire Insurance Association 
SIOUX pk | IOWA 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 


DEE A. STOKER 


ACCIDENT AND HEALTH REINSURANCE 
No Company Too Large; None Too Small 


1200 Federal Life Bldg. 


Eighteen Years of Service 





One minute from the 
Insurance District 


i: 2) The Patronage of Ins 
surance Men is 
Solicited 
Laurence R. Adams, Sec’y and Mgr. 














CHICAGO 








GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


Columbian Jnsurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 
Capital . . . $256,700.00 


OEN L. LIND, State Agent, 719 Linn St., and CHESTER H. 
OLT, Special Agent, 303 Cofumbia Terr., PEORIA . Illinois Indiana, Wisconsin and Minnesota 


CHAS. H. HARRADEN, State Agent, 220-21 Hammond Bildg., DETROIT - Ohio and Michigan 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN and MINNESOTA 


The CONCORDIA FIRE|OORIE.N'T 


INSURANCE GO 
OF MILWAUKEE, WS. INSURANCE 
— COMPANY 


Cash Capital - .-  $ - 600,000,00 
ash Capi $ OF HARTFORD,CONN. 


The L. S. MacENANEY, Managing Underwriter 

















Reinsurance Reserve - 1,198,786.97 
Reserve for all other Liabilities 203,962.30 
Surplus to Policyholders - 1,000,236.83 
Total Assets - = - 2,402,986.10 


A.G. McILWAINE, Jr. - ~- President 
HARTFORD, CONN. 
quam em } 
STATE AGENTS CH ARLE Ss | 
MILO B. MARIK, Chicago, Ill., for Ill. ‘Gon E. DOX, Manager 
L. W. SNIDER, Detroit, Mich., for Mich. TERN DEPARTMENT 
P. E. NORRIS, Columbus, O., for Ohio and W.Va. | 39 S, * 
F.E.HOFFMAN, Jr., Sedalia, Mo.,for Kans. and Mo. La Salle St., Chicago, Il. 
O. J. GRAHAM, Des Moines, Ia., for Iowa and Neb. a ed P 
FRED B. CLARK, Indianapolis, Ind., for Ind. SAM B. STOY, 








H. E. MILLER, Milwaukee, Wis, for Wis. and Minn. SAN FRANCISCO 
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SOUTH AS AN INVITING 
INSURANCE SECTION 


Changes That Have Been Brought 
About in That Important 
Territory 


MORTALITY IS IMPROVED 


Prohibition Has Accomplished Much 
for the People—Advance All 
Along Line 


By CHAS. W. GOLD, GREENSBORO, N. C.* 
Treasurer Jefferson Standard Life 


Statistics indicate that the mortality 
of those states in the southeastern part 
of our country, usually designated as 
southern states, is slightly in excess of 
that of the rest of the country. This 
is, of course, reflective, but a careful 
consideration of the matter would in- 
dicate that there is reason to believe 
that it is not a just reflection. 

All present-day statistics were, of 
necessity, compiled within a few years 
of 1900. That the south has made its 
great progress since 1890 is also evi- 
denced by statistics. The present-day 
mortality of life insurance companies 
doing business exclusively in the south 
shows an experience as favorable as 
that of those companies doing business 
over the entire country. ' That these 
southern companies select their risks 
with no greater degree of precaution 
than those companies doing business 
over a larger area is also largely true. 
There must be a discrepancy some- 
where. It is also possible that condi- 
tions have changed since the statistics 
on which the present mortality tables 
are based were compiled. 


Restoration of Values 


It is a marvelous fact that in a num- 
ber of the southern states it was not 
until the early 1890’s that there was the 
same amount of taxable property 
values as existed in 1861. This means 
that it required over thirty years for 
these states to restore the values de- 


(CONTINUED ON PAGE 11) 


*Charles W. Gold, treasurer of the Jef- 
ferson Standard Life at Greensboro, N. C., 
is one of the most faithful and keen ob- 
servers of the south, especially as regards 
life insurance lines. Mr. Gold has taken 
high rank in life insurance work, and is 
one of the best known officials of southern 
companies. He has consented to give his 
views as to the south being an inviting 
a field to The Western Under- 
writer, 





INDEX TO LIFE SECTION 


The south as a life insurance field 
Standardizing medical selection 

New England meeting in Iowa 
Snyder agency holds meeting 

Chicago Mutual Life agency dinner... 
Metropolitan meeting at Indianapolis.. 
Many pluggers in Washington 

No loss to Equitable in Europe 

News about companies 

News grout policies 

Editorial 

Personal mention.........cceesesceces - 
Life agency changes 

Providers Life officers protest 
Building up income insurance 
Association activities ° 

Life insurance held essential 

Pension Mutual Life impaired 

















AMICABLE LIFE BUILDING 
22 Stones High—Ovned Without Debt by 


AMICABLE LIFE INSURANCE COMPANY 
WACO, TEXAS, U. S.A 
ARTEMAS R. ROBERTS, Founder, Preudeat & A@uary 


AMICABLE 


Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With State Treasurer of Texas 
Growth During the First Sixty-Nine Months 


COMMENCED BUSINESS APRIL 2, 1910 





Net Net 
Stock- | Policy- 
holders’ | holders’ 
Surplus| Surplus 


April 2, 1910 | $245,050 | $215,637 | $ 460,887 


Capital 


DATE Stock 


Admitted 
Assets 





$ 474,657 
82 


1,594,966 
2 | ie 


Cash Dividends Declared to Stockholders During Last Two 
Years 600.00 


Cash Dividend Declared to Stockholders January 6, 1916, 
$65,600.00 




















”285,2 
760,547 25,449,773 





Per Cent Dividend Declared on $820,000 Capital Stock 
8 Pes Cent 


No Life Company in the United States Under 
Six Years of Age Ever Before Equalled 
Above Record 


ARTEMAS R. ROBERTS 


PRESIDENT 


Company entered in sixteen states. Will 
enter others. General agents wanted in most 
all states. 








IN MISSOURI 


We sell the best policies—in Missouri 
We make Real Estate Loans—in Missouri 
We give Total Abstainers a profit—in Missouri 


We have a special proposition to good agents—in Missouri 
Why not work for us—in Missouri? 


PEORIA LIFE INSURANCE COMPANY 
PEORIA, ILLILOIS 


STANDARDIZATION OF 
MEDICAL SELECTION 


Uniform Treatment of Risks by 
All Companies Would 
Be Beneficial 


BETTER DATA POSSIBLE 


Experience Under Rules That Do Not 
Conflict Would Be Guide in Future 
Measurements 


Oscar B. Rogers and Arthur Hunter 
of the actuarial department of the New 
York Life presented a strong plea for 
uniform methods of treating all risks 
in a paper presented at the recent meet- 
ing of the Actuarial Society of Amer- 
ica. Their subject was “The Need in 
Medical Selection of Standards by 
Which to Measure Border-line Risks.” 
The paper foflows: 


During the past fifteen years there 
has been brought together and placed 
at our disposal a vast amount of in- 
formation bearing upon the subject of 
medical selection. The Specialized 
Mortality Investigation of 1903, the 
Medico-Actuarial Investigation of 1915, 
and the various papers and discussions 
which have been presented meanwhile 
before the Actuarial Society and the 
Medical Directors’ Association, have 
placed us in position to speak with con- 
siderable confidence regarding the in- 
surance value of the majority of risks 
which are offered to our companies for 
acceptance. Indeed, those who would 
estimate the probable mortality to be 
expected in connection with most of 
the simpler combinations of factors, 
have but to review the evidence al- 


(CONTINUED ON PAGE 5) 














ORGANIZED 1871 


Life Insurance Company of Virginia 


Richmond, Virginia 


OLDEST, LARGEST, STRONGEST Southern Life Insurance Company 
Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 


Condition on December 31, 1915: 


Assets 

Liabilities . é , 

Capital and Surplus ta 
Insurance in Force 


Payments to Policyholders since Organization , 


Is Paying its Policyholders over 


. $12,629,857 .65 
10,818,731.99 
fo. 1811,125.66 
. 104,822,701.00 
16,811,250.99 


1,350,000.00 annually 


Good Territory for Live Agents 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general ~~ between receiving 
a “rake-off’’ on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 


cies and a contract that spell suc- 
cess. Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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Cc. H. ELLIS 
President 





COMPAN 


_ PAN-AMERICAN LIFE INSURANCE 


NEW ORLEANS 
LOUISIANA 


'E. G. SIMMONS, 
Vice-Pres. and Gen. Mer. 


Insurance in Force (over) $40,000,000.00 


Total Resources 


(over) 


The recent merger of the Meridian Life with the Pan-American Life has —— up several rich and important territories in the South 
and North Central section, which will be assigned to M i i 


grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


anagers capable o 


5,250,000.00 
handling and inspiring an agency organization of high 


Whitney Central Bank Building, New Orleans, Louisiana 








NEW ENGLAND MEETING 


IOWA AGENTS HOLD SESSIONS 





Two Profitable Days Spent at Des 
Moines in Discussion and Hear- 
ing Educational Talks — 





The second annual meeting of the 
Iowa Association of New England Mu- 
tual Life Insurance Agents convened 
in Des Moines Oct. 30-31. Glover S. 
Hastings, superintendent of agencies, 
and S. C. Handy, of the home office, 
were present. When the meeting was 
called to order Monday morning by 
A. E. Payton, of Sioux City, president 
of the association, about twenty-five 
men from all parts of the state re- 
sponded to roll call. General Agent C. 
N. Anderson opened the session with 
a short address of welcome to the 
agents, and expressed the desire that 
the keynote of the convention should 
be “Service.” Throughout every ses- 
sion this thought was kept uppermost 
in the minds of those present. This 
session was largely taken up with 
routine business and at its close a com- 
plimentary luncheon was given by Gen- 
eral Agent Anderson to the men at 
the Grant Club. 

At 2 o’clock the real program be- 
gan. George B. Sherman, of Cedar 
Rapids, read a paper on “Income In- 
surance” and President Payton fol- 
lowed with a paper on “Optional Set- 
tlements Under Our Policy Contract.” 
This was followed by a question box 
and general discussion of income set- 
tlements, in charge of Superintendent 
Hastings. On Monday night General 
Agent Anderson entertained the men 
at the Princess theater. 


Several Speeches on Tuesday 


The real treat of the convention came 
on Tuesday morning. W. D. Bowles, 
general agent of the Phoenix Mutual 
Life, delivered a talk on the subject 
“Solicitation,” followed by an address 
by Dr. John A. Earl, president of Des 
Moines College, on the subject of 
“Life Insurance from a Layman’s 
Standpoint.” The session closed with 
a very practical talk by Henry S. Nol- 
len, vice-president of the Equitable of 
Iowa, on “Mental Attitude.” Each 
man handled his subject in a manner 
that aroused the men present to a high 
pitch of enthusiasm and, although the 
session began at 9:15 and did not close 
until 12 o’clock there was not a dull 
moment from beginning to end. 

In the afternoon, M. J. Evans, one 
of the New England’s leading produc- 
ers in Iowa, talked on “How I Sold 
a Thousand a Day for Seventy-five 
Days.” This talk was followed by an- 
other general discussion and the ses- 
sion closed with the annual business 


meeting and election of officers. J. |. 


Howard Bream, of Ft. Dodge, was 
elected president; Melvin J. Evans, of 
Humeston, vice-president, and Charles 
F. Christy, of Des Moines, secretary 
and treasurer. 


Fine Appreciation to Hastings 


The convention closed on Tuesday 
evening with a banquet given by the 
management of the New England Mu- 
tual, complimentary to the Iowa 
agency. Mr. Payton, acting as toast- 





master, presented an appreciation to 
Mr. Hastings in the form of a pack- 
age containing applications for over 
$91,000 of insurance, the results of one 
week’s work by the Iowa men. Short 
after-dinner talks were made by sev- 
eral of the men and the meeting closed 
with excellent talks by General Agent 
Anderson and Superintendent Hast- 
ings, in which both expressed their 
hearty appreciation of the faithful ef- 
fort and cooperation of the men in the 
field and the splendid results achieved. 
Incidentally, Mr. Anderson announced 
that the 1916 allotment of business for 
the Iowa agency, amounting to $1,250,- 
000, would be easily written and paid 
for by the end of the year, more than 
$1,200,000 being written already. He 
also stated that beyond all doubt this 
was the best meeting the Iowa agents 
had held. 


————_—- 6 = 


SNYDER’S MEN HOLD SESSIONS 





Massachusetts Mutual Agents at Cleve- 
land in Annual Rally—President 
W. W. McClench a Guest 





The eighth annual meeting of the 
Agents’ Association of the Cleveland 
Agency of the Massachusetts Mutual 
Life was held last week, with a splen- 
did attendance. President W. W. Mc- 
Clench and Superintendent of Agencies 
J. C. Behan were guests of honor. 
There were also six guests from the 
Columbus office, including General 
Agent Fritz A. Lichtenberg and Mrs. 
Roberts, the latter a very successful 
agent. E. W. Snyder is general agent 
at Cleveland. 

In honor of the event the men turned 
in a large amount of new business. 
Up to this time the agency has made 
a gain of over 50 percent over the same 
period in 1915. 

The program for the forenoon meet- 
ing was as follows: 

“President’s Greeting,’ E. M. Koch, 
Canton. 

“General Agent’s Review,” E. W. Sny- 
der, Cleveland. 

“Compensation of Selling Life Insur- 
ance,” E. Y. Gibson, Cleveland. 

“Experience Exchange,” conducted by 
H. H. Wise, Lorain. 

Tllustration—“Getting the Mileage Out 
of Your Gasoline,” R. A. Ferris, Cleveland. 

“Whom, and for How Much,” conducted 
by J. W. Wulf, Cleveland. 

Officers were elected as follows. Presi- 
dent, E. .W. Alstaetter, Sandusky; vice- 
president, B. A. Sanford, Lorain; secre- 
tary, S. M. Shockey, Cleveland. 

Cc. S. Kohler, one of the first men to join 
the agency, did the honors at the banquet, 
which took place at the Colonial Hotel 
immediately after the business meeting. 
After-dinner talks were made by the fol- 


lowing: 
“Vicissitudes,” E. Bruce Pratt, Cleve- 
land 


“A Woman’s Work,’ Miss Eunice 
Holmes, Akron. 

“A Visitor,” Fritz A. Lichtenberg, gen- 
eral agent, Columbus. 

“The Friendly Critic,” J. C. Behan, su- 
perintendent of agencies. 

“Healthy Growth,” W. W. McClench, 
president of the company. 

“Appreciation,” E. W. Snyder, general 
agent, Cleveland. 


———_— ae 
Decision on Will 


According to Commissioner Clay of 
the Kentucky court of appeals a be- 
quest of “all money in bank” is not 
broad enough to include life insurance 
money. The case was that of Frank 
Spohn, Harrison county, Ky., against 
the Mutual Life of New York. 





The Acid Test for Strength, 


Liberality, Service and Low Cost 
places high on the list 


QUANG, COMP 
OE. GQSTON e 









CAPABLE AGENTS WANTED 
J. C. CAMPBELL, ‘State Agent for Ohio and West Virginia 
S. W. Cor. State and Third Sts., COLUMBUS, OHIO 




















A-Year of Rich Opportunity 


To make the most of it you must have unexcelled policy contract, low net 
cost, unexcelled equipment, unexcelled Home Office and Agency service, Com- 
pany reputation ‘high as the highest, a genuinely fraternal spirit between 
Home Office and Field, and an institutional sense of willing duty to policy- 
holders, beneficiaries, and the public. When salesmanship ability is joined to 
these, the Fieldman’s success is bound to be satisfying and continuing. 

Occasionally we have a General Agency opening. 


Joseph C. Behan, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 











66 Years Old 


NATIONAL LIFE INSURANCE COMPANY 
Montpelier, Vermont 
FRED A. HOWLAND, President 


PART OF |THE 1915 RECORD: 


Largest paid-for new business. Largest payments to policyholders. 
Largest dividend payments. Passed two hundred millions in insurance im force. 
General surplus substantially increased. 
Dividend scale increased fifth time in eight years. 
A good policyholders’ company is a good company for the agent. 


WRITE TO BDWARD D. FIELD, SUPERINTENDENT OF AGENCIES, MONTPELIER, VT 


Mutual 











The New England Mutual’s recognized position in the forefront of Ameri- 
can companies is the result of seventy-two years of honorable 
and equitable dealing. 


New England Mutual Life 
Insurance Co. 


Boston, Massachusetts 


In its ranks the intelligent and aggressive agent will find the essential ele- 
ments of company service in richest measure and under 
exceptional conditions. 


GLOVER S. HASTINGS 


ALFRED D. FOSTER 
PRESIDENT SUPT. OF AGENCIES 




















Live OPPORTUNITIES are OPEN 
for AGENTS who CAN DELIVER 


Men capable not only of writing applications but of collecting the pre- 
miums, are always welcome to our forces and can be advantageously placed. 


Union Mutual Life Insurance Co. 
2g PORTLAND, MAINE : 


ARTHUR L. BATES Address: 
President AW. Matinee See'c is in. ng 











Noverr 


BEA 


$12,14: 








Chicas 
An 




















November 9, 1916 


THE WESTERN 


UNDERWRITER. 






LIFE 3 








BEATS MILLION A MONTH 


$12,142,000 IS PAID FOR SO FAR 





Chicago Agency of Mutual Life Holds 
Annual Banquet—Day Makes a 
Great Speech 





To write and pay for $15,000,000 of 
business during 1916 or “bust their 
galluses” in the attempt, is the deter- 
mination of members of the Chicago 
million-a-month agency of the Mutual 
Life. At the close of October the rec- 
ord for the year stood as follows: 
New paid- for business, annual pre- 
miums, $11,682,000; quarterly and semi- 
anual premiums, $460,000; total paid- 
for business, $12,142,000; business out- 
standing in the hands of agents for de- 
livery, $1,457,000; total paid for and out- 
standing, $13,599,000. The total new 
premiums for 1916 are $451,000, which 
is $7,000 in excess of the total new 
premiums for 1915 and $98,000 in ex- 
cess-of the total new premiums for the 
first ten months of 1915. The agency 
has paid for more tHan a million dol- 
lars a month for forty-nine consecutive 
months. 


Banquet a Fine Affair 


These were a few of the facts 
brought out at the annual banquet of 
the agency at the Hotel La Salle, Chi- 
cago, last Saturday night. It was ex- 
pected that Vice-President Dexter 
would be the guest of honor, but he 
was detained in New York. There 
were present 159 men; at any rate, that 
was the number of ballots cast in the 
straw vote. Manager Darby A. Day 
was the toastmaster and at the close of 
the meeting made one of the best talks 
that he has ever given before the 
agency. The banquet itself was a very 
fine affair and was enlivened by music 
by Benson’s orchestra, one professional 
singer, vocal solos by S. F. Willough- 
by of the agency, and some clever 
legerdemain work by Richard Dorn- 
feld of the agency. 


“Darby Day Is a Priend of Mine” 


Somebody wrote some songs for the 
crowd. The following is a sample, the 
tune being that of “Budweiser Is a 
Friend of Mine”: 

Darby Day is a friend of mine, 
Friend of mine, yes, a friend of mine; 
What care I if a man won’t sign 

While I’ve got Darby? 

If he won’t put his name on the dotted line, 
The dotted line, 
Tll get him next time; 

For no matter now much 

Old Darby I touch 
He sure is a friend of mine. 


Darby Day is a friend of mine, 
Friend of mine, yes, a friend of mine; 
Always the same, be it rain or shine— 
Dear old Darby. 
When he gets =e to his very last dime, 
Very last dime, 
Yes, his very last dime, 
He’ll borrow from Herman, 
That dear little German, 
And give it to me and mine. 


Some Comparisons 


Opening the speaking program, Mr. 
Day gave the figures already men- 
tioned and said the business of this 
agency is greater than that of any of 65 
percent of all the life insurance com- 
panies in the world. There is no other 
agency in the world operating under 
similar conditions that approximates its 
business in volume. The nearest ap- 
proach is the Pittsburgh agency of the 
Equitable, which controls territory in 
four states and gets to its credit con- 
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INSURANCE COMPANY 


INDIANAPOLIS 





ON AGENCY MATTERS 
ADDRESS 


CHAS. F. COFFIN, Vice-President 


1231 STATE LIFE BUILDING 





MILLION DOLLARS 
in SECURITIES 
Deposited with Auditor of State of 
Indiana for the Sole Protection of 
Policyholders. 











GOOD TERRITORY AND 
REMUNERATIVE 
CONTRACTS 
FOR MEN WHO CAN 
“DO THINGS” 





Our Complete Protection Policy 
PROTECTS 


Against Natural Death, Doubles the 
Payment in the event of Accidental 


PROVIDES 
For Suspension of Premiums Without 
Forfeiture in the event of Total Dis- 
ability. 
An Unequalled Policy 
ll Ages 














siderable substandard and group insur- 


ance business, while the Chicago agency 
of the Mutual Life has only twelve 
counties in northern Illinois and the 
company accepts nothing but examined 
and selected risks. 


Stone and Bennett Speak 


After reading messages of regret from 
several persons, including Vice-Presi- 
dent Dexter, and R. W. Stevens, vice- 
president of the Illinois Life, who was 
to have been one of the speakers, Mr. 
Day introduced Charles A. Stone, the 
oldest Mutual Life agent in Chicago, 
who talked on the subject of respon- 
sibility. He said that the agency had 
promised $15,000,000 of paid for busi- 
ness this year and that it was under 
obligations to make good. 

Edward A. Bennett, president of the 
western division of the Field Club of 
the Mutual Life, talked on the prospect 
of a big crowd going from the Chicago 
agency to Colorado for the next meet- 
ing. 

Hintzpeter Stirs Them Up 


Herman C. Hintzpeter, associate 
manager, who always makes one of the 
best talks at these dinners, gave some 
interesting figures for the company at 
large. So far this year the company 
has written $23,000,000 more than it 
had at this time last year. The Chi- 
cago agency furnished $2,000,000 of this 
$23,000,000. He said the company will 
make a particularly fine financial state- 
ment on Dec. 31, as its investments 
have appreciated very greatly in value. 
The company will write up to its legal 
limit this year and every risk will be 
the best that could be selected. He 
said that the agency would pay for 
the million and a half now outstand- 
ing and write and pay for at least a 
million and a half more, meeting its 
quota. In order to do this, C. H. An- 
derson, who already has paid for 
$1,250,000 in the agency this year, has 
agreed with Mr. Hintzpeter that the 
two of them will write $20,000 for 
every $80,000 that the rest of the agency 
writes. 


How Anderson Writes $3,000,000 


C. H. Anderson was the next speaker. 
In addition to what he has written for 








accountant. 





WANTED—By old established fraternal society 
on the legal reserve plan, a man as actuary and 
Address in confidence, ‘stating age and 
experience, 24-G, care The Western Underwriter. 











the Mutual Life, he has paid for $1,041,- 
000 in the Penn Mutual so far this year, 
and has placed about $600,000 in other 
companies. He said that he makes a 
quota for himself and then works ever- 
lastingly until he gets it. This year he 
has set his quota at $3,000,000, one- 
half of it for the Mutual Life. He 
stated that at the beginning of the year 
he ptomised Mr. Day that he would 
write one-tenth of the agency’s busi- 
ness this year. 


Haight Gives Fine Talk 


George R. Haight, a Chicago attor- 
ney, gave one of the most finished talks 
of the evening. He steered clear of 
life insurance and devoted himself to 
some pointed observations on our 
theory of government and some of the 
dangers that confront us: He said one 
of: the greatest of these dangers is the 
tendency of the legislative and execu- 
tive departments to consolidate their 
power. 

Among other speakers were David 
Schnitzer, A. S. Wallace and F. A. 
Martin, of the Chicago office; George 
F. Sills, of Elgin; Traveling Auditor 
Theodore Stevens, from the home 
office; Dr. William W. Quinlan, the 
medical referee, and Drs. Ray M. Fouts 
and H. T. Mostrom; Bruce Whitney, 
manager for Wisconsin, and Inspector 
W. Jj. Carter of the revision depart- 
ment. 

Day’s Closing Remarks 
In his closing speech Mr. Day urged 


the agents to analyze themselves. He 
said that he himself goes home at night 


and takes himself to task for his short-' 


comings. He asks himself what he 
has done during the day, what he has 
said, whose feelings he has hurt. He 
takes out his inner man, as it were, 
and sets him before himself and gives 
him a thorough dressing down. He 
says to himself, “Darby, God made you 
a man. He endowed you with health 
and strength and a certain amount of 
brains, and you alone can make a man 
out of yourself. The forces that make 
you strong will make you weak, unless 
they are kept under control. You have 
got to fight every day.” 

He said there are only fifty-four days 
left in this year and it is the duty of 
the agency to sell the $3,500,000 of 
protection that the people of Chicago 
need. “Any man,” he said, “who does 
not think he is doing good in this busi- 
ness is a thief. I should feel that I 
were one if I went to a man and took 
from him a $100 premium and didn’t 
think that it was good for him to pay 
it.’ The agency, he said, can write and 
pay for $15,000,000 this year as well as 
$12,000,000. It should pay for $20,000,- 
000 by working, fighting and striving 
with men to come into the fold. 





BIG INDIANAPOLIS MEETING 





Triennial Convention of Metropolitan 
Life Men Draws Notable Speakers 
to Indiana Gathering 





The Indiana triennial convention of 
the Metropolitan Life, at Indianapolis, 
last Friday evening, would be hard to 
beat in point of relative attendance, in- 
teresting program or advertising value. 
There were scores of ministers, law- 
yers, physicians, state and city officials, 
school superintendents, nurses and 
others in addition to a big turnout of 
the company’s own field men from the 
various agencies of the state. And the 
best of it was the local daily news- 
papers told hundreds of thousands of 
others what the meeting was about and 
what was done there. Haley Fiske, 
vice-president of the company, headed 
the home office delegation. Bishop 
Joseph M. Francis of the Episcopal 
church in Indiana pronounced the in- 
vocation. William T. Durbin, ex-gov- 
ernor of the state, and James A. Col- 
lins, judge of the criminal court at In- 
dianapolis; Mrs. Albion Fellows Bacon 
of Evansville, Ind., state leader in bet- 
ter housing conditions; Merrill Moores, 
Congressman from the Indiana seventh 
district; Dr. John N. Hurty, secretary 
of the state board of health, and Mrs. 
Wm. P. Hapgood, were among the 
speakers. Mr. Fiske said he had trav- 
eled 3,000 miles the last few weeks at- 
tending similar conventions, telling the 
field representatives the ideals of the 
company’s officers that they may pass 
this on to the policyholders. 


Cr AIR ee 
End of Disappearance Suit 


A suit for life insurance brought at 
Newport, Ky., by Mrs. Delia Johnson 
against the Prudential, on a policy on 
her son’s life, has been dismissed on 
receipt of word from the son, whom 
neither company nor mother had been 
able to locate. The son, now 20, has 
been a wanderer, and writes from Nor- 
folk, Va., enclosing his photograph, 
saying that he has joined the navy, 
but will be home for Christmas. 

— ae 


Western & Southern’s Move 


The Western: & Southern of Cincin- 
nati has filed papers with the Ohio sec- 
retary of state increasing the capital 
stock from $300,000 to “not to exceed 
$500,000” and also has had approved 
by the attorney-general a certificate 
for amendment to its articles of incor- 
poration so as to insure against sick- 
ness and accident, and temporary and 
permanent disability. 
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MANY PART-TIMERS SEEN 





CONDITIONS IN WASHINGTON 





Pluggers Are Found in Every Depart- 
ment Office of the National 
Government 





Washington, D. C., Oct. 31—(Special) 
—In New York, Chicago and the rest 
of the large cities, part-timers and help- 
ers flourish, and by many have come 
to be regarded as a necessary evil. It 
is notorious that in factories and large 
mercantile establishments in these 
cities there is a part-time agent in al- 
most every department of the estab- 
lishment. But these conditions, with a 
few exceptions, are confined to the 
large cities, and, therefore, the situation 
in Washington, D. C., is interesting. 

Washington has a _ population of 
about 365,000, of whom 75 percent are 
government employes and their fam- 
ilies. Thus, broadly speaking, all the 
people of the city are working for the 
government, or gain their livelihood 
from those in the employ of the gov- 
ernment. The bulk of the life insur- 
ance business, then, is to be had in the 
various government departments, and 
it is in these departments that the part- 
time agent and helper makes his prolific 
appearance. 


Pluggers in All Departments 


Some general agents say that there 
is a part-time agent in every bureau of 
every department in Washington, and 
while it is probably not as bad as that, 
it is certain that in any one of the 
Washington government buildings there 
are housed enough part-time men to 
make the large city general agent, who 
prides himself on the size of his agency 
force and his many sources for secur- 
ing leads, blush for shame at his in- 
activity. The result is that competition 
in the national capital is very keen. 


Prosperity Does Not Fluctuate 


There is considerable wealth in the 
town and each year many large cases 
are written. Unlike an industrial city, 
Washington prosperity does not fluctu- 
ate and “hard times” do not affect gov- 
ernment employes. Because of the good 
character of the business and its persist- 
ency, nearly all of the companies oper- 
ating in the east have a general agent 
in Washington. No city in the country, 
of equal population, home office records 
will show, is as heavily insured as 
Washington. But one is inclined to feel, 
after meeting the general agents of the 
city, most of whom are high grade men, 
that if they would eliminate the part- 
timers and “$5 a case” men, and solicit 
the government business personally, 
there would be more policies written, 
and for larger amounts. 


————_— 6 
Intended to Change Beneficiary 


The Northwestern Mutual Life has 
been made defendant .in proceedings 
at Milwaukee by Mrs. E. M. Jones, 
widow of Dr. E. Morton Jones, who 
carried a $1,000 policy. Dr. Jones in- 
tended to change the beneficiary from 
his first wife, deceased, to the present 
widow, but the notice of the change 
did not reach the home office until his 
sudden death. Mrs. Jones made a claim 
for the principal, but the company re- 








fused payment, as there is a minor 
child by the first wife which is con- 
sidered the legal beneficiary. The suit 
is a friendly one, but the outcome is 
being awaited with much interest be- 
cause of the fine points involved. 

See a Be 


SUFFERS NO LOSS IN EUROPE 





Extra Premiums and Profits on Ex- 
change More Than Cover War 
Claims of Equitable 





In an interview given to a St. Louis 
paper John B. Lunger, vice-president 
of the Equitable of New York, said: 

“There have been no losses—that is, 
no net losses, in Europe. For years 
the companies doing a foreign busi- 
ness have been mindful of the possi- 
bilities of war and have assumed new 
risks with discretion. Moreover, the 
tendency has been to withdraw from 
the foreign field or limit the business. 

“In consequence, conditions . were 
established which, in a way, were com- 
parable with a process of gradual liqui- 
dation; therefore the payments on ma- 
turing endowments and on normal 
death claims have exceeded the pre- 
mium income, and remittances have 
been made from the reserve funds in 
this country to pay the balance. 

“The disturbed values of foreign 
moneys have enabled us to purchase 
pounds at a discount of from 1 to 5 
percent, and francs, marks and florins 
at a discount of from 5 to 20 percent. 
The profits from these exchange trans- 
actions have more than equaled the 
losses traceable directly and indirectly 
to the war. 

“In the case of the Equitable, our 
war losses, so-called, are about $600,- 
000, while our profits from exchange 
are considerably above that amount.” 


© 
Raid Effectually Stopped 


The Texas department has taken a 
firm stand on the attempt of several 
companies to capture the business of 
the Prudential Life of San Antonio, 
which recently was merged with the 
First Texas State Life of Galveston. 
The department is refusing to license 
Prudential Life agents who went to 
work for other companies without wait- 
ing for the formality of a license, and 
the companies that accepted business 
from them are being compelled to can- 
cel the policies and return the pre- 
miums. 

The agents who violated the law will 
be unable to write business for a year 
unless they can make their peace with 
the department, which refuses to li- 
cense them even for the First Texas 
State until they have walked up to the 
captain’s office and cleared themselves 
of wrong intentions. The First State 
intimated that it would take back the 
erring agents, but the department in- 
sists the agents must personally purge 
themselves of all stain. The raid on 
the Prudential’s business has been ef- 
fectually stopped. 


Conducts Correspondence School 


The Northwestern National Life of 
Minneapolis conducts a correspond- 
ence school for the benefit of its 1,000 
agents. The course consists of five 
lessons, covering the fundamentals of 
life insurance and the principles of 
salesmanship. 
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MICHIGAN’S FAST GROWING COMPANY 


The Northern Assurance 


Company 
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CLARENCE L. AYRES, President 


The remarkable record of $12,000,000 in Force 
in its Home State in Eight Years, Attests the 
Great Popularity of the Northern with Michi- 
gan people. 

Clean Management, Up-to-Date Service, a 
Home Office that Helps Agents to Succeed. 


There are Still a Few Good District Agency Openings 
with Exclusive Territory and Liberal Renewal Contracts 
Direct with the Home Office. A General Agency for a 
Good District in the Home State of a Successful and 
Established Company is a Lifelong Asset and Income 
Producer. Come and Grow With Us. You will Have 
to Grow Fast if you Keep Pace with the Northern. Join 
this Live Wire Organization of Successful Producers. 
Get the Habit and be Yourself Successful. Get the Ben- 
efit of Direct Home Office Supervision and Cooperation. 











Address the Company — 141 Griswold St., Detroit 
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STANDARDIZATION OF 
MEDICAL SELECTION 


(CONTINUED FROM PAGE 1) 


ready at hand to find material upon 
which to base a sound judgment. 


Fewer Border-line Cases 


In this favorable situation of our 
affairs, it should seem as if the differ- 
ences of opinion regarding border-line 
risks, which formerly were of frequent 
occurrence, ought to have become 
greatly lessened. Those of us who 
have been most optimistic with regard 
to the effect upon medical selection of 
these studies in which we have been 
engaged, have felt that the time has 
already come when there ought to be 
a substantial agreement concerning the 
value of most border-line risks. It is 
true that in certain doubtful risks the 
component factors include some which 
have not yet been sufficiently investi- 
gated tO warrant a very defihite con- 
clusion about them. Sometimes, too, 
we find that the differences of attitude 
have been caused by the nature of the 
medical examiners’ reports. One ex- 
aminer has placed considerable empha- 
sis upon a fact which has been entirely 
overlooked by another, or touched 
upon but lightly, so that the pen pic- 
tures of the case, as presented by the 
two examiners, are different. Then 
again, some life companies have main- 
tained for many years a very rigid 
standard of selection; others have se- 
lected their risks with considerable 
freedom. The emphasis in the former 
case has been placed upon mortality 
savings; in the latter, upon extending 
the benefits of insurance as broadly as 
is consistent with safety. 


Pressure for Acceptances 


Obviously, we cannot expect uni- 
formity of action under such circum- 
stances. But, making due allowance 
for these differences tgat are unavoid- 
able, the fact remains that the number 
of them that are clearly avoidable is 
still very great. Each one of us who 
is engaged in medical selection is, day 
after day, confronted with more lib- 
eral rulings on the part of those whose 
judgment we have every reason to re- 
spect. We still hear all too frequently 
the argument which in the past so 
often confronted us, that we should 
accept this or that risk because other 
companies of equal standing with our 
own have done so. The character of 
the selection of each of the companies 
is well known among insurance men, 
and this argument, which is apt to x 
little used with respect to companf 
which are more liberal, carries in- 
creased weight when employed i in cases 
where less liberal companies have ac- 
cepted the risks which we have de- 
clined. 

Reflection Upon Skill 


This situation of our affairs is un- 
satisfactory; it reflects upon our skill 
as experts in the selection of risks. 
We are not making full use of the tools 
that lie at our hands. We are still 
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employing methods which should long 
since have been abandoned. If any of 
us accepts a risk which another has 
refused, the reason should be, not that 
we differ materially in our judgment 
of the value of the risk, but that, know- 
ing full well its insurance value, the 
company that accepts it does so be- 
cause it practices a more liberal selec- 
tion; it draws the line which separates 
standard from substandard risks a lit- 
tle bit further towards the substandard 
end of the line. 


Standards Proposed 


Does it not appear evident, then, that 
the task before us is to place ourselves 
in position to assign a definite value to 
each risk, a value measured by stand- 
ards agreed upon among us, acceptable 
to us, and based upon the best infor- 
mation available at the time of their 
adoption? We have material enough 
at hand for the purpose; we have 
knowledge enough at our command to 
interpret it aright; why, then, should 
not the Actuarial Society and the Medi- 
cal Directors’ Association prepare 
standards, and place them at the dis- 
posal of all life companies that may 
wish to use them in the selection of 
their risks? 


Advantages of Uniformity 


The general use of such standards by 
the companies would be equivalent to 
submitting their risks to the judgment, 
not of individual selectors, as is at 
present the practice, but of a board of 
experts. Each risk valued in accord- 
ance with these standards would be so 
accurately measured that its place in 
any company’s membership would at 
once be determined. It may very well 
be true that any standards of selection 
prepared at the present time would be 
found later to be in some respects in- 
correct and would have to be modified 
from time to time hereafter; but, if 
we employ in the preparation of them 
the best light at present available, we 
should still be at an advantage in com- 
parison with the judgment of any in- 
dividual, however carefully trained, be- 
cause such judgment must always be 
guided by the light at the time ac- 
cessible to all of us. 


Cutting Percentage of Error 


Nine years ago, in the course of a 
discussion of the subject of medical 
selection, and in speaking of the nu- 
merical system in use in the company 
which we represent, one of us said: 
“During the nearly four years of the 
operation of this method of selection, 
the company has had abundant reason 
to be satisfied with its accuracy. It 
produces substantially the same selec- 
tion as that which for years has been 
practiced by the company. In another 
respect, this method possesses great 
advantage over the old—constant ap- 
plication to the work of selection soon 
overtaxes the mind of the medical di- 
rector. His perceptions become less 
acute and his liability to error in- 
creases. I have known thoroughly 
good men to make as high as two or 
more errors in a single day. The study 
of a large amount of business handled 
by the new method shows us that by 
reason of the careful analysis to which 
each risk is subjected the proportion of 
error is very greatly reduced.” 


Mistakes Almost Impossible 


Since that statement was made, the 
very large experience which we have 
had in the operation of this method of 
selection has served only to confirm 
the favorable opinion then expressed. 
Its accuracy is such that the propor- 
tion of discovered error is seldom as 
high as one error in 2,000 cases. With 
reference to the permanence of our 
standards it may be said that, during 
the past fifteen years we have twice 
made considerable changes in them as 
new data warranted, and, in addition, 
have made minor changes from time to 
time. We shall continue to do this in 
the future just as any of us, in the 
light of new information, modifies his 
judgment upon any subject. 


Adopt Standards Slowly 
In the development and application 
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The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last seventeen years has had 
more new insurance accepted and issued than any other Company in America. 





The Daily Average Business During 1915 


639 per day in Number of Claims Paid. 9,175 per day in Number of Poli- 
cies issued and revived for $1,956,438 per day in New Insurance issued, revived 
and increased. $326,616.59 per day in payments to Policy-holders and addition 
to Reserve. $146,602.49 per day in Increase of Assets. 


























OLD COLONY LIFE 


INSURANCE COMPANY 
Old Colony Building Chicago, Illinois 


Insures man, woman and child from ages 2 to 60 inclusive, under Legal Reserve 
Standard Provisions (not Industrial) non-participating policies. Territory open 
in Illinois, Wisconsin, Michigan, Minnesota, South Dakota, Nebraska, Okla- 
homa, Arkansas, Tennessee and Kansas. Write for a General Agent’s contract, 
to be made direct with the Home Office, to B. R. NUESKE, Vice-President and 
General Manager. 


Illustration of our Family Insurance, 20-Payment Life (End. at 85), with Insur- 
ance of Premium Payments: Baby’s (2) $250, costs $5.37; Young Lady’s (4) 
$250, $5.46; Junior’s (6) $250, $5.54; Mother’s (30) $500, $15.58; Father’s (35) 
$1,000, $31.11; total for family, $63.06. The special provision of this insurance 
is that if Father dies, Mother and Children receive not only the insurance on his 
life, but are excused from the further payment of premiums ontheir owninsurance, 
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of established standards for the life 
insurance business throughout the 
country, it may be that at first only a 
limited field might safely be covered. 
For instance, we might take the sub- 
jects of build and family history. 
These are comparatively simple. They 
are basic, and are still the cause of 
wide differences of action among the 
companies. The data at hand are abun- 
dant, and it should be possible from 
them to prepare and publish, so that all 
life companies that care to do so may 
use them, standards which shaN serve 
to measure every risk so far as these 
factors are concerned. We feel confi- 
dent that the insurance value of a sub- 
stantial proportion of the risks that 
are at present in doubt would, by this 
means, be determined with such ac- 
curacy that the acceptance or rejection 
of any of them would thereafter de- 
pend, not upon any question as to the 
value of the risk, but upon the line 
used by the company dealing with it, 
to separate its standard from its sub- 
standard or rejected risks. 


More Valuable Data 


The adoption by our societies of 
standards to be used in determining 
the insurance value of border-line or 
doubtful risks would certainly result, 
sooner or later, in the use of these 
standards in the valuation of all risks, 
because, having once subjected any 
part of its business to the careful 
analysis and close scrutiny involved in 
this method, no company would there- 
after be likely to abandon it in favor of 
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the old, which depends upon the judg- 
ment of the individual selector. 

In various papers dealing with this 
subject of medical selection each of us 
has described, on more than one occa- 
sion, the underlying principles involved 
in the use of established standards, 
and those who have followed the liter- 
ature of the subject are familiar with 
the discussions which have followed its 
presentation. We shall therefore limit 
ourselves to a brief statement of the 
method, and of the manner of its ap- 
plication to the valuation of risks. 


Factors Affecting Risk 


The factors which enter into the 
composition of every insurance risk are 
the following: 1, Build; 2, Family his- 
tory; 3, Physical condition; 4, Personal 
history; 5, Habits, 6, Occupation; 7, 
Habitat; 8, Moral hazard or insurable 
interest; 9, Plan of insurance applied 
for. The medical director as he re- 
views a risk takes-into account each 
of these factors in turn, and his final 
conclusion expresses the effect pro- 
duced by all of them upon his mind. 
“He mentally determines that a case 
has so many favorable points, and so 
many unfavorable features, and, after 
balancing these in his mind, he decides 
whether it approximates closely enough 
to the standard to be accepted at the 
regular rates.” Indeed, his “final judg- 
ment is the mental algebraic sum of 
these various factors,” and “the under- 
lying idea in this method of medical 
selection is to express the value of 
each of these factors numerically in 
terms of some standard, and, by the 
summation of them, to determine the 
value of the risk with relation to that 
standard.” 


Influence of Selection 


We begin, then, with the build of 
the applicant, his height and weight, 
and having ascertained how much un- 
der or over weight he is, as compared 
with the average weight at his age, 
we assign as a foundation rating the 
mortality which experience has shown 
to be due to that build. We may say 
that a comparison of the results of the 
medico-actuarial investigation with the 
standards we use shows a substantial 
agreement between them excepting at 
the extremes of the table and at the 
older ages where the differences are 
no doubt due to the fact that in the 
preparation of our working standards 
allowance was made for both selection 
and antiselection. It must always be 
remembered that the mortalities found 
in any groups of selected lives have 
been influenced by the selection to 
which they have been .subjected, and 
that if we wish to use the mortalities 
experienced in them as guides for fu- 
ture selection, we must see that the 
same severity of selection is practiced, 
or that due allowance is made for it in 
the standards which we employ. 


Allowances to Be Made 


In any group of selected lives which 
are of average type in all respects, we 
may be sure that the selection has not 
been rigid; where the lives depart con- 
siderably from the normal in any fac- 
tor, they have been selected with 
greater care with regard to all other 
factors. Indeed, the further any ho- 
mogeneous group of lives departs from 
the normal, the more severe must have 
been the selection in that group. It 
follows, therefore, that the results ob- 
tained in any rigidly selected group 
may not be used as standards for fu- 
ture selection of similar risks, unless 
allowance be made for the effects of 
the rigid selection practiced in the 
group. In the same way, we must re- 
member that where, for the purpose of 
providing for an excessive mortality, 
higher priced plans of insurance are 
offered than those applied for, an ad- 
vance in age, or an addition to the 
premium used, the best of the risks 
will be apt to refuse the offers made, 
and the less desirable ones accept 
them. This is what we mean by the 
influence of selection and of antiselec- 
tion. 

Those who have had experience with 
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‘insuring border-line and substandard 


risks will fully appreciate the impor- 
tance of these considerations. Let us 
suppose, for example, that we have be- 
fore us two build groups of risks ac- 
cepted on standard plans, one of which 
has shown a mortality of 110 percent, 
and the other a mortality of 175 per- 
cent. We should probably be safe in 
accepting the testimony of the former 
as it stands, and in any future selection 
of placing a valuation upon similar 
lives, little, if any, above 110 percent; 
but, in the latter group, if we wish to 
insure them as substandard risks, realiz- 
ing that the risks, in spite of the rigid 
selection which must have been prac- 
ticed upon them, have produced so high 
a mortality, we should certainly have to 
add considerably to our ratings, and to 
place upon them a valuation of, say, 
200 percent to overcome the anti-selec- 
tion bound to occur among risks so 
highly impaired. The best of those 
risks, feeling themselves entitled to 


: more favorable insurance, will refuse 


the offers which we should be obliged 
to make; the less desirable of the risks 
will accept our offers. Due allowance 
having been made in this way, the re- 
sults of the Medico-Actuarial Investi- 
gation might safely be used as stand- 
ards for the future valuation of risks. 


Height Affects Mortality 


In a paper read before the Actuarial 
Society in October, 1914, Mr. Little 
presented a table of mortality accord- 
ing to height and weight, as derived 
from the data of the Medico-Actuarial 
Investigation. We are led to mention 
this table because, in the first place, 
Mr. Little gives good reasons for stat- 
ing the departures from the average 
weight in pounds instead of in per- 
centages, although we believe that these 
reasons are not sufficient to warrant 
a change of method in the companies 
which use percentages of departure 
from the average rather than pounds 
of departure. In the second place, he 
is, we believe, the first to publish in 
detail the differences in mortality due 
to differences in height alone. The 
evidence is quite strong that the ele- 
ment of height makes a substantial 
difference at some ages and at some 
degrees of over and under weight, and 
that, in the preparation of standards, 
these differences should be taken into 
account. 


Composite of Opinions 


Returning to our subject, the use of 
standards has another advantage which, 
in our experience, is very great, 
namely, in connection with cases 
brought up on appeal. Among these 
cases it is very difficult, unless we 
have at our hands strong statistical 
evidence to the contrary, to meet the 
plausible arguments that are adduced 
that this, that or the other risk should 
be accepted in the ordinary class; 
standards of the sort we recommend 
would go far towards securing a satis- 
factory settlement of many of these 
doubtful cases, and would be of great 
service in fixing a definite valuation 
upon many cases now the subject of 
difference of opinion. 


Importance of Family History 


Reference to the influence of family 
history leads us to say something upon 
the manner in which we have met that 
problem. Just as there are differ- 
ences in degree of over and under 
weight, so there are differences in type 
and significance of family history, and 
for a long time we were perplexed to 
knqw just how to distinguish with rea- 
sonable accuracy between them. Our 
observations led us to believe that 
between the very good family his- 
tories on the one hand and the 
very poor ones on the other, the differ- 
ences in mortality occurring in con- 
nection with family history alone, leav- 
ing out of consideration cases of very 
marked hereditary tendency, were 
probably expressed by about 30 per- 
cent of the average mortality, and we 
believed that if we gave the best of 
them a credit of 15 percent, and the 
worst a debit of about 15 percent, we 
should be expressing the probable 








range of influence with a fair degree 
of accuracy. 


Pamily History 


The next question was to distinguish 
the various family histories, and to 
determine what debit or credit should 
be assigned to each. To this end we 
had copies made of a large number of 
family histories. These were marked for 
identification and submitted independ- 
ently to the judgment of a number of 
physicians skilled in such work, each 
one of whom was requested to indi- 
cate, as to each family history, whether 
it represented a very good, = 1; good, 
= 3; average, — 5; fair, = 7; or poor, 
= 9; family history, and by assigning 
numerical values as indicated above, 
and making for ‘each a summation of 
the valuations thus secured, we ob- 
tained a guide to their probable con- 
secutive order and arrangement accord- 
ing to the value of each, so that lay 
persons by studying them were able to 
become very expert in judging the 
weight to be assigned to any family 
history. Usually the variations be- 
tween the opinions of two lay review- 
ers are not more than five points, rarely 
ten points; that is, where one reviewer 
estimates a family history to be zero 
or average, another may estimate its 
value to be minus 5 percent or plus 5 
percent; and it is only occasionally that 
one reviewer estimates the family his- 
tory to be minus 5 percent, and the 
other to be plus 5 percent. Indeed, it 
has-been our experience that lay re- 
viewers, after a fair amount of drill in 
this subject, became so expert that 
they are in substantial agreement, day 
after day, as to the value to be as- 
signed to each family history. 


Too Liberal on Consumption 


As to a family history of consump- 
tion, the results of the Medico-Actu- 
arial Investigation have been very help- 
ful to us, and we have found reason to 
make some changes in our standards 
of that impairment. We believe, how- 
ever, that, because of a disregard of 
the effect of the rigid selection to 
which these risks were subjected, the 
results of that investigation have led 
to too great a liberality among many 
of the companies, and that, if the adop- 
tion of standards had no other effect 
than to secure greater uniformity 
among the companies with respect to 
this impairment alone, the undertak- 
ing will prove to have been of real 
value to the business. 


Clerks Can Value Risks 


About the practical use of standards 
in the valuation of lives for insurance, 
we wish to say that for many years 
we have made use of them, and have 
in our medical department a division 
made up of clerks trained in their 
use, and very expert in their spe- 
cialty. Our medical papers are so ar- 
ranged that one clerk, having assigned 
a numerical value for each one of the 
factors referred to, and, by their sum- 
mation, determined the value of a risk, 
is able so to fold the papers as to con- 
ceal the valuation thus obtained. The 
case is then submitted to a second 
clerk, who, without reference to what 
has already been done, measures and 
makes an independent record of the 
risk. These two valuations are then 
compared, and, where they agree, we 
accept the result in so far as build and 
family history are concerned, as a final 
determination of the value of the risk. 


Value of Two Valuations 


The advantage of having two review- 
ers, working independently, go. over 
each application, study it carefully, and 
place a valuation upon it, is so great 
that we should not think of abandon- 
ing the method for any other with 
which we are acquainted. Those who 
have not seen the system in operation 
can form no idea of the accuracy which 
these lay clerks acquire in the handling 
of routine business. Our experience 
has been that, after careful training, 
the activities of lay reviewers may 
safely be extended far beyond the de- 
termination of the significance of these 
fundamental factors. In doubtful and 
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The PERFECT PROTECTION POLICY of the RELIANCE LIFE 
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border-line cases, however, or where 
the amount of insurance involved is 
large, a comprehensive and exact valu- 
ation requires the cooperation of med- 
ical experts. 

Defects Never Emphasized 


Any group of lives, homogenous in 
so far as the fundamental factors are 
concerned, includes individuals which 
are better risks than the average of 
the group, as well as those that are 
not so desirable as the average, due 
to favorable or unfavorable hereditary 
tendencies, to slight differences of oc- 
cupation, of habits of life, and the 
like. Evidently an individual risk, 
measured purely mechanically, will be 
found of equal value with every other 
in the group. Agents who present 
these risks to the companies are very 
diligent in emphasizing the favorable 
features of their cases, but we may be 
sure that there is no disposition on 
their part to emphasize the features 
that are unfavorable. The basic facts 
of the record are supplemented by 
testimony calculated to distort the 
picture in favor of the applicant for 
insurance, and it requires a nice dis- 
crimination to recognize those other 
features of the case that are not so 
favorable. 

Doctors Decide Doubtful Cases 


Risks near the border line have to 
be very carefully studied, and the 
value of definite standards lies in the 
circumstance that they express with 
great accuracy the mean or average 
value of the group, and furnish the 
selector with a basis upon which to 
make those fine distinctions necessary 
to be drawn in the accurate valuation 
of doubtful risks. Work of this sort 
falls within the province of the med- 
ical expert. When a risk is found by 
the use of established standards to be 
near the border line, it then becomes 
the legitimate subject for the special 
consideration of the medical director. 
Indeed, it is among these border-line 
risks that the assistance of the med- 
ical expert is especially necessary. 

In conclusion, the value of stand- 
ards lies in the fact that they afford 
a solid foundation upon which a more 
accurate selection of border-line risks 
may rest, and our societies can engage 
in no more valuable enterprise than 
to complete the work of the Medico- 
Actuarial Investigation by preparing 
and recommending for general use 
among the companies standards by 
which to measure the value of lives 
for insurance. 


—_—_—___ —~-» © es - 
Won October Loving Cup 


The Cincinnati Field Club of the 
Mutual Life of New York won the 
loving cup for October for producing 
the largest percentage of quota among 
the ten agencies constituting the field 
clubs of the Central Division of the 
company. Cincinnati and Detroit are 
now tied in the race for 1916, both 
having won the cup twice. 

—_——__——-e«- 


Would Prevent Rate Raise 


Policyholders in the Fraternal Re- 
serve Life Association, a fraternal with 
headquarters at Peoria, Ill., have filed 
an action in the circuit court of Will 
county at Joliet, Ill, praying for a 
hearing on injunction proceedings to 
stop the society from carrying into ef- 
fect a’raise of rates made effective by 


changing the by-laws of the society. 
BELA RA ee eee Sates 








State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 

















News About Companies 














Fidelity Mutual—As a result of the spe- 
cial drive made for business during the 
past month in celebration of the twen- 
tieth anniversary of the adoption of the 
disability clause, October proved to be 
the best month of the year for the com- 
pany. A gain of 50 per cent in paid-for 
business over the same month in 1915 is 
reported. 

* * * 

Security Mutual Life, Binghamton, N. Y. 
—This company will pay for more than 
$50,000,000 of insurance in 1916. It has 
been approaching that mark for several 
years, but is certain of writing it this 
year. 

* * * 

Western Reserve Life, Muncie, Ind.—It 
is one of the smaller companies which is 
being built on a firm, substantial basis. 
It is now averaging well over the $100,- 
000 a month mark and by the end of the 


year will have over $3,000,000 insurance 


in force. For the last two years the com- 
pany has had a surprisingly low loss ratio, 
as during 1915 it paid only one policy for 
$1,000 due to an accidental death, and so 
far this year has paid out only $2,500. At 
the recent Indiana centennial celebration, 
held in Muncie, a novel advertising scheme 


-was worked with success. On each of the 


four days of the celebration an insurance 
policy was given away to the one holding 
a lucky number. The only requisite for 
entering the contest was the filling out of 
a card with information which would be 
valuable:-to the company. This way the 
company received much valuable material 
as well as widespread advertising. 
* * * 

Connecticut Mutual—The total issued 
business from Jan. 1 to Nov. 1 was $26,- 
924,000, a gain of $81,000 over the entire 
written business of last year. It is likely, 
therefore, that the company will write 
about $3,000,000 more new business this 
year than it did last. 


Life Insurance Company of Virginia— 
Whether its capital stock is to be in- 
creased from $500,000 to $600,000, as pro- 
posed, is a question which stockholders of 
the company will vote upon Nov. 15 at 
the home office in Richmond. 

* * * 

Northwestern National Life, Minneap- 
olis.—It reports an increase of 43 per- 
cent in new business written during 
October, as compared with the same 
month of last year, and an increase of 
46 per cent to Nov. 1 this year, as com- 
pared with the first ten months of last 
year. 

* = a 

Mutual Life, N. Y.—A gain of $5,032,- 
441, or 62% percent in applied for busi- 
ness for October, is reported by the com- 
pany as a result of the special effort made 
by the agency force in honor of George T. 
Dexter, second vice-president. Applica- 
tions for $13,074,040 of business were re- 
ceived during October as compared with 
£8,041,599 for the same month last year. 
The idea of having a “Dexter month” 
originated with B. C. Shaw, manager for 
the company at Sioux Falls, S. D. Many 
times during the past few years efforts 
have been made by individual agencies, 
but this is the first time since 1910 that 
there has been a united effort. The twen- 
ty-nine agencies that are members of the 
Western Managers Association all made a 
special drive. It is. now very probable 
that the company will write its limit of 
$170,000,000 for 1916. 
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Ohio National Life 


Insurance Company 


Cincinnati 
ALBERT BETTINGER, President 
Offers 
“SOMETHING DIFFERENT’’—we believe the 


most salable combination contract on the market 


ILLUSTRATION: 
Age 35— 
Pays $ 5,000.00 in case of death from any cause. 
‘* 10,000.00 in case of death from Accident. 
25.00 per week for loss of time from sickness (all diseases— 


almost no exception) or Accident (all accidents— 
almost no exception.) 


for entire period of disability—from one day to 13 weeks. 


6c 


PREMIUM: Annually $182.45; Semi-annually $94.87; Quarterly 
$47.34. (Waiver of premium in case of total permanent disability). 


Accident men increase their income with this policy 
Life men increase their income with this policy 


Address inquiries to 


T. W. APPLEBY, Actuary—Agency Manager 


CINCINNATI 
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Lutheran International 


Snusurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 











WANTED 


A few experienced stock salesmen to assist in the sale of the capital stock of 


THE AMERICAN MUTUAL LIFE INSURANCE COMPANY 
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NEWS ABOUT LIFE POLICIES 


g New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
q Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2. 56 6 


PHOENIX MUTUAL REFUNDS 

Dividends payable in 1917 by the 
Phoenix Mutual Life, additional to 
those shown in THE WESTERN UNDER- 
WRITER Of Nov. 2, are given below. At 
the end of the table are shown the per- 
centage of dividends, estimated ac- 
cording to the new scale, payable over 
various periods on policies for which 
actual figures are not shown: 

5-YEAR TERM 


oe ee ae a 
Age Prem. ist 2d 3d 4th 5th 











20.00. $10.43 $1.77 $1.78 $1.78 $1.79 $1.80 
26.200. 10.97 1.89 1.90 1.91 1.92 1.93 
30 e 11.69 2.05 2.07 2.08 2.09 2.11 
85.0266 12.73 2.28 2.30 2.32 2.34 2.36 

O...0s 14.30 2.57 2.55 2.53 2.50 2.48 
| ae 16.85 2.80 2.79 2.77 2.82 2.86 
50. ..6. 21.387 3.47 3.56 3.64 3.72 3.79 
a 29.00 4.79 4.94 5.08 5.21 5.34 
60..... 41.40 6.88 7.13 7.36 7.58 7.79 


o——————Dividends——_____ 
Age Prem. ist 2d 3d 4th 5th 
ao $11.46 $2.68 $2.69 $2.70 $2.71 $2.71 
ae 12.18 2.93 2.94 2.96 2.97 2.98 
| eee 13.16 3.25 3.27 3.29 3.30 3.32 
| ee 14.58 3.69 3.72 3.74 3.77 3.80 
16.76 4.26 4.25 4.25 4.23 4.22 
ieee 20.39 4.87 4.89 4.90 4.96 5.03 
i eee 26.52 6.06 6.18 6.31 6.43 6.54 
| ee 36.46 8.05 8.26 8.47 8.67 8.86 
eee 52.21 11.05 11.39 11.72 12.04 12.35 

20-YEAR TERM 


———-Dividends——__—___, 
Age Prem. ist 2d 5th 10th 15th 
2.71 $2.73 $2.77 $2.84 $2.90 


bo 
—) 

: 
aA 
- 
it 
oo 
~ 
“nn 


ae 12.75 2.97 2.99 3.05 3.15 3.25 
res 14.09 3.33 3.36 3.45 3.61 3.51 
16.21 3.80 3.85 4.01 4.02 4.07 
40..... 19.69 4.47 4.50 4.61 4.87 5.26 
ree 25.383 5.24 5.382 5.69 6.42 7.07 
Re anes 34.30 6.64 6.87 7. 5 
ks. oe 47.87 8.89 9.25 10.35 12.14 13.77 
Seen 67.21 12.15 12.68 14.26 16.82 19.14 
30-PAY LIFE 

oT tte gee rege 

Age em. ist 2d 3d 4th 5th 
any, ay66 328 90 Le oH $3.41 $3.59 $3.77 $3.96 
. ee 4.92 3.79 3.99 4.19 4.41 
ee 37 43 ry 06 4.28 4.51 4.74 4.98 
eee 30.61 4.65 4.91 5.17 5.44 5.72 
eee 34.79 5.42 5.67 5.93 6.20 6.47 
. ee 40.48 6.25 655 6.86 7.23 7.62 
SOs 0s es 48.48 7.62 Bn A = 8.94 9.40 
mm Dividends— ——_——_, 
Age 6th T7th 8th 9th 10th 15th 
es $4.19 $4.36 $4.57 $4.78 $5.01 $6.24 
) ree 4.62 4.85 5.09 5.83 5.58 6.97 
Oe vers 5.23 5.49 5.76 6.03 6.32 7.69 
oe 5.96 6.21 6.47 6.74 7.02 8.67 
Se 6.76 :< ee 7.72 8.09 10.12 
Cee 8.83 9.25 9.69 11.95 
ee 9.87 10. 34 10.82 11.31 11.80 14.33 

PROTECTIVE POLICIES 
Annual Premium 20 Payment 

c— Dividend—_, -—Dividend—_, 


Age Prem. ist 2d Prem. ist 2d 
20..$16.04 $2.49 $2.58 $23.94 $2.69 $2.89 
25.. 17.74 2.76 2.87 25.42 2.95 3.16 
3.11 3.23 27.17 3.29 3.52 
=e 3.57 3.72 29.25 3.72 3.97 
40.. 26.50 4.13 4.28 31.80 4.26 4.48 
= 4.71 4.91 34.98 4.78 5.03 
50.. 39.03 5.76 6.08 39.03 5.76 6.08 


LIFE DISABILITY POLICIES 
Annual Premium 20 Payment 


-—Dividend—_, oa ans 
Age Prem. ist 2d Prem. ist 


20..$19.15 $2. ry the % 7. $29. 08 Le gt 81 $3. 07 


Estimated Percent of Dividends to 
Premiums 
In In In In 
In In In 10 15 20 20 
10 15 20 yrs. yrs. yrs. yrs. 
yrs. yrs. yrs. on on on on 
on on on 10- 15- 25- 30- 
10-P. 15-P. 20-P. year year year year 
a = — “4 — = End. End. End. 





NEW 20-PAY POLICY 


The National Life, U. S. A., has put 
out a new policy, known as “20-pay- 
ment life, with increased benefits and 
guaranteed settlements.” The rate is 
$38.06 per thousand at age 35. At this 
age it becomes paid-up for balance be- 











sides. The twentieth _— ene 
er $1,000, age 35, provides for (1) | FS 
aditinias nl $1, 600 and cash $250 WANTED — General Agents Columbus, Toledo, Dayton, Springfield, 


or (2) paid-up insurance $1,441 or (3) Ohio; renewals on old business. Also State Agent for Virginia and Man- 
cash $816. Intermediate values are 






















































proportionately greater than the regu- ager for District of Columbia. Best policies on the market; one copy- 
lar 20-pay life nonparticipating policy. righted. Lowest average net non-participating rates. Loading from | to 
It contains a total disability benefit, 5 per cent. Attractive proposition. Company strong and conservative; 
which provides for payment of one- di ar ery ee ry war f hich yer 
tenth of the face of policy yearly so irectorate composed of bankers and business men of hig type and we 
long as the insured lives, or until the known financial responsibility. Ratio of assets $128.50 for each $100 of 
face of the policy is paid out, if death liability. ‘Sound as the Bank of England.” 

occurs before. This policy has been , 

issued for a time in Minnesota. The Address, with references, 


rates are as follows: 


OLD LINE LIFE INSURANCE CoO., Box 319, CINCINNATI, OHIO 
9 rity’ Age eae 06 Age Prem. 

















1 35....$38. 8....$48.92 an 

22 31.72 36.... 38.69 49.... 50 

Bll SRL BSLLIL doe GkLLLL bat | > | . { 
> 40. 4.12 t t 

ges beae ago ates Sc Se nternational Life 

gers: $837 faccc: Soe besl2: Baas 

2 . 48. 

a HR RSC aah geo aoa The Big Life Company of TODAY 

HE OC beeen tL eee or with Methods of TOMORROW 

33 + 36.87 47 47.80 60 70.15 





Write us about our T. O. Policies. 


Changes Its Practice If you are not selling them we are both losing money. 


On account of the Mexican crisis the 
New York Life decided last May that 
army officers be not considered for in- 
surance and that naval officers be lim- 
ited to $2,000. The rulings have now 
been changed. Army officers will be 
accepted for amounts not exceeding 
$2,000 and naval officers for amounts 
not exceeding $10,000. 


oe The Midland Mutual Lite Insurance Company 
New View on Part-Timer COLUMBUS, OHIO 


Dr. J. B. Wachtel, special agent of 
the Pacific Mutual at Shawnee, Okia., An OHIO Company, writing policies on OHIO people and keeping OHIO 


International Life of St. Louis, Mo. 


MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 











wrote $110,000 of paid-for business in money in OHIO for the development of OHIO industries 
October. Dr. Wachtel gave a talk at Admitted oo OCG EEE CCE eee > _ ae 

the meeting of the Oklahoma Under- Insurance in Force...... .........+-+-: pete 

writers Association last week on the Surplus to Policyholders.............. 42,175.4 

part-time man. “He is like the dog in New Continuous Monthly Income Policies 

the manger,” said Dr. Wachtel. “He Splendid opportunities for AGENTS in many sections of Ohio We solicit inquiries from responsible parties. 
lines up a prospect, never closes it, and| | Dr. W.O. THOMPSON G. W. STEINMAN 
won't allow any one else to go after President Secretary 


the business, and often the business is 
entirely lost and death overtakes the 
victim without a policy.” 


Must Make Remittances Promptly C R E. S CE NT LE | k EF, COMPANY 


The Prudential has notified its agents 

















in the ordinary department that pre- INDIANAPOLIS 

nye — ew paid within aoe JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 
ays after policies are issued the 

I ong are a ge ea A LEGAL RESERVE COMPANY 

wi e canceled ecretary Hamilton 

states that the Prudential desires to AN UNIQUE PLAN 

a po ie gp pinto i Rg A representative of this Company has the best introduction 

taken” policies, as it will need all the to the best people in any community. 

latitude it can’ get this year to meet DISTRICT AGENTS WANTED IN INDIANA 

the requirements of the law. 




















WANTED: Stock Salesmen for Legal Reserve Life and Casualty Insuranee 
Company now organizing in rich farming section of Indiana. Applicants 
must furnish references. Men of sterling character only need apply. Pros- 
pects furnished and good inducements to the right men. 


Address 
Star Life & Casualty Co., Rochester, Ind. 











The Western Life Indemnity Company 


Has been in coatinuous and successful operation for thirty-ene years 


Has Paid Over $7,500,000 in Relief 


ITS POLICY HOLDERS AND THEIR BENEFICIARIES 


Now offering special attractive contracts to producing agents in 
ILLINOIS, INDIANA and PENNSYLVANIA 


GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 
Masonic Temple, Chicago, Illinois 
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NEW TWIST IS GIVEN 


As a means towards getting a busi- 
ness man’s interest, so that he will 
figures on taking more than one 
might think he would, ask him how 
much he values his business and resi- 
dence at, and how much fire insurance 
he is carrying on them at the present 
time. Eight-tenths of the time he will 
give you an answer that shows he is 
carrying several times more fire in- 
surance than he has any idea of carry- 
ing in life insurance on himself. 

That gives you a somewhat new 
twist to work on him. Show him the 
absurdity of carrying more fire in- 
surance, in proportion to the value of 
the property covered, than life insur- 
ance in proportion to the value of his 
life. This new twist to your talk will 
help you to sell him more on his life 
than either you or he had thought of 
before. 

Heretofore, life fieldmen have simply 
said, “You insure your stock of goods 
—why not your life?” and let it go at 
that. New twists to old ideas some- 
times bring in big money. Try them. 





USE OF LITERATURE 

THERE are different ideas as to the use 
of literature in soliciting life insurance. 
Some agents claim that literature is al- 
most useless, while others find it effective 
in many ways. Probably no one will de- 
pend upon literature entirely to make a 
sale. There may be isolated cases, but the 
personal presence of the solicitor has to 
be there to get the signature. More atten- 
tion is being given by companies to the 
proper use of literature and especially 
during these days when paper stock is so 
high in price. 

Some of the company officials have 
gone into this question rather exhaustively 
and the latest word on the subject is 
spoken by Vice-President ArtHur F. 
Harr, of the Lincotn Nationa Lire. 
Mr. Hatt’s ideas are of interest. He 
says: 

“There are many men of many minds, 
and there are many different forms of 
policies to meet the ideas of these many 
minds. Nearly every policy has its special 
piece of literature. Some agents make 
the literature fly. Others don’t use any. 
Neither is making the proper use of his 
tools. The paper on which our policy 
literature is printed costs just the same 
per pound as good porterhouse steak. 
Had you thought of that? You don’t 
throw porterhouse steak away and yet 
a little of it used intelligently produces 
great results. : 

“The idea I am going to give to you is 
one I recently got from the president of 
another life company. What is the best 
thing to hand to a prospect when he asks 


plication? It will be a little surprise to 
your prospect when you hand him the ap- 
plication and he will grasp very readily 
that you are up-to-date and ready for a 
legitimate opening to present the applica- 
lion. It truly is the most interesting thing 
you could possibly give him to read. | 
“You certainly gain nothing in thrusting 
a financial statement into a man’s hands 
or leaving any other piece of literature 
with him, unless you get his promise to 
read it carefully and better yet, an en- 
gagement to see him after he has read it. 
Your prospects are busy with their own 
affairs. They've got things that they 
WANT to read. Make yours seem at- 
tractive to him and he will read it. Say 
to a man, “Mr. Jones, I only have a few 
copies of this pamphlet. I will let you 
have this to look over—it is very inter- 
esting. You can take it home tonight and 
look it over with your wife in ten minutes’ 
time. And then be sure and bring it back 
to the office in the morning; I will drop in 
to see you.” You yourself should be in- 
timately familiar with the literature you 
give to him and in your next interview 
you can very easily ascertain from him 
whether or not he has read it. Then if 
you find that he has, discuss a few points 
of it with him and start filling the blanks 
in the application. 

“Some people ask for literature merely 
to get rid of you. This is why I dwell on 
the importance of doing or saying some- 
thing to the man that will cause him to 
read the literature you give him. Pro- 
miscuous distribution of literature is 
wasted effort on your part and wasted 
money on ours. We had just as lief send 
you cuts of good porterhouse steak to 
throw away as to send you good litera- 
ture to throw away or let grow dusty 
in the pigeon-holes of your desk. Have 
a reason for every move you make and 
every word you say when interviewing 
a prospect.” 





WEEKLY PRODUCTION 


WHEN the life insurance man does 
not get some business every week there 
must be something radically wrong, 
either with the agent himself or con- 
ditions. Very often, and in fact in most 
cases, it is due to the man himself. 
One of the companies the other day, 
in commenting on this very subject, 
asked the question as to what any one 
would think of a doctor, a lawyer or 
business man who went a whole week 
without getting any business whatever. 
If such a condition existed with such a 
man, his friends would immediately 
surmise that he wasn’t getting along 
very well in the world. There would 
be considerable doubt as to his busi- 
ness capacity. An onlooker would 
judge that such a man was indiffer- 
ent, ill equipped or lacked ambition. 
As this company points out, the busi- 
ness gravitates to those who are always 
at it. Prosperity is catching: An agent 
with “get and go” about him, who is 
hustling all the time, who has not a 
moment to spare, is the one who is at- 
tracting attention. 

It is difficult to see how life insur- 


entire seven days without some busi- 
ness. It is interesting to study the rec- 
ords of life agents and to see how men 
who are not satisfied in going a whole 
week without an application are usu- 
ally those who are most prosperous 
and well to do, who are up and com- 
ing and, like a magnet, are attracting 
people to them. 








“EQUALLY as desirable and precisely as 
effectual is it to insure the head of a 
prosperous corporation for the benefit 
of the business as it is to place protec- 
tion upon the head of a family for the 
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Personal Glimpses of 
Life Underwriters 


Warren Pullen, manager of the Se- 
curity Mutual Life at Cincinnati, comes 
of an insurance family. His father, 
William H. Pullen, is manager of the 
Security Mutual for Mississippi and 
western Tenessee at Jackson, Miss. 
He has one brother-in-law, A. C. Crow- 
der, who is manager of the Prudential 
at Birmingham, Ala. Another brother- 
in-law, A. W. Finley, is manager for 
the Penn Mutual at Louisville, Ky. 
Still another brother-in-law, . W. 
Saunders, is general agent for the Mis- 
souri. State Life at Jackson, Miss.. His 
wife’s' cousin, C. M. Williamson, Jr., 
is cashier of the New York Life office 
at Jackson, Miss. His brother, his 
wife’s uncle, and his wife’s cousin are 
all local fire agents at Jackson, and his 
elder brother, C. H. Pullen, who is 
now managing editor of the New Or- 
leans “Daily States,” is also the local 
representative of a number of insur- 
ance papers at New Orleans. 

Mr. Pullen went to Cincinnati from 
Jackson a few months ago to take the 
management of his company, and 
stepped off a train without knowing a 
soul in the town. He asked the taxi- 
cab driver to take him to the leading 
hotel and from there he started at once 
to make acquaintances. He is already 
writing a fine business. In 1913 he 
ranked second in paid-for business 
among all the agents of the Security 
Mutual, and in 1914, fifth, For two 
years he was secretary of the Missis- 
sippi Association of Life Underwriters, 
and personally pulled off the first con- 
vention of life insurance men ever held 
in the state. 





The agents of the North American 
Life of Chicago were asked to make 
Oct. 31 “McNamara Day” in honor of 
President James H. McNamara, who 
started to work for the North Ameri- 
can just ten years previous, although 
the company was not licensed to do 
business until February of the follow- 
ing year. Mr. McNamara has been the 
main force behind the North American 
Life and the success of the company is 
chiefly due to his guiding genius. The 
agents turned out with a right good 
will to show their appreciation of their 
chief. Next February the North Amer- 
ican Life will celebrate its tenth anni- 
versary with, an agency meeting and 
banquet that will be in keeping with its 
progress. 


Each month the Philadelphia Life 
gives to its leading producer and lead- 
ing agency a loving cup. This has been 
done for the past six months and the 
results watched carefully. A marked 
increase in business from certain agen- 
cies has resulted. Men who would not 
compete for ordinary prizes have been 
putting forth a special effort since the 
inauguration of the plan. 

G. D. Edmondson, the company’s 
general agent at Danville, Pa., has won 
three cups. One of the local druggists 
recently asked for the privilege of dis- 
playing them in his windows for a 
week. The display was commented on 
by the local papers, and through the 
publicity Mr. Edmondson wrote con- 
siderable new business. 

Agents report that an office caller 
will invariably be curious enough to 
read the inscription on the cup, which 
is always favorable, either denoting 
the general agent or his agency as a 
leader for a particular month. Once 
won the cups become the permanent 
property of the agents to whom they 
are awarded. 

W. R. Smith, superintendent of agen- 
cies of the Lafayette Life, is one of 
the live field generals of the west. 
He has been with the Lafayette Life 
since the beginning. He was one of 
the organizers of the company and 
helped write the first business put on 
its books. He carried a rate book for 
a few years, then was made field super- 





well-being of the home.” 


intendent, and this year was elected 








W. B. SMITH, Lafayette, Ind. 
Superintendent of Agents Lafayette Life 





superintendent of agencies. He was 
also made one of the directors last 
year. Mr. Smith has a host of ac- 
quaintances throughout the territory in 
which the Lafayette Life operates and 
is very popular with the agency force. 


"'W. W. Jaeger of the home office force 

of the Bankers Life of Des Moines re- 
cently sold a policy to the president of 
Des Moines College, Dr. John A. Earl. 
Jaeger so impressed the president with 
the importance and beneficence of life 
insurance that he was engaged on the 
spot to deliver a series of lectures to 
the students of the college on life 
insurance. 


Coming up to New York from White 
Sulphur Springs where he had been at- 
tending the meeting of the New York 
Life’s $200,000 Club as a delegate, H. 
H. Bru, one of the company’s agents 
at San Francisco, went into the smoker 
and while there got into conversation 
with a young man of prepossessing ap- 
pearance who was an entire stranger 
to him. It turned out that he was a 
sugar planter and evidently a man of 
wealth. He proved to be a genial sort 
of chap until the subject of life insur- 
ance was broached, and then he froze 
up tight. No, he did not need insur- 
ance and wouldn’t consider the subject. 
Besides his wife had an independent 
income of $1,600 a month, why should 
he insure? 

In a case like this what would you 
have done? Would you have been 
bluffed off, shut out, taken the man at 
his word, chatted pleasantly on politics 
and babies the rest of the trip. Well, 
that wasn’t what H. H. Bru did. He 
found that the man had no insurance, 
his business interests were not properly 
protected and the capital he possessed 
was in jeopardy. He stuck until he 
interested the man, made a date to 
meet him at his hotel and sold him 
$100,000 insurance with a bank draft 
to pay the premium. Before this, un- 
der similar circumstances, Mr. Bru sold 
another total stranger $25,000. In both 
cases the men told him they did not 
want insurance, but they took it be- 
fore Mr. Bru got through with them. 

It is certain that Mr. Bru would not 
have had these opportunities if he had 
not been a hustler and made the big 
club trip. Somehow it seems to sharpen 
cne’s wits to get away once in a while 
for a change, into new surroundings— 
say once a year. 

In their regular work Mr. Bru thinks 
agents should be more alert in tackling 
strangers—that man who is next to you 
in the smoker, in the store, on the 
street, at lunch, or anywhere. And 
when he says, No, don’t take him at 
his word. He doesn’t know. He only 
thinks. Post him as Mr. Bru did. He 
needs it, he’ll want it, and many times 
he will take it, if you only show stick- 





to-itiveness enough. 
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SOUTH AS AN INVITING 
INSURANCE SECTION 


(CONTINUED FROM PAGE 1) 


stroyed by the war between the states. 
The southern soldier returning to his 
home, after the war, found only dev- 
astation and ruin. His home was 
burned, his fields were untended, he 
had no farm machinery, his horses and 
mules had been used in the war. His 
necessities required him to make brick 
without straw. His slaves, represent- 
ing millions of dollars in real money, 
had, by the stroke of a pen, been made 
free men. This was a monetary loss, 
as an able-bodied slave represented 
from $750 to $1,500 in cash money. 


Face to Face With Grave Problem 


Only by the most indomitable en- 
ergy, seasoned with a courage born of 
the best Anglo-Saxon blood, could the 
southern man begin to rebuild. Not 
until about 1890 was he in a position 
to begin where he had left off in 1861. 
During this interval he lived from hand 
to mouth. The luxuries demanded by 
his temperament, former environment 
and innate good breeding, however de- 
sirable, were not at his command. In 
the face of his grinding poverty mere 
existence for himself and family were 
the big problems in his life. These 
problems were too real for him to think 
of completing his own education. They 
were too real for him to be able to 
give his children the education he de- 
sired for them. School houses had to 
be erected for the coming generation. 
The treasury of his state was depleted. 
Money and much money was needed 
for these things. Money was needed 
by him personally with which to live 
better and cleaner and healthier. 

Three Sources of Excess Mortality 


Any excess in southern mortality, as 
shown by statistics, evidently came 
from three sources. These were lack 
of sanitation, excessive alcoholism and 
exposure to hard labor. 

Since 1890 the south has made tre- 
mendous strides along sanitation lines. 
As the result of beneficent legislation 
thousands of drainage systems have 
been established, by which means mil- 
lions of acres of land have been 
drained. thus turning miasmatic swamps 
into fruitful farms. This, of course, 
eliminated largely in many sections 
the menace of mosquitoes. As the 
villages have grown into towns, sew- 
erage systems have been _ installed, 
which, together with waterworks and 
paved streets have made our cities 
more habitable. It is the proud boast 


Michigan Mortgages 
FOR SALE 


On Lands and Properties 


increasing in value more rapidly 
than in any other state in the 
Union. Interest 5to7%. Title 
Guaranteed. 
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of several southern towns that they 
are “flyless towns.” 


South Needed Money 


What the south needed was money. 
and with the making of a surplus went 
the improvements in educational facili- 
ties. States, which in 1890 had only 
four months schools, now have six and 
eight months public schools, and in 
many instances the country public 
schools run for nine months. In one 
southern state, during the past three 
years, there has been a modern school 
house built for every day in the year. 
With this betterment in educational 
facilities has, of course, come a study 
of and appreciation of the value of per- 
sonal hygiene. Few factors are of 
more importance in lowering mortal- 
ity. Each state now has its agricul- 
tural department and agricultural col- 
lege, which, cooperating with the 
United States government, sends hun- 
dreds of farm demonstration agents to 
teach the farmers better farming and 
better methods of living. 


Better Conditions Developed 


Better baby contests, campaigns to 
eliminate hook-worm, typhoid vaccina- 
tion, a close study of the physical needs 
and the elimination of strong drink 
have all brought about wonderful 
changes in the physical personnel. 
Competent health officers for states, 
counties and towns now preach the 
doctrine of personal health and super- 
intend the execution of laws regulating 
the public health. Millions of dollars 
have been spent in good roads, thereby 
increasing the wealth of the country, 
and with this increase in wealth has, of 
course, come the improvement in the 
conditions of living. 


Improved Labor Conditions 


This improvement in living condi- 
tions and the general increase in 
wealth has eliminated, for the average 
man, the necessity for exposure to hard 
labor. Farm machinery and the abil- 
ity to purchase it have kept from the 
farmer the necessity for grinding toil, 
which is always prejudicial to health. 

Probably the greatest change, how- 
ever, has been brought about by the 
aid of prohibition. Section after sec- 
tion and state after state has gone 
into the prohibition column. As the 
result of this one may travel from 
Washington south and be unable to 
legally purchase an alcoholic drink un- 
til he reaches Cuba. Practically every 
state east of the Mississippi in the 
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change has been ‘gradual. Each suc- 
cessive step the result of public senti- 
ment. The south is, at heart, prohibi- 
tion. “The mint is on the wither for 
the south is going dry.” 


High-Grade Medical Men 


From a life insurance standpoint one 
of the most direct benefits from the 
betterment of educational facilities is 
shown in a decided improvement of 
medical examiners. Well equipped, 
able, conscientious and painstaking 
physicians can now be found in every 
community. If an insurance company 
knows who are the good medical ex- 
aminers in a community, it need know 
but little of those of the other class. 
The mortality of life insurance com- 
panies, in a large measure, is good in 
the same ratio as local medical exam- 
iners are well equipped and conscien- 
tious, 

As already stated, what the south 
needed was money. Only a few years 
ago northern fiduciary institutions, 
while drawing millions of dollars from 
the south, looked askance upon south- 
ern securities. Southern farm lands 
were not considered good collateral 
for loans. The south was required 
to live from hand to mouth and 
lay by the necessary surplus. She 
could not borrow the necessary money 
on which to make money. During re- 
cent years, however, the south has not 
only become rich, “She has run the 
race set before her,” has fulfilled her 
just obligations, paid her debts and has 
laid by a surplus. 


Outside Sentiment Has Changed 


Outside sentiment has changed re- 
garding southern securities, and as 
southern fiduciary institutions demon- 
strated the fact that southern farm 
lands were the best security, outside 
fiduciary institutions have taken ad- 
vantage of this experience. The de- 
mand for money, however, is such that 
a good interest rate is obtainable. 
The broad-minded southern man in- 
vites outside capital, and conditions 
are made ideal for the investment of 
outside money. With an improved and 
improving mortality, with a good in- 
terest rate, and with the country gen- 
erally progressing along every line, the 
south today offers an inviting field for 
the writing of life insurance, and the 
investment of life insurance funds. 
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LIFE AGENCY CHANGES 


SHIFTS BY MUTUAL BENEFIT 





Leonard A. Spalding, General Agent 
for Omaha, Takes the Maryland 
and Delaware Territory 





Upon the death of John C. Drewry, 
North Carolina general agent of the Mu- 
tual Benefit and senior member of J. C. 
Drewry & Co., general agents for Vir- 
ginia, C. T. Thurman, formerly general 
agent of the company at Baltimore, was 
made general agent at Raleigh, N. C. His 
territory will comprise the entire state 
excepting eight counties contiguous to 
Winston-Salem, which have been de- 
tached and placed in charge of George 
C. Tudor as general agent, with head- 
quarters in that city. 

All the rest of Virginia is now in 
charge of W. S. Drewry as general 
agent, with headquarters at Richmond 
as heretofore. W.S. Drewry was jun- 
ior member of the old firm of J. C. 
Drewry & Co. 

The vacancy in Baltimore caused by 
Mr. Thurman’s removal to Raleigh has 
been filled by transferring Leonard A. 
Spalding, formerly Nebraska manager, 
to the Maryland and Delaware field. 

The Nebraska agency, with headquar- 
ters at Omaha as heretofore, is now in 
charge of E. J. Phelps, formerly gen- 
eral agent at Boise, Idaho. The Boise 
general agency is now in charge of 
W. R. Wilkerson. 





Lowes Joins National, U. S. A. 


Ralph C. Lowes has been appointed 
associate manager of the National Life, 
U. S. A., for central and southern IlIli- 
nois, and in connection with Manager 
W. T. McClintick of Peoria, will handle 
that territory. Mr. Lowes has had 
splendid business training, having been 
private secretary for John C. Have- 
meyer of New York. Later he joined 
the Armour Packing Company, being 
placed in charge of the New York 
office. He was then transferred to the 
Kansas City plant and sixteen years 
ago went to Peoria as general manager 
of the Peoria Packing Company. 





Made Texas State Agents 


The Northwestern National Life of 
Minneapolis has appointed Mathis & 
Matthews, Dallas, state agents for the 
entire state of Texas. Mr. Mathis was 
a member of the firm of Oldham & 
Mathis, Dallas, agents for the north 
half of Texas. Mr. Oldham will con- 
tinue to represent the company. 





Pacific Mutual Appointments 


The Pacific Mutual has announced 
some new appointments. E. W. Smel- 
ser, formerly general agent of the com- 
pany at Emporia, Kan., has been made 
general agent at Topeka. W. C. Bry- 
ant, general agent at Spokane, Wash., 
who was formerly an agent in Chicago, 
has formed a partnership with J. E. 
Horton, under the firm name of Bry- 
ant & Horton. Mr. Horton was for- 
merly a traveling salesman. George E. 
Parsons has been appointed general 
agent at Tacoma, Wash. He has been 
in business life. David G. Patton has 
been appointed general agent at Jack- 
son, Miss. He has had two years’ ex- 
perience in insurance and is regarded 
as first-class material. 





To Operate in California 


San Francisco, Cal., Nov. 8—(Spe- 
cial)—The Equitable Life of Iowa has 
applied for admission to California. 


The company is not a newcomer to! 





the Pacific Coast, as it has operated m 
Washington for a number |of years. 
H. E. Aldrich, superintendent of agents, 
and Fred L. Wells, medical director, 
are San Francisco visitors this week. 





Johnson Goes With Berkshire 


Edward P. Johnson has been ap- 
pointed general agent for the Berk- 
shire in central Illinois, with head- 
quarters in the Powers building at De- 
catur. Mr. Johnson was formerly with 
the John Hancock at Indianapolis. 
Superintendent of Agents Weld of the 
Berkshire has been at Decatur assist- 
ing Mr. Johnson in getting his office 
established. 





Cran Gets Fidelity Mutual 


John N. Cran, at one time claims 
manager for the Maryland Casualty in 
the Pacific Northwest, later in the local 
agency business at Seattle, and for the 
past six months with the North Amer- 
ican Life at that city, is appointed man- 
ager for the Fidelity Mutual Life in 
western Washington. 





Bert Gets Pacific Mutual 


F. W. Bert, well known in broker- 
age circles at Seattle, is appointed gen- 
eral agent for the life department of 
the Pacific Mutual Life in western 
Washington. The field was formerly 
covered by Manager H. H. Ward at 
Portland. 





LIFE AGENCY NOTES 


Bailey W. J. Bates, district manager, 
and Fred J. Cramer, special representative 
of the Northern Life of Seattle are open- 
ing a district agency in Missoula, Mont. 

T. J. Dillard, who recently retired from 
the grocery business at Sedalia, Mo., has 
been appointed district manager of the 
Minnesota Mutual Life, with jurisdiction 
over nineteen counties. 

Charles P. Wolf, Sheboygan, Wis., has 
been appointed Sheboygan agent for the 
Old Line Life of Milwaukee. His brother, 
J. P. Wolf, is one of the largest producers 
for the same company. 

J. William Charlton, vice-president of 
the Tennessee Hermitage National Bank 
of Nashville, Tenn., has resigned to_be- 
come connected with the New York Life 
in Nashville. 

Max J. Panney, for the past two years 
in charge of the Metropolitan Life of- 
fices at Manistee, Mich., has been trans- 
ferred to Muskegon, Mich. His successor 
at Manistee is Albert Pfeiffer, formerly at 
Petoskey, Mich. 

H. L. Burch has resigned as secretary 
and manager of the board of commerce 
of Lexington, Ky., to become general 
agent for the Equitable Life of New York 
in Lexington for a district covering ten 
counties. 

B. Blankenbuehler, superintendent 
of the Metropolitan Life of Lawrence- 
burg, Ind., has been transferred to In- 
dianapolis. Mr. Blankenbuehler received 
his training under Superintendent A. F. 
Sommer of Cincinnati, and has risen very 
rapidly. He is one of the youngest super- 
intendents of the service and making a 
splendid record. 

————_-*ae-—__—_ 


Iowa Is Prosperous 


A Des Moines banker advances a 
theory for the organization of three 
insurance companies and a million-dol- 
Jar mortgage and trust company in Des 
Moines within the past two months or 
so. He says that Iowa is very pros- 
perous and stock salesmen are finding 
it comparatively easy to dispose of 
stock. Some of this has been sold on 
20 percent commission, which makes it 
“soft” for the good salesman. 


—_—__— ee: —______ 
Kentucky Meeting Held 


More than 300 superintendents, dep- 
uty superintendents, officers and lead- 
ing agents attended the triennial con- 
vention of Kentucky field representa- 
tives of the Metropolitan Life at Louis- 
ville last Thursday, the convention con- 
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GOOD BYE PRELIMINARY TERM! 


ONLY ILLINOIS COMPANY—ONE OF FIVE WEST OF THE ALLEGHANIES AND ONE OF 
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Salesmanship 
Bulletin 


issued weekly, is a crackerjack. 
It is not full of theoretical “bull,” 
but of proved, practical ideas 
that will help solve your field 
problems. It will help any life 
insurance salesman, no matter 
with whom or where employed. 
We will be glad to put you on 
the mailing list, without ob- 
ligation on your part, as we 
will NOT write afterwards 
soliciting you to join our agency 
forces. If you want the help of 
this service, write us. 


LINCOLN 
NATIONAL 
LIFE 


Insurance Company 


FORT WAYNE 
INDIANA 




















Sell More Life Insurance? 


THAT’S EASY 


Be Well Posted 
Keep Interested 
Study All Companies 


KNOW Whereof You Speak 
on Any Life Insurance Subject 


The Policyholders 
Digest for 1916 


Covers Everything 





Abstracts from Annual Statements (57 items) 

General {nformation as to each Company 

Analysis of ay, Contracts (82 items) 

Premium Rates (13 policies 

Dividends (20 and 30 years) 

Cash Values (20 years 

Net Cost (5 years participating; 20 years 
non-par) 

Retroactive Principles in Practice 

Complete List of Policies Issued, with sample 
rates, three ages (all companies, 10,000 
forms shown). 

Paid-Up and Extended Value Tables 

50 Pages of Reserves, Mortality Tables, etc. 


THREE { The Company 
BOOKS | The Policy 
IN ONE | The Cost 
1916 Edition Out April 27th 
$2.50 Per Copy 


The Western Underwriter Company 


Cincinnati New York 











cluding with a banquet in the evening. 
Haley Fiske of New York, vice-presi- 
dent of the company, presided and de- 
livered the principal address. Other 
speakers were prominent Kentuckians, 
officials of health-promoting and char- 
ity organizations. 
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SAY COMPANY IS ALL RIGHT 





Officers of Providers Life of Chicago 
Protest Against Suit Brought 
for Receiver 





A petition was filed Saturday by two 
stockholders of the Providers Life of 
Chicago in Joliet, Ill, asking for a re- 
ceiver on the grounds of insolvency, 
Samuel Lasker, former superintendent 
at Joliet, and Dr. F. Le Blanc, a med- 
ical examiner there, are the petitioners. 
Officers of the company say that a 
number of complaints have been made 
by stockholders in Joliet to the home 
office and their charges were being in- 
vestigated when Mr. Lasker and Dr. 
Le Blanc resigned from the service of 
the company and brought the suit. 

The officers say that the charges are 
unfounded. They claim that the com- 
pany has $100,000 deposited with the 
Illinois department and that it is in 
possession of $150,000 of good assets. 
The Illinois department is now mak- 
ing an examination of the company, 
and it will be completed in a few 
days. Hearing on the suit has been 
postponed until the report of the de- 
partment is ready. 


Insuring Bank Depositors 


The Travelers is now issuing insur- 
ance protecting savings depositors for 
a period of 100 weeks. Under the ar- 
rangement any depositor may put 
twenty-five cents a week or any mul- 
tiple thereof up to $2 in the bank for 
a period of 100 weeks and receive at 
the end of that time all of the money 
that he has put in without interest. If 
he should die, however, during that 
time, his beneficiary would receive the 
amount that he planned to deposit over 
the entire period, or $25 on a twenty- 
five cents a week plan or $200 on a $2 
a week plan. This offer is made to all 
persons in good health. between the 
ages of 16 and 49 years. Children be- 
tween 10 and 15 years of age may re- 
ceive the same sort of insurance of 
their deposits, but are not permitted 
more than $1 a week on any plan. 

6a 


Commissioner May Bring Suit 


The insurance commissioner of Ken- 
tucky is the proper person to bring suit 
for receivership for an insurance com- 
pany, according to a decision just 
handed down by the Kentucky court of 
appeals. This ruling was in affirmation 
of a decision of the Fayette circuit 
court, which held that Charles M. 
Grimes and others as stockholders may 
not maintain suit for receivership of 
the Central Life of Lexington. The 
Franklin circuit court, at the instance 
of the then commissioner, M. C. Clay, 
some months ago appointed Walter 
Jeffers of Frankfort, receiver for the 
company. 


—————. -e—____ 
Company Held Liable 


If an insurance company, through an 
agent, collects part of the first premium 
of an insured person and agrees to 





call at some future time for the bal- 
ance, or is asked to do so and then 
fails to make the collection before the 
insured person dies, the insurance com- 
pany may be held liable for payment of 
the full amount of the insurance covered 
by the premium, according to a deci- 
sion handed down at Racine, Wis., in 
the case of Elizabeth Lachnit against 
the Prudential. 


i © a 
Pays Peltzer Claims 


The Equitable Life of New York has 
paid the Peltzer Investment Company, 
beneficiary of two $25,000 life insurance 
policies on the life of Theodor C. Pelt- 
zer, $40,000 as a settlement, and the 
suit against the insurance company has 
been dismissed. Other suits are pend- 
ing against companies which, like the 
Equitable, had issued policies within a 
year before the death of Peltzer and 
were resisting payment. Several com- 
panies whose policies were more than 
a year old have paid. The Prudential 
is resisting on its short policies, but 
_ paid those that were several years 
old. 











Building Up 
Income Plan 




















A life insurance man who has been 
very successful in selling income in- 
surance says that he finds it desirable 
to work on what he calls an accumu- 
lative plan. For instance, he might 
start with a man who can only take 
out sufficient insurance to give an in- 
come of $10 a month. He advises that 
every man that can afford it at all 
start with a monthly income policy, 
even if it be small. Then he suggests 
that year by year, or any other period, 
multiples of $10 per month be built 
on the original foundation. This agent 
tells his clients that they at least 
ought to provide a monthly income 
of $50 a month for the wife, inasmuch 
as if the worst came to worst she 
could go to some small town and live 
on that sum. Then an income should 
be provided for children up to the time 
of their twenty-fifth birthday. 


* * x 


This agent states that in selling in- 
come insurance, and in fact any form 
of life insurance, he always has the 
prospect take the pencil in his hand 
and do some figuring for himself. For 
instance, in selling an income policy a 
man inquires as to the cost. The agent 
tells him to get out a pad and pencil 
and put down some figures that he 
will give him. Then he gives him the 
rate on a $10 a month income, for 
instance, or on a $1,000 policy, and 
lets the man figure out for himself 
the cost of the insurance to him. The 
agent declares that there is a psycho- 
logical advantage in having this done, 
inasmuch as the prospect is partici- 
pating in the soliciting work himself. 
It is just one method of making a 
more favorable impression. 

—————@(q@2@2e___ 

The group insurance plan of the Wis- 
consin Bankers Association, which was 
put under way early in September, when 
an agreement was made with the Travel- 
ers of Hartford, has now been extended 
to include fifty banks in Wisconsin, and 
it is expected that the remainder of the 


members will come under the plan before 
Jan. 1 











Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 


For Information Address 


LOUIS H. KOCH, Vice-Pres. and Gen. Manager 























REAL PROTECTION AT COST 


Is appealing to purchasers of health and 
accident insurance, as written by the 


American Health and Accident 
Insurance Co. 


Policies to meet every need, written by a 
Hustling Young Company That 
is Making Good. 


An Attractive Side Line for Life Men 


Several of them are making good money 
writing for us. 


Addressthe Company, 519 New England Bldg., Topeka, Kan. 








Warm Personal Interest 


That describes the happy relation 
existing between the Fidelity and 
its field men and explains why 
both are forging ahead. Maybe 
you could reach a higher success 
in that atmosphere. Write to— 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President 


Desirable openings in good territory for the 
right men, 














We Specialize in the Stock of 


Life, Fire & Casualty 
Insurance Companies 


Quotations and informa- 
tion furnished promptly. 


JOHN BURNHAM & CO. 


| Chicago New York 
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The Character Company 





YOU 
OUR 


mediate Field. 





BE SURE—WRITE TODAY 





Ralph H. Rice, President 





The same as every REAL Insurance Salesman are interested in making your ability and time count for the most. 


Being the Largest Company ever organized in Iowa and having Five Hundred and Fifty Influential and Enthu- 
siastic Stockholders, together with a Crisper line of Policy Contracts, offers an IMMEDIATE Opportunity 
worthy the IMMEDIATE attention of the best brains in the business. 


Iowa and South Dakota is the Im- 


NATIONAL FIDELITY LIFE Ins. Co. of Iowa, Sioux City,U.S.A. 
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ESSENTIAL IN BUSINESS 


BANKER ON LIFE INSURANCE 





Vice-President of Big New York Insti- 
tution Shows How Credit Is Stabil- 
ized by Policy 





Insurance has been inextricably in- 
terwoven in the commercial fabric and 
has become an essential in business, J. 
Howard Ardrey, vice-president of the 
National Bank of Commerce of New 
York City, formerly of Dallas, said in 
a recent address on “Business Insur- 
ance.” The address, in part, follows: 

“When a man approaches the hour 
of death nothing can give him greater 
comfort or satisfaction than the con- 
sciousness that in life he has prepared 
for death; that in the consolations of 
religion he can trustfully look into the 
far beyond and realize that he has pro- 
vided a home for his soul and that, 
through the beneficence of ample life 
insurance, he has protected the prop- 
erty which he leaves and provided for 
the needs of those he loves and leaves. 
And it would seem to me that every 
thoughtful man, whatever his present 
financial condition may be, will, in the 
contemplation of the uncertainty of 
life, if he has those qualities of mind 
and heart and soul that commend him 
as an applicant for credit at a bank or 
a supplicant for divine favor—that man 
in a spirit of humility and devotion will 
make provision now for the protection 
of his business, of his property, of his 
wife and of his children through a pol- 
icy of insurance in a reputable and re- 
sponsible life insurance company. 


Essential Factor in Daily Life 


“The great mission of the earth to- 
day is to teach men that religion is 
something for men to live by, as well 
as to die by; that religion must be a 
useful thing in life if it is to be serv- 
iceable in death; that it is quite as good 
for men as women and children, and 
that it appeals to all kinds of people 
of all ages and all walks of life. Just 
so is my conception of life insurance. 
It, too, is something for a man to live 
by as well as die by. It should be serv- 
iceable in prosperity and adversity, and 
its appeal should be universal. Its 
blessings are’ apparent to the healthy, 
the sick and the dying. 

“Men are discovering in life insur- 
ance a new potency, power and value. 








“Cash In” 
On The 
By-Product 


Write your prospect 
a Federal low-cost 
accident or disabil- 
ity policy. 

His life policy will be 
easier to sell after you 
have started him with 
an accident policy. 


May We Explain? 


Federal Casualty Co. 


DETROIT MICHIGAN 


























They are learning that in their daily 
life and business affairs insurance is be- 
coming more and more an essential fac- 
tor and that it offers protection to 
them. 

Has Constructive Force 


“Men no longer think of life insur- 
ance in terms of protection alone, but 
now regard it as a constructive force 
in commercial and financial life. They 
have found it useful and productive. 
It has become the basis of credit at the 
bank and is the foundation of many 
partnership agreements. Everything 
that may. be destroyed or lost is now 
being insured. Every great organiza- 
tion is built around one great man, who 
is its dominating factor. Each large 
enterprise has behind it the force of 
some man indispensable to its success. 
Therefore, what could be more reason- 
able than that the value of such a life 
to the business should be protected by 
a policy of insurance, payable to the 
institution in the event of his death?” 
Mr. Ardrey explained how creditors 
are often protected by insurance poli- 
cies and showed how financial losses 
are often prevented by insurance. He 
said insurance policies relieve business 
men of much worry and enable them 
to be enterprising. 


As a Business Savior 


“When a bank or other creditor has 
extended to a firm all the credit that 
could reasonably be expected and still 
unexpected demands come, a policy 
with an ever-increasing cash value 
which may be used as collateral may 
prove the salvation and deliverance of 
a business which would otherwise 
founder and fall. It is a means by 
which the profits of a firm in the days 
of prosperity may be harbored up for 
other days of adversity. No man en- 
gaged in active business can afford to 
be without life insurance and the time 
is fast coming when creditors are go- 
ing to require that a debtor insure his 
life just as he would his merchandise 
or his property. There is nothing so 
readily converted into cash, either for 
the protection of assets while the in- 
sured lives or for the conservation of 
his estate when he dies, as a life insur- 
ance policy.” 





Association Activities 











Birmingham, Ala.—A large and enthusi- 
astic meeting of the Birmingham associa- 
tion was held last week at a noon lunch- 
eon. Quite a number of life insurance 
men, who are not members of the asso- 
ciation, were present in answer to a pub- 
lished invitation. The speakers were Hugh 
M. illet, of Atlanta, ex-president of the 
National association; Oscar Wells, presi- 
dent of the First National Bank, Birming- 
ham, and Cyrus H. Lang, of Newark, N. J., 
home office manager of the Prudential. 
Mr. Willet spoke on the “Ethics of the 
Profession;” Mr. Wells on “Business In- 
surance,” and Mr. Lang on “The Life In- 
surance Man.” eerie 


Colorado—New officers elected at the 
recent meeting are: Dick Oliver, New 
York Life, president; M. G. Hodnette, 
Union Central, vice-president; E. P. Per- 
rine, Equitable of New York, secretary. 
J. Stanley Edwards, vice- president of the 
National association, spoke. 


a * * 


Enoxville, Tenn.—At the monthly 
luncheon Dr. Theodore W. Glocker, of the 
University of Tennessee, spoke on the ~ 
justice of taxation of life insurance. 

M. Hopkins, supervisor of agents of the 


Jefferson Standard Life, also spoke. 








FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interestmg booklet 
“Suggestions for Increasing 
Your Income’’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 





ARE YOU ALIVE AGENT? 
Can You Produce Business? 


WwW. want a man who can show a good clean 
record—large or small producer, for large 
or small territory—to write our Guaranteed 
Premium Reducing Policy. Pays Double the 
Face on Accidental Death. Total Disability. 
20-Pay Plan Guaranteed Paid up in 15 years. 
Address Jas. H. Jamison, Pres, 


a Sgt 

















Ogden, Utah—The Ogden association, at 
a luncheon on Monday, pledged its sup- 
port to the insurance men of Salt Lake 
City in their plans to have the next con- 
vention of the National Association of 
State Insurance Commissioners held in 
that city. John James, state insurance 
commissioner, attended the meeting. He 
said there is every likelihood the executive 
committee of the national body will select 
the Utah capital for the 1917 convention. 
* * * 


Cincinnati—A special meeting of the 
Cincinnati association will be held Tues- 
day. The speaker will be E. D. Lom- 
bard, of New York City, manager of the 
Fenn Mutual Life. He will talk on the 
subject “Efficiency.” Vice-President John 
D. Sage, of the Union Central Life, and 
Vice-President Charles F. Williams, of 
the Western & Southern, were elected to 
honorary membership. . Serodino, spe- 
cial agent of the Union Central, Collin 
Ford, of the Aetna, and William Bode- 
mer, of the Northwestern Mutual, have 
been recommended for membership. 
Copies of the new constitution and by- 
laws have been distributed and changes 
deg be voted on at the December meet- 
ng. 

* a s 


Des Moines.—The Iowa association held 
its November meeting Saturday night. 
There was a large attendance and Ben- 
jamin R. Vardaman, of the “Merchant’s 
Trade Journal,’ spoke on “The Problem 
of Man Building in Salesmanship.” 

H. Griffin, of Iowa City, a guest, was 
called upon for brief remarks. Al. Mil- 
ler, of the Travelers, was elected to 
membership and plans were made for 
launching a membership campaign at the 
December meeting. At that time, com- 
mittees will be named and preliminary 
plans made for entertaining the North- 
west Congress of ife Underwriters, 
which will be held in Des Moines in May. 


* * 


Louisville, Ky.—The regular monthly 
meeting of the life underwriters will be 
held on Monday, Nov. 138. It wili be fea- 
tured by a debate on the subject: “Which 
is the best plan of life insurance—the 
ordinary form or other forms?” L. L. 
Anderson and Sam Burbank will take the 








affirmative and Charles A. Cravens and 
Chapman, Young will take the negative. 
It is expected that a lot of interest. will 
be taken in the debate and that there will 
be a generous attendance of the members. 


—_—_—_————2D tee" 
To Issue Holiday Policies 


Following a custom inaugurated a 
number of years ago, the Northwest- 
ern National Life of Minneapolis has 
supplied its agents with holiday appli- 
cation blanks, and will enclose all pol- 
icies issued on such applications in ap- 
propriately decorated envelopes for 
delivery by the applicants to their 
beneficiaries as holiday presents. A 
prize is offered to the agent writing 
the largest number of holiday appli- 
cations. 


E. A. Marthens of Milwaukee, general 
agent of the Great Northern Life of Wau- 
sau, Wis., has been recently elected presi- 
dent of the Kiwanis Club, which is a 
branch of the national organization of 
business men. 
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C. W. BRANDON, President 


IN ALL THE WORLD NO COMPANY LIKE THIS 


Renewals once earned are non-forfeitable and vested in you or your estate 


IT’S WISER TO WORK WITH US THAN WISH YOU HAD 
THE COLUMBUS MUTUAL(LIFE@INSURANCE COMPANY 


COLUMBUS, O 


D. E. BALL, Secretary 
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A GOOD personal PRODUCER 
and organizer can secure a GOOD 
CONTRACT for GOOD Western 
TERRITORY with a GOOD old 
line MUTUAL life insurance 
COMPANY. Of all MUTUAL 
WEST 
DELPHIA i it is SECOND to none 
in STRENGTH, assets to liabill- 
ties, and is FIFTH in S1ZE—insur- 


ance in force. Increase in new bus- 
iness to September Ist, 45% above 
the same period last year,and 1915 
year. 
Southern California open now. 


of PHILA- 
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National Life 
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MINNEAPOLIS, MINN. 
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END OF PENSION MUTUAL 





LARGE DEFICIT WAS FOUND 





Pennsylvania Department Has Com- 
pleted an Examination—Had Ab- 
sorbed Number of Concerns 





Examiners for the Pennsylvania de- 
partment have reported a deficiency of 
$1,098,423 in the Pension Mutual Life 
of Pittsburgh, and the attorney-gen- 
eral’s department has asked for a de- 
cree of dissolution. Officers of the 
company through the medium of the 
Consolidated Investment Company of 
Philadelphia, a Delaware corporation, 
have been planning to purchase the con- 
trol of several small life companies 
throughout the country and consoli- 
date them with the Pension Mutual. 
The Consolidated Investment Com- 
pany was recently attacked by William 
H. Hunt, president of the Cleveland 
Life, who announced that he was out 
to rid the country of promotion 
schemes, 


History of the Pension Mutual 


The Pension Mutual Life, as at pres- 
ent constituted really had its inception 
in 1911, though its charter runs back 
to 1860. Lyndon D. Wood, president 
of the company, was largely respon- 
sible for the organization of the Pen- 
sion Mutual and also headed the Con- 
solidated Investment Company. 

In 1912 the Pension Mutual took over 
the business of the Pension Life So- 
ciety, a Pittsburgh fraternal, and also 
the business of the American Life & 
Annuity Society and the Order of 
Unity, two other fraternals. In 1912 
it took over the Abraham Lincoln Mu- 
tual Life of Philadelphia, an assessment 
company, and the Western Life An- 
nuity of Indianapolis. In 1913 it re- 
insured the Commercial Life of Indian- 
apolis and in 1915, the business of the 
United Mutual Life of Pittsburgh. 
Last year interests back of the com- 
pany gained control of the Reliable 
Life of Indianapolis. 


Was After Big Game 


While much of the business secured 
by the Pension Mutual by reinsurance 
was fraternal and assessment, its new 
plan with the Consolidated Investment 
Company was to get the business and 
assets, including the capital, of seven 
or eight legal reserve companies. The 
companies on which the Pension Mu- 
tual officers had their eye, possessed 
capital of $15,606,763; surplus of $3,432,- 
420; annual premium income of $15,- 
489,951; reserves, $26,883,930, and in- 
surance in force of $494,309,875. The 
prospectus of the insurance concerns 
showed that by getting a profit of $8 
per thousand dollars of insurance in 
all of these companies, a dividend of 7 
percent could be paid. 


Came Under Department’s Charge 


The old charter of the Pension Mu- 
tual permitted it to write all classes of 
business and did not put it under the 
supervision of the Pennsylvania depart- 
ment. In 1913 it voluntarily came un- 
der the direction of the department, 
but reserved the right given it by its 
charter to write all kinds of insurance. 
When the company secured control of 
the American Assurance, a life, acci- 
dent and health company of Philadel- 
phia, and the Union Casualty of the 
same city, which wrote a vast volume 
of compensation business at cut rates, 
it was expected that the Pension Mu- 
tual would invade those fields. How- 
ever, it endeavored to liquidate the cas- 
ualty business of those companies and 
it was predicted by experienced cas- 
ualty men that considerable sums of 


money would be lost in both of these 


deals. 
Dividends to Stockholders 


The Pension Mutual Life paid divi- 
dends to stockholders in 1913, 1914 and 
1915. Best’s Reports say that these 


were not earned on the business of 





the company, but were merely paid 
from surplus collected by the sale of 
additional stock. 

President Lyndon D. Wood was 
originally an attorney at Buffalo, N. Y., 
and there organized the Insurers- Re- 
porting Company. Later he became a 
special agent of the Mutual Life, but 
then resumed the practice of his profes- 
sion, making a specialty of insurance 
law. He organized the Fidelity Agency 
in Buffalo, which represented several 
prominent fire and life companies. 
Moving to Syracuse he took up the 
purchasing and selling of securities. 
Then he organized the Central Agency 
of that city, which had a general agency 
for the Phoenix Mutual Life and sev- 
eral fire companies. 


Took General Agency Contract 


This agency later took a general 
agency contract with the New York 
Safety Reserve Fund, an assessment 
concern of Syracuse, but surrendered 
it after the provisions had been severely 
criticised by the New York department 
because of its expenses. Mr. Wood 
then organized the Government Se- 
curity Company at Syracuse to buy 
himself securities. This was sold out 
to the Protective Holding Corporation, 
a concern promoted by Robert 
Tuttle and Ira A. Manning. Tuttle 
was later one of the chief organizers of 
the First National Fire of Washington, 
D. C. Wood then moved to Pittsburgh 
and began the organization of the Pen- 
sion Mutual Life. 

LaRue, vice-president of the 
Pension Mutual was formerly Maryland 
state agent of the Travelers and pre- 
vious to that was an agent of the Mu- 
tual Benefit at Louisville, Ky. R. A. 
Eaton, supervisor of agents, was for- 
merly an agent of the Prudential. 

The statement made by the Pension 
Mutual as of Dec. 31 last showed assets 
$1,347,453; surplus, capital and special 
funds, $872,713 and insurance in force, 
$13,884,971. 


—_—_————s3D tea 
McClintock Was the First 


The Mutual Life states that Emory 
McClintock, for many years actuary of 
the company, was the first one to de- 
vise*the continuous installment or in- 
come for life policy. It was originally 
issued Feb. 1, 1893, to commemorate 
the Mutual’s fiftieth anniversary. 


——— ae 
Standard Life’s New Plans 


The Standard Life of Pittsburgh 
plans to enter Ohio and West Virginia 
just after the first of next year. The 
company heretofore has confined its 
business to Pennsylvania, its home 
state, where it has built up a nice busi- 
ness. 

The reserve plan of the company will 
be changed from the full preliminary 
to the modified preliminary term basis. 

see 


Hunt Gets Chicago Attorney 


President William H. Hunt, of the 
Cleveland Life, who has turned his 
batteries on promotion organizations 
and is getting out bulletins regarding 
them, has employed James H. Wilker- 
son of Chicago, formerly United States 
district attorney, as his attorney in 
Chicago, inasmuch as he desires to 
keep track of Chicago promotions that 
are operating in Ohio. Attorney Da- 
vid from Cleveland was in Chicago last 
week looking over the field and ap- 
pointed Mr. Wilkerson as Mr. Hunt’s 
attorney in the city. The Superior 
Life of Chicago has already sued Mr. 
Hunt and the Cleveland Life for dam- 
ages. 


———»> oe 
S. B. Barton Is Dead 


Silas B. Barton of Grand Island, 
Neb., formerly insurance commissioner 
of that state and candidate for re-elec- 
tion to congress, died Tuesday. 

————-6- — 


Death of F. W. Trumper 


Frederick W. Trumper, general agent 
of the John Hancock Mutual Life in 
Cleveland, from 1891 to 1908, died at his 
home on Nela road, East Cleveland, 
Monday. Mr. Trumper was well and 








favorably known by all of the older life 
men of Cleveland. His remains were 
interred at Meadville, Pa. He is sur- 
vived by three children—Fred J. and R. 
F. Trumper and Mrs. W. A. Davis, the 
latter the wife of the present general 
agent of the company. 


Installs Service Department 


The Continental Life of Wilmington, 
Dela., has installed.a service depart- 
ment and has placed in charge Archer 
G. Dean as manager. Mr. Dean has 
had considerable experience in public- 
ity and development work in other lines 
and has given considerable attention 
to the study of life insurance. 

2» oe 


Will Increase Dividends 


The Connecticut Mutual Life will in- 
crease its dividends for 1917. 
———» oe 


LIFE APPOINTMENTS 


Minnesota 
Travelers—Benjamin Bial, Minneapolis; H. 
P. Hanson, Cannon Falls; F. W. Erickson, 
North Branch. ; 
Minn. Mutual—F. A. Kroeger, Triumph; A. 


National, Vt—G. P. Mitchell, Coleraine; 
Theodora C. Garceau, Red Lake Falls. 
Mutual, N. Y.—E. R. Axell, Pease; C. E. 


Gilbert, Foreston. : e 

hoenix Mut.—W. J. Kronzer, Minneapolis; 
J. H. Meier, St. Paul Park. 

Surety Fund—H. F. Rommell, Zumbrota. 

N. W. Mutual—J. A. Setterman, Clarion. 

Secur. Mut.—Jacob Toussaint, Pease. | 

Old Colony—G. F. Heath, Minneapolis. 

Conn. Genl.—L. E. Carr, Minneapolis. 

Friendly Service—Nels Saegrov, St. Paul. 

Mut. Benefit—J. A. Cavanaugh, Goodhue. 

Union Cent.—F. J. Eppen, Goodhue. 

Ohio 

Aetna—S. H. Herriman and J. Q. Adams, 
Cleveland; A. D. Baumhart, Vermilion; C. W. 
Hick, Cincinnati. 

Bankers, Ia.—H. O. Wilson, Toledo; W. G. 
Evans, Youngstown; R. H. George, Cleveland. 

Berkshire—E. K. Ziechmann, Cleveland. 

Conn. Mutual—R. H. Heinrich, Wapakoneta. 

Cont, Assur.—C. H. Kirby, Galion; G. 2 
(Raines, Cleveland; L. B. Culbertson, Cincinnati. 

Equitable, N -E. E. Sawyer, Marysville; 
oO. ik Price, East Liverpool. 

Germania—C. Struble, Fremont. 

Home—S. W. Sprague, Batavia; J. Hurt, 
Newark; H. E. Jenkins, Cleveland. 

Lincoln Natl—W. W. Edmonson, Cleveland. 

Mass. Mutual—F. A. Heldenbrand, Mansfield; 
Marion Gehringer, Akron; R. M. Schuler, Co- 
lumbus. a 

Mut. Benefit—M. W. Mack, Cincinnati. 

Mutual, N. Y.—A. C. Edenfield, Winchester; 
G. R. Shue, Brookville; A. Callander, Seville; 


A. P. Sheriff, Jr., Cadiz. f 5 
Natl L. & A.—R. P. McGheley, Cincinnati. 
National, Vt.—W. A. Pearse, Cleveland. 
National, U. S. A.—W. J. Carroll, Cleveland; 

W. E. Bounds, Columbus. ; 

New Engl. Mut.—S. W. Sturm, Cincinnati. 

North Amer., Ill.—W. H. Stetler and M. A. 
Stuart, Akron. 

Northern, Mich—A. L. Burkley, Columbus. 

N. W. Mutual—M. G. Long, Batesville; H. C. 
Cochran, Akron; W. F. Damlos, Barberton. 

Pacific Mut.—V. J. Keller, Milan; W. Agness, 
Grover Hill; E. Bennett, Dayton; C. F. Gar- 
land, Cleveland. 

Penn Mut.—C. Mueller, Cleveland; Mabel D. 
Jones, Gallipolis. : : 

Pitts. L. & T.—I. B. Allis, Painesville; W. A. 
Garrigan, East Liverpool; T. A. Heslap, Mari- 
etta; + B. Scherff, Marion. 

Prov. L. & T.—E. F. Stratton, Salem; F. A. 
Varelmann, Sharonville; A. P. Dill, Troy; I. P. 
Boggs, Cleveland; H. C. Snyder, Dayton. 

Royal Union—H. R. Shaffer, Moultrie. 

Security Mut.—T. W. McDonough, Cincin- 


nati. 

State, Ind—B. R. pene and H. C. Watt, 
Toronto; ie: W. Phillips, Toledo. 

State Mut., Mass.—S. A. Corfman, Cleveland. 

Travelers—C. W. Porter, Rittman; J. Hawley, 
Montpelier. 

United States—C. M. 

Aetna—G. H. Fuller, 

Bankers, Ia.—C. L. 
Allen, Scioto. 

Conn. Genl.—H. P. Getz, Columbus. 

Conn. Mutual—J. F. Botsford, Cleveland. 

Equitable, N. Wyman, C. Barber, 
Cleveland. fi 

Equitable, Ia—E. H. Laws, Quaker City; W. 
W. Mosley, Portsmouth. 

Federal—J. P. McCormick, Huron. 

Fidel. Mut.—W. Root, Cleveland; H. L. An- 
derson, Leesburg. 

Lincoln Natl—W. Z. King, Warren; J. C. 
Hall, Columbus. 

Mass. Mutual—R. S. Stockman, Columbus; W. 
M. Powell, Dayton; S. W. Sturn and J. A. Lyall, 
Cincinnati. 

Mutual, N. Y.—H. A. Dauber, Stone Creek; 
J. C. Fullerton, baa M. A. McGrath, Colum- 
bus; J. S. Duncan, Toledo. 

National, Vt—R. M. Dorrance and R. M. 
Williams, Cleveland. . 

National, . A—C. H. Snow, Elyria; I. 
B. Morris, Coshocton; Earl Clements, rain; 
D. R. Kelly, Cleveland; W. E. Maddock, Elyria; 
E. T. Lawwill, Cincinnati; C. P. Hitchcock, 
Lorain; W. J. Haver, Akron; M. C. Webster, 
Cleveland. ae ; 

New Eng. Mut.—C. J. Drueter, Cincinnati. 

Mutual—A. Mahler, Cleveland. 


ones, Cleveland. 
leveland. 
Owen, Delaware; L. O. 





Penn. Mut.—T. W. Wartenberg, Middleport. 





phreys, Toledo; H. C. Smith, Marietta; V. V. 
Smith, Lancaster; E. J. Drake, Dayton. 

Pitts. L. & T.—A. J. Ball, Lorain; E. B. Gott- 
half, Cleveland. 

Prov. L. & T.—Maud E. Lyman, Warren; R. 
= Cotton, Willoughby; Grace W. Tuell, To- 
ledo. 

Reserve Loan—G. H. Knight, Cleveland. 

State, Ind.—E. Slaughenhaupt, Steubenville. 
State Mut.—J. H. York, Cleveland. 
Travelers—D. H. Goldsmith Co. and J. W. 
Thornton, Cleveland; B. J. Jauman, Delphos; 
A. C. Kroenberger, Columbus; B. E. White, 
Columbus; E. Summers, Montpelier. 


Aetna—J. D. Milburn, Eldorado; W. J. Bangs, 
Madison; C. E. Bradshaw, Lenexa; A. S. Peck, 
Lawrence; A. R. Hetzer, Lakin; W. S. Lowe, 
Bronson; J. W. Phares, Wakeeney. 

Amer. Cent.—F. H. Triney, Kansas City, Mo. 
Bankers, Neb.—C. Hickman, Garnett. 
Bankers Reserve—C. G. Hostutter, Hutchison. 
Bank Savings—L. S. Salee, Topeka; C 
Zimmerman, Paradise. 

Capitol, Colo.—L. I. McKinstry, Chamite. 
Central, Ia—A. Wurein, Hays; F. W. Albert- 
son, Hays. 

Columbia Natl—G. H. Gill, Raymond. 
Commonwealth, Neb.—J. M. Fricker, Topeka; 
W. E. Going, Kirwin. 

Conn. Mutual—H. D. Bower, Ottawa; W. S. 
Griswold, Caldwell. 2 

Equitable—G. E. Lindley, Minneola. 

Far. & Bankers—C. L. Tilton, Edna; J. K. 
Hays, Pratt; J. E. Bell, Eric; D. E. Fuller, 
Arlington; W. L. Stephens, Dodge City; C. E. 
Kellogg, Colyer; H. T. Jordan and F. A. Vopat, 
Lucas. 

Home, N. Y.—R. Johnson, Solomon. 
Home Mut., Kan.—J. H. Troyer, Garden City. 
Kansas City—H. M. McCoy, Manhattan; 

J. Rennick, Kansas City, Mo.; Vance Forcade, 
Howard. 

Lafayette—J. A. Culp, Joplin, Mo. 
Merchants, Ia.—W. R. Porter, Cherryvale; W. 
B. Talbert, Holton. 
Mo. State—G. E. Matkin, Liberal; A. Mills, 
Hays; O. D. Bush, Turon; E. Kittell, Manhat- 
tan; G. W. Robinson, Long Island; H. A. Taylor, 
Phillipsburg; T. E. Beach, Salina; E. F. Parker, 


Rozel. 
Mut. Benefit—C. F. Richards, Eudora. 
te 


LIFE NOTES 


Denver interests are reported to be 
after the control of the Wy Life. 
Max Lindauer, branch manager of the 
Connecticut Mutual Life at Chicago, will 
spend the winter in Florida. 


The First National Bank of Wausau, 
Wis., has taken out a group policy in the 
Travelers, covering its entire force of 
officers and employes. 


The Connecticut Mutual Life has writ- 
ten as much business during the first 
ten months of 1916 as it paid for during 
the entire twelve months of 1915. 


In honor of President Charles D. Renic: 
agents of the Indiana National Life = 
Suey pretases $100,000 on his birthday. 
e force pres 

silk umbrella. ee re 
In a speech at Kansas City recent] 
F. O. Ayres, fourth vice-president of the 
aro Rm re — that the company 
policyholder by tuberculosis ever 
thirty-two minutes day and night. " 
William A. Clark, for 35 years in th 
life business at "Appleton, Wis., oa 
counted one of the most successful agents 
of the New York Life, died at his home 

recently, having been stricken suddenly. 


The general agency of Joseph EH. Stron: 
for the John Hancock Mutual Life at che 
cago, is $500,000 ahead of its record for 
the same date of last year, and will be 
a Se — a In October 
usiness exceeded that of O 
1915, by $150,000. — 
The liquidation committee of the Yoe 
men of America, which has merged with 
Loyal Life Association, has declared its 
first dividend of 20 percent on all claims 
on which no previous payments have been 
made and the regulation 5 percent quar- 
terly dividend on the policies which pro- 
vided for deferred payments. 


G. Bryan Pitts, general agent of the 
Philadelphia Life at Washington, D. C., 
was forced to undergo an operation for 
the removal of his tonsils last week. 
This seems to be running in the Philadel- 
phia Life family, as Jackson Maloney, 
agency superintendent, spent a week -in 
pm eee for the same reason re- 

y. 


The first loss under the Wisconsin 
Bankers Association ped insurance 
carried in the Travelers, was occasioned 
last week by the death of Herman 
Kuenzli, Pewaukee, Wis., cashier of the 
State Bank of Pewaukee, and secretary 
of the Waukesha Mutual Fire. The Pe- 
waukee bank entered the group plan about 
thirty days ago. 

The various suits pending in the courts 
at Des Moines by stockholders in the old 
Des Moines Life who are now seeking to 
collect on their stock, which was taken 
over by the National Life, U. 8S. A, at an 
advanced figure, seem to have taken a 
new direction. The fight now seems to 
be over whether they shall be fought out 
in district or federal court. 


Business men of Oklahoma will cooper- 
ate with the school of commerce and in- 
dustry at the University of Oklahoma in 
giving business students practical train- 
ing in the summer months. A service 
bureau will be maintained. Its prospectus 
says that positions in insurance offices 
will be secured for students who plan to 





New York—H. Bloomer, Jr., and Delia Hum- 


take up insurance as a life work. 
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Ullinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST 


ILLINOIS ILe NOIS 


COMPANY COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 


WANTS GOOD MEN 
AND 
WILL PLY THEM WELL 





Opportunity Knocks at Your Door 


Attractive policies. Liberal commissions and 
cooperation. Openings in States of Ala- 
bama, Arkansas, Florida, Georgia, Indiana, 
Kentucky, Mississippi and Tennessee. 


Inter-Southern Life Insurance Company 


JAMES R. DUFFIN, President 
LOUISVILLE, KENTUCKY 











A HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308.89 
Death Claims Paid $2,752,963.76 








Good Territory Open 





Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incomparable benefits of 
the *toldest company in America’’ mean certain success for you. 





For Terms to.Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 











SUCCESS FACTORS 


TWENTY-FOURTH YEAR 
OVER $120,000,000 INSURANCE IN FORCE. 


In Missouri, its home state, last year it led all companies doing an 
ordinary busines exclusively, both in new business done and in gain in 
insurance in force. 


Average net rate of interest earned in 1915—6.62 %. 


In the last ten years the assets of the Missouri State Life have in- 
creased 1494 %.—its surplus 1430 %.—its insurance in force 757 %. 
It is the fastest growing company in America. 


ALL POLICIES UP TO DATE. 
Attractive contracts to right men 


MISSOURI STATE LIFE INSURANCE COMPANY 
Incorporated 1892 ST. LOUIS, MISSOURI 


Good Contracts for Good Men 
With a Good Company, in 
Ohio, West Virginia and Michigan 


LIFE and HEALTH & ACCIDENT INSURANCE 
(either or both, as you prefer) 


The Cleveland Life Insurance Company 


William H. Hunt, President 











The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 
Get in on the Ground Floor on Agency Contracts. 


Company is cleanly’ organized, well backed with 
stockholder boosters all over Kansas. 

We want good men and will pay them well. 

For territory and particulars address 


FELIX BROEKER, Secretary and Manager - SALINA, KANSAS 


MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that are in good order. 
A Life Agent must have the best policies to meet the needs of the times. 
He will find them in the UP-TO-THE-MINUTE contracts issued by the 
Manufacturers and Merchants Life Insurance Company 


cf ROCKFORD, ILLINOIS 
Write us for territory. 

















INDIANA NATIONAL 


LIFE INSURANCE COMPANY 


AUTHORIZED CAPITAL, - «+ «+ $1,000,000 


Issues latest forms of policies. Operates in Indiana, Kentucky 
Arkansas, Georgia, Alabama and Florida 


C. D. RENICK, President 
Indianapolis, Ind. 


For contracts write: 
316 N. Meridian Street 





Pennsylvania Maryland 


S PEC IAL Delaware , Ohio 
AGENTS oe Life 
WANTED 111 Susurance A Pa, 














“SAFE AS A GOVERNMENT BOND 


(©) The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT *x° MONTHLY INCOME INSURANCE. 


]itecal LATEST POLICIES AND AGENCY CONTRACT Sie7-ines 


Openings OHIO, IND., KY., and MICH. Write Columbus 














